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This Modern but 
Modest Little Home 
is “Topco” Frame 
‘as Equipped -- by 

I 1p Linden Lumber Co., c 
Columbus, Ohio 
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“= Swank or Modesty, in Modern Home Building, 
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Which fact gives you a talking point that will make even a stubborn 
"price" customer prick up his ears. For he knows enough about insulation 
and its relation to fuel bills to realize that it will save him money. 


Here, then, is your chance. Tell him authentic tests show that Southern 
Yellow Pine or Arkansas Soft Pine of |-inch thickness has a greater insula- 
tion value than 5 to 9 inches of brick or 13 inches of concrete ... that the 
cost of comfort for a well-built home of FROST PINE pre-shrunk lumber is 
lower than that of any other comparable type of construction. 


You can tell him, too, that well-manufactured and grade-marked FROST 
PINE minimizes cutting and sorting on the job. And because it's pre- 
shrunk, it safeguards against cracked walls and ceilings, warped floors and 
other costly repairs directly traceable to cheap, poorly-seasoned lumber. 


Use these sales arguments and you'll prove, for yourself, that FROST 
PINE means more sales and better profits. 


Check your inventory againstjthejlist,{then]}call your 
nearest Frost sales representative, ‘or address: 


FROST LUMBER INDUSTRIES, Inc. 


SHREVEPORT, LOUISIANA 


1218 OLIVE ST., ST, LOUIS, MO. GRAYBAR BLDG., NEW YORK CITY 
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ROST PINE 
2-Shrunk, 


WELL-MANUFACTURED 


i 





FROST PINE 
Quality 
PRODUCTS 


Long & Short Leaf Yellow Pine 
Arkansas Soft Pine 
Surfaced 6 Sides 
e 
End-matched and Plain End Flooring 
Celling—Partition—Drop Siding 
Log Cabin & Bevel Siding 
Casing—Base—Mouldings—Jambs 
Finish—Apron—Pulley Stile 
Door & Window Frames— 
Package Trim* 
Boards—Fencing—Dimension 
Roofers—Car Material—Timbers 
Card Table Stock and Industrial Items 
Bed Slats—Batts—Thresholds—Treads 
Surveyor’s Stakes—Plinth Blocks 
Byrkit and Plaster Lath 
Crating 


* 
HARDWOOD FLOORING 
Oak—Beech—Pecan 

in all standard grades 


a 
HARDWOODS 
Red Oak White Oak 
Sap Gum Red Gum 


in 
Standard Lineal & Package Trim*® 
Finish and Mouldings 
All Southern species in Lumber 
ee 


SPECIALTIES 
Lawn tenet a ual Closet Lining 


“WOLMANIZED” & CREOSOTED 
Posts—Poles—Piling—Bridge Timbera— 
Heavy Construction Lumber — Ties — 

Cross Arms 
*TrimPak Pat. 
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This Country of Ours 


A PAGE OR TWO OF OUTLOOK AND OPINION 


AKING OVER industrial plants 
for government use is too com- 
plex a matter to be fixed in detail 

by a single law. About all that Con- 
gress can do now is to indicate a gen- 
eral policy. The need for such author- 
ity, at least as a gun behind the door, 
may be probable, but it has not yet 
been completely proven by events; and 
the effect of its actual use upon Amer- 
ican liberties can only be determined 
by trial. The question, in general and 
in its specific parts, is likely to be 
reviewed often by Congress. 

The positions taken in the argument 
are simple; probably too simple to tell 
the whole story. 

If the government has the right to 
conscript men for military service, 
with all the possible dangers, and with 
the certain disorganizing of personal 
plans, it surely must have an equal 
right over industry. Military prepara- 
tion includes military equipment in 
full measure; and simple fairness in- 
cludes non-profiteering prices. The 
government can not ask one man, be- 
cause of a national emergency, to give 
up his career for a hazardous service 
and allow another man to use the same 
crisis aS an opportunity to get rich. 

But, on the other hand, the right to 
own and control property is a human 
right that is basic in a free country ; 
and to abridge it in a wanton way is 
to put American institutions in danger. 


* 


Most Americans agree with both 
these positions. A defense crisis, as 
they see it, means general sacrifice; 
and they ask that these sacrifices be 
‘equalized as much as possible. It can’t 
be done exactly. There is no formula 
for comparing the value of life in 
terms of property; and any normal 
American would recoil in horror if 
asked to appraise a boy’s life and a 
passed dividend by the same rule. 

No one asks us to make such a com- 
parison; and all Congress is asked to 
do is to see that all persons and all 
institutions serve the common _pur- 
pose with the minimum of necessary 
sacrifice. A military commander tries 


to win his objective; but he must do 
it at the least cost in casualties. If he 
wasted lives for his own military glory 
he would and_ should be court- 
martialed. But machines as well as 
men are needed; and an industrialist 
who refused to make this equipment 
except at profiteering prices would be 








HARLES F. PALMER, co- 
ordinator of defense 
housing in the National 

Defense Advisory Commission, 
has estimated that just now the 
defense industries need 42,000 
additional housing units and 
the navy about 65,000. Army re- 
quirements will shortly amount 
to 50,000. These figures do not 
include housing for workers in 
army and navy armament fac- 
tories that are yet to be built, 
or that are not yet fully in pro- 
duction. An appropriation of 
$128,000,090 has been made for 
National Guard barracks. The 
largest immediate housing needs 
are at shipyards, on both the 
East and the West Coasts. 

Mr. Palmer has stated that he 
hopes to get the houses erected 
by private builders, using pub- 
lic funds. It is reassuring to 
know that officials are disposed 
to use the facilities of our in- 
dustry so far as that is possible. 
It is good to know, also, that 
these housing needs are being 
tabulated. Lumbermen can do 
little beyond watchful waiting 
until the preliminary count is 
made and the preliminary plans 
are prepared. 




















giving aid and comfort to the enemy. 
Without for a moment comparing men 
with money, the fact remains that the 
credit and the financial resources of 
the country are military assets. 


x x x 

Congress is morally obliged to 
guard against evasions of the common 
duty and the common risk. The con- 
scription of man power is more than 


a device to fill the uniformed ranks. It 
is an effort toward equalization; an 
effort to put men equally on call for 
military service. This very effort 
toward equalization calls for adjust- 
ments that take account of the per- 
sonal responsibilities of the men and 
of their personal abilities. 

There is no reason why the same 
principle should not apply to indus- 
trial plants. If a tractor plant is to be 
retooled to produce tanks, it is right 
that such a plant should not profiteer ; 
but it is right also that it should not 
be left with an unliquidated investment 
of capital in this special equipment that 
will have no value when the emer- 
gency is over. One industry must dis- 
rupt its plans and rebuild its factory 
in order to produce war goods. An- 
other can take war contracts without 
changing a machine. A third that 
does not produce war goods has in- 
creased sales because of the market 
created by preparedness spending. 
Clearly the principle of equality calls 
for adjustments as among these three 
plants. This undoubtedly will center 
attention upon taxation of excess 
profits; a device that should accom- 
pany the right to conscript industries 
and one that needs to be studied with 
much care. 

* * 


No responsible congressman, so far 
as we know, has brought a general 
charge of obstruction and profiteering 
against all business. Such charges 
were made during the Civil War. But, 
in the recent hearings and debate, 
charges of obstruction and_ profiteer- 
ing were made against a few sectors 
of business. One congressman told a 
group of friends that for weeks, while 
the preparedness legislation was being 
considered his office was haunted by 
lobbying lawyers representing certain 
clients. These lobbyists took little 
trouble to argue that their proposals 
were fair to the country; employed 
every adroit means to keep loopholes 
of escape open for excess profits; 
brought every conceivable pressure to 
bear, including not too veiled threats 
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of sabotage against the whole prepared- 
ness program ; produced ready-written 
bills, full of trick clauses, that were 
nothing less than pass keys to the 
Treasury. In this congressman's 
opinion the section carrying the right 
to conscript industries was written 
largely because this lobbying effort be- 
came so shameless it backfired; and a 
good many congressmen refused to 
vote conscription of men until they 
were sure this plunderbund of profi- 
teers, without patriotism and without 
conscience had been stopped. 


* x 


This behavior of a relatively small 
group has been unfortunate for busi- 
ness and unrepresentative of it; mak- 
ing the country suspicious of every ef- 
fort to equalize the preparedness bur- 
den among industries. This became 
so embarrassing that a group of strong 
manufacturers issued the statement 
that they were ready to build planes 
first and to talk about prices after- 
wards, that they had spent more than 
a hundred millions of their own money 
for materials and that they were ready 
to enter into any plans for expansion 
the government might think necessary. 

This, we believe, represents the gen- 
eral attitude of business in the defense 
crisis. Few things could be more 
stupid than for business to create the 
suspicion that it will obstruct the pro- 
gram unless it is given a free hand to 
create a crop of crisis millionaires. 
The government could not and as- 
suredly would not tolerate such ob- 
struction; and the relatively few 
saboteurs who cross the predatory 
line are taking the direct course 
toward the ending of all American 
business independence. 

x * # 

HE BUREAU of Labor Statistics 

tells us that American families 

spend almost as much for trans- 
portation as for clothing. The reason 
of course is the general ownership of 
cars. Every middle-aged lumberman 
can remember when the automobile 
was a horse-scaring toy that consist- 
ently broke down and quit every few 
miles. It is now so efficient that the 
family bus is ready at any time, after 
a casual checking up, to start on a 
trans-continental tour; and a driver 
who has to change a tire on the road 
feels that fate is picking on him. 

The Bureau tells us that in cities of 
the Rocky Mountain area _three- 


fourths of the families with incomes 
of $1,250 or more own cars. In eastern 
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and southeastern cities the ratio of car 
ownership among families of similar 
incomes is less than half. Traffic con- 
gestion helps explain this fact. A car 
of some kind has become a necessity 
on a farm, unless the farmer is 
actually hitting fiscal bottom. Practical 
needs of transportation in a country 
of magnificent distances probably come 
first. But cars have become one of the 
chief means of American recreation, 
and they continue to be a symbol of 
keeping up with the Joneses. 
Lumbermen have largely given up 
fussing at people for buying cars in- 
stead of houses. Houses still come 
first, as always, in security and good 
citizenship; but the propaganda which 
attacks cars for the purpose of selling 
homes has little effect. Houses have 
to be sold on their own merit. It is 
reasonable to believe that people know 
this; and the increase in domestic 
building this year may be credited in 
part to the anxiety to hedge against 
possible inflation and to the uncertain- 
ties of a world infested with European 
and Asiatic revolution. The security 
of home ownership is still the lumber- 


man’s high trump. 
a 


HE INFINITE varieties of retail 
selling methods generally focus 
around one or the other of two 
points. 
One is low price; persuading the 
customer that he is getting the most 
house for his dollar. The other is 
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quality, planning and service ; persuad- 
ing the customer that he is getting 
the best house for his dollar. No lum- 
berman ignores either point; though 
he usually puts more pressure upon 
one than upon the other. If he fea- 
tures low price, he considers the deal 
to be completed when the materials 
are delivered and paid for. 

We've just heard of an eastern 
speculative builder who rides the horse 
of service. He holds that the prospect 
knows little about building materials, 
plans or financing, realizes that with- 
out expert guidance he can_ get 
bumped, and so picks his dealer or 
builder principally upon reputation. 
This builder erects houses that are 
good by any standard. But he decided 
that was not enough. Here is an extra 
service that has added much to his 
reputation. During the hard years, 
and he has been building houses for 
a long time, he took it upon himself 
to see that no customer lost his house 
through mortgage foreclosure. In some 
way or another he managed to see that 
the payments were kept up, through 
refinancing, collateral loans, or what- 
not. His reputation is simply tops. 

The conductor of this page does not 
urge financing aid of the sort indicated 
as a general policy, for admittedly it 
could not be followed everywhere. We 
mention it as an exhibit in the argu- 
ment that selling may be more than 
handing out two-by-fours, priced by 
the thousand feet. 











part of me. 


beneath. 


are nurtured by it. 








A HOUSE SPEAKS 


You may not realize that I was once a part of the earth and the forests 
and the sea. Yet something of all of these went into me and became a 


As you look at me, you may think of me only as a collection of man 
made timbers and bricks and cement. But I am more than this, more 
than studding and rafters and shingles and siding. 

For once upon a time I stood with other trees in a cool forest. Birds 
nested in our branches and sang their mating songs among our leaves. 
We stood firm against the gales of winter. Snows covered our limbs, 
and summer showers dropped from our foliage onto the soft ground 


We sheltered woodland animals and made beds of leaf mold for the 
spring flowers. And we held the good earth from being blown away as 
dust or washed into waste lands by floods. 

My roof covering was once part of a grove of fragrant trees. The 
sand of my bricks and mortar, a million years ago, was lapped by the 
waves of a vast inland sea. In my foundations are stones which great 
rivers of ice left behind when the earth was young. Even the paint on 
my walls came from deep down in the ground and from the trees which 


Men by infinite toil made me into a house. But it was from the loins 
of Nature that I sprang. For I am still a part of the earth and the 
forests and the sea. And so men call me not just a house, but a home. 
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County Fair--Rural America’s Mart 


[See front cover illustrations] 

Retail lumber dealers, particularly 
in the plains States, are contributing 
to and reaping the benefits of the mod- 
ern streamline County Fairs that re- 
tain all the appeal of this great Amer- 
ican rural institution while taking on 
a color and character that appeals to 
the 1940 taste for amusement and edu- 
cation. High points in the rural scene 
for generations in our country have 
been Chautauqua time, Fair week and 
Circus day. In the past quarter cen- 
tury, each has been dealt one or more 
staggering blows to prestige. Chau- 
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edge of modern merchandising. In 
1940 these greatest of American 
farmer gatherings are packing the fair 
grounds not only with farmers, but 
with interested town and city folk. 
Significant in the revival of the 
County Fair is the part being played 
by retail lumbermen. In many cases 
the county seat lumberman, because of 
his intimate knowledge of buildings 
and building needs, and his first hand 
acquaintance with what appeals to 
modern farmers, is a member of the 
streamline fair association directorate. 

Lumber dealers both in and out of 





This exhibit by the Mentor Lumber & Supply Co., at the Lake County (Ohio) 
Fair, honored the region's beautiful old homes, and stressed quality materials 
for modern dwellings 


tauqua has had to withstand the in- 
roads of other forms of religious 
pageantry, popular showmanship and 
inspirational speaking. The circus 
bent under the weight of the depres- 
sion, but under expert guidance of a 
directing head born to the traditions 
of the “big top,” sprung back stronger 
than ever. Change in the style of pres- 
entation, better seats, air conditioning 
of the tent, and colored canvas for the 
“top” to relieve eye strain are among 
the innovations that have brought 
prosperity back to the circus. 

Most County fair associations in the 
early thirties found themselves facing 
discouraging deficits. Some of them 
failed to survive, but many of them 
were taken over by business men with 
a flair for showmanship and a knowl- 


county seats have been quick to appre- 
ciate the advantage of placing exhibits 
on the fair grounds during fair week, 
and manning these exhibits with men 
and women to greet the host of farm- 
ers and farmers’ wives who take a full 
day at the fair to see the whole show. 
The County Fair far outdraws every 
other event in the number of farmer 
customers and prospects concentrated 
in one place. It has the added and in- 
calculable advantage of finding the 
farmers and their families in an in- 
quisitive and receptive mood. 

Typical of lumbermen playing 
prominent parts in the revival and 
management of the modern version of 
the County Fair is T. R. Ward, Alle- 
gan, Mich., whose activities in con- 
nection with the Allegan County Fair 


were related in the American Lum- 
berman issue of September 7. 


Typical of the great number of deal- 
ers who find the County Fair a valu- 
able place at which to exhibit their 
materials and services is the Elkhorn 
Lumber Co., Elkhorn, Wis., managed 
by G. B. Church. This company and 
two affiliated yards have had a joint 
exhibit at the Walworth County Fair 
for several years. This year the ex- 
hibit is much larger and more com- 
prehensive than ever before. The rea- 
son is that it pays. On the cover of 
this issue are a number of photographs 
taken at the Fair. One of these shows 
the front of the 20x25-foot platform, 
protected by a canvas top. The ex- 
hibit, including samples of practically 
every kind of material handled by the 
companies, and emphasizing remodel- 
ing and package selling of new homes, 
is manned by four to six persons to 
take care of the afternoon and evening 
crowds that demand attention. In 
keeping with the spirit of the County 
Fair, an exhibit of galvanized roofing 
is wired to an exhibit of electric fence, 
and the “right” people are given a 
mild shock for the amusement of 
others gathered around. 

An exhibit which attracted a great 
deal of attention at the Lake County 
(Ohio) Fair, held near the end of 
August, was that of the Mentor Lum- 
ber & Supply Co., of Mentor, a photo- 
graph of which is here reproduced. 
This fair, by the way, marked the 
100th anniversary of the organization 
of Lake County; and the very attrac- 
tive display of the Mentor Lumber & 
Supply Co. accordingly featured some 
of the many beautiful old homes of 
wood existing in the community, some 
of which have had a notable history, 
these structures including the old 
Rider tavern, in Painesville; the 
Unionville tavern, just east of Madi- 
son, and other time-honored and beau- 
tiful structures scattered over that 
area. The exhibit was further planned 
to illustrate and demonstrate the 
beauty and durability of wood con- 
struction in homes, it was stated by 
C. C. Goddard, manager of the lumber 
company. It will be noted from the il- 
lustration that each of the several 
photographs showing historical homes 
of the County and surrounding terri- 
tory, have brief histories of the houses 
attached thereto. 








“Good lumber, carefully dried, is the primary requisite to 
success in exploiting the small home field,” said R. B. Kentzler, 
vice president and general manager of the Goodfellow Lumber 
Co., St. Louis, Mo. 

“You do not have a chance for much architectural variation 
in the small home built to sell at a price within the reach of 
small wage earners, but you can design attractive little buildings, 
and where a large number of them are built near each other, 
you can get enough variation in architecture and color treat- 
ment to avoid monotony. 

“It has been demonstrated to me that low cost homes can be 
built to sell on a monthly payment plan calling for a smaller 
cash outlay by the purchaser than he pays for rent, often in 
slum flats. 


“To do an honest job, and one that will return a real money 
profit to the buyer over a period of years, however, it is abso- 
lutely essential to use dry lumber. We have been carrying on 
an anti-wet lumber campaign for several years, and have been 
featuring the campaign in all of our newspaper advertising. 
We buy no No. 2 dimension in this yard at all. All of our 
dimension is No. 1 dry lumber. 


“Selling wet lumber for small homes or any other type is a 
terrible hoax to perpetrate on people. They can be induced to 
buy it innocently on its looks, then after a winter or two their 
houses begin to fall to pieces as the lumber dries. To stay 
with good lumber and charge the price you have to get, might 
at first seem to be a policy that drives a lot of business away. 


“It doesn’t work out that way, though. Our campaign for 
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Good Lumber 


Key to Sound 
Construction 





Typical home in suburban St. Louis development. 

Note the size of trees and beauty they lend to 

scene. Note houses on adjacent street at lower 
level 





selling dry lumber does not succeed in getting us all the business 
we go after. There are always some people who will buy on 
price no matter what you try to teach them. We are, however, 
selling enough volume to make our policy good business. Our 
lumber sales chart shows our volume to be consistently more 
profitable during the last three years than any other policy 
could be.” 

Early this spring Mr. Kentzler sold his dry lumber story to 
a real estate development company that embarked on the con- 
struction of 100 small houses, some three room and some four 
room, the smaller ones to sell for monthly payments of $27.50. 
For these 100 houses, now nearly all completed, the Good- 
fellow Lumber Co. has sold all of the lumber as well as all of 
the materials except the mechanical trades equipment. Dry 
lumber, good dependable material of other kinds and excellent 
workmanship have produced a group of small homes that are 
sound investments for the 100 families that have purchased 
them. 

The subdivision is about ten or eleven miles from the heart 
of downtown St. Louis, in beautifully wooded, rolling countrv. 
Roads leading through it from the main highway are made with 
one foot of crushed stone on a sand and clay base. The sur- 
face is asphalt with a gravel topping. 

Houses are three room and bath and four room and bath. 
Excavations for all houses of the small type are identical in 
size and shape, as are those for the four room houses. Each 
house is so situated on the slopes that there is a level en- 
trance to a basement garage from either the front or back. 
Foundation walls are poured in place concrete, finished to a 











Group of houses along one side of straight lane. Large trees 
and sloping terrain add to beauty of site 





Group of houses ranged along one side of semi-circular lane 
with open parkway in front. All lanes are asphalt surfaced 
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smoothness and texture that makes it unnecessary to decorate 
the inside basement walls or those exterior portions that are 
exposed above the ground. Double stock forms of white 
pine were used. 
puddled to avoid pits on either surface. 

Girders and their supporting posts are steel. Floor joists 
are bridged 2x10s. Floors are hardwood, and walls and ceilings 
are plaster on wood lath. Siding is asbestos plank. Between 
it and the sheathing is 30-pound paper. Roofs are thick butt 
asphalt shingles. Each house is equipped with copper screens, 
convertible front door, warm air furnace, gas water heater, 
electric door bell, and sheet metal downspout and gutters. The 
selling price includes grading, sodding, sewer, water, street 
pavement, and gas, electric and telephone outlets. Cement 
stairways at the front are all heavily reinforced concrete, trow- 
eled to a smooth, dense texture. Production crews require 
about two weeks from the time the excavation is begun for a 
house until it is under roof. 

Most of the families who own the houses have a car which 
the head uses for transportation to and from work, which in 
most cases is in one of the outlying industrial districts two 


As concrete was poured it was carefully ’ 
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tools in his life before, but he was having a lot of fun, and 
learning something he had always wanted to know about. The 
same thing is true of women. They appear to be perfectly 
content to’ stay at home*most of the time, working around the 
house. There is a tremendous difference between organizing 
and running your own home and trying to make a home in 
restricted rented quarters in the middle of a big city.” 

The Goodfellow Lumber Co. is a large plant with 13 acres of 
warehouses and sheds. All the lumber in stock is under cover. 
The main office is somewhat unusual in appearance with its 
four desks for salesmen. At the time the AMERICAN LUMBER- 
MAN representative visited the office all salesmen were busy 
with customers seated beside the desks. Business is good, and 
the underlying reason is good lumber. 

One of the impressive features of the sub-division is the artis- 
try with which lots have been located. There is no monotony 
of streets running at right angles to each other. Lots have been 
arranged in groups, some of them facing each other on both 
sides of short, straight lanes, while others are set along one side 
of a curved lane. In the former case, street widths and set- 
back lines of the houses are so generous as to relieve any sug- 





One of houses under construction about one week after 
excavation was started. Speed in construction is achieved 
without any sacrifice of quality 


Stripping concrete forms from foundation walls. Careful 
puddling of concrete and cleaning forms after each use 
gives even surface 





to four miles from the subdivision. 

operates buses for the children. 

shopping district within walking distance from the houses. 
“St. Louis,” said Mr. Kentzler, “is experiencing a heavy 


The County School system 
There is a small, but adequate 


population movement to the suburbs and rural districts. This 
is because we can get adequate housing in attractive sur- 
roundings down to the size of the working man’s pocketbook. 
He welcomes the chance to get away from crowded and narrow 
streets with their heavy traffic, noise and dirt. 

“Small homes in the outlying districts answer a real social 
need, and solve that need as well as the building problem— 
if the two can be separated. I have noticed that people who 
occupy homes in the subdivision we are just completing take 
a brand new lease on life, and find new interests they never 
thought they had. The interests were always there, but there 
has never before been an opportunity to develop them. They 
find that they were not so much attracted to pleasures and 
diversion outside the home as they were driven to them for 
lack of anything else to do. No sooner do they get located in 
their new homes than they begin to look for ways to improve 
them. A good example is a fellow who has spent practically 
every spare moment he has had at home on the construction 
of a very attractive fence around his lot. He had never handled 


gestion of crowding. The entire effect of the lot arrangement, 
the dexterous use of the sloping terrain, and the large trees, is 
one of luxurious surroundings, despite the small and inexpen- 
sive homes that are built on the site. 

As Mr. Kentzler remarked, small homes, well built, and 
designed to sell at a price, permit little room for wide archi- 
tectural variation. With foundations all dug to the same dimen- 
sions on this plot, it is no exception to the rule governing archi- 
tectural restriction of homes in that general price class. Here, 
however, the similarity of the homes is not readily apparent 
unless one deliberately sets about to look for it. The reason is 
the judicious use of what few style variations are possible, and 
the hilly terrain which sets no two adjacent houses on the same 
level. In addition, all of the usual modifications of front 
entrances, and variations in color for trim and roofing material, 
are used. 

The net result of the beauty of the site and the sound con- 
struction of the houses is to act as a stimulus on the owners to 
keep the settlement at a high peak of attractiveness. This is 
evident from the manner in which lawns are kept and gardens 
cultivated, as well as in the added improvements that owners 
have made during the short time that most of them have been 
in their new homes. 
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George N. Warden’s chicken brooder 
houses brought in $2,200-last year when 
he sold 22 of them at $100 apiece. But 
this year with a brooder house (see illus- 
tration above) built of insulating board, 
he hopes to double the income—his new 
brooder sells for $200. 

There’s ample reason to believe that 
the new brooder will be popular even at 
the advanced price and George Warden, 
manager, O. E. Talbert & Son lumber 
yard, Rensselaer, Ind. (picture below), 
plans to make the most of it. In the first 
place, brooder houses in winter have to 
be heated, usually with an oil or coal 
stove. The insulating board construction 
reduces the fire hazard to a minimum. 




















Aside from reducing the fire hazard, 
and farm insurance rates, the glazed in- 
sulating board makes the brooder rat and 
vermin proof. There are no cracks or 
crevices where rats and mice can gnaw to 
start holes. 

Ventilators are provided by two slits, 
near the floor on the side walls, which 
may be closed if desired. The rounded 
section at the back is hollow, the heat 
therefore rises to the top of the house, 
follows the curve down to the floor, where 
the heat is needed, and then passes off 
through the slits into the hollow section 
and upward, out of the hooded ventila- 
tor on the roof. 

A window in the rear can also be 
raised slightly to further control ventila- 
tion. All the windows, there are two 
others in front, are provided with flange 
wings inside the house to eliminate 
drafts, rain, sleet, or snow, and to per- 
mit control of temperature, ventilation, 
and moisture. With the ventilators on 
the side walls near the floor, forcing the 
heat to circulate downward before any 
of it leaves the house, fuel costs are 
saved. 

Except for the hollow section used to 
conduct the fumes and excess heat out 
of the house, all of the other wall sec- 
tions are insulated against heat and cold 
with rock wool batt, which likewise helps 
to reduce fuel costs. 
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Insulated 
, Brooder House 
' Breeds Interest 


The dimensions of the brooder are 
12-feet by 14-feet with a headroom of 
5-feet, 9-inches. Wood is used for the 
floors, creosoted to combat the elements, 
and over the wood floors is laid the same 
insulating board that is used on the out- 
side and inside of the walls. The out- 
side of the front and back ends are of 
wood construction with insulating board 
on the inside. The use of insulating 
board has produced a much lighter 
brooder, and to take advantage of this, 
the house has been built on skids so that 
it can be moved from place to place with 
little effort. At present Purdue Uni- 
versity is testing the house for approval. 

Mr. Warden also makes other small 
farm buildings, such as the hog brooder- 
pen shown just below. This item is one 
that has been approved by Purdue Uni- 
versity. The top may be raised so that 
the sow and pigs get sun and air while 
being kept in the pen, or the top may be 
lowered and the pen used as a shelter, 
the side being raised to allow the pigs 
to run in and out. A smaller entrance 
door has also been built into the end 
not shown in the illustration. 

Summer brought new possibilities to 
Mr. Warden when one of his customers 
wanted a summer house. The unfinished 
structure (below: left) has been designed 
on skids and may be trucked to the site 
of a summer playground. 
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SAWIN 
OUT 
DOLLAR 


Suppose you had a neat lumber yard in a small town of 867 
population. What would you do to get volume sales? 

Well, here’s what K. M. Arington, manager of the Eclipse 
Lumber Co., Columbus Junction, Ia., is doing and has been 
doing since 1917. He works up a volume of sales by making 
hog troughs, chicken brooders, single pen and double pen hog 
houses, hog brooders, hopper bottom hog feeders and other 
small buildings used on a farm. 

Twelve 6x12-foot double pen hog houses, for example, were 
sold on one Saturday at a bargain price of three for $100. 
That’s $400 worth of sales in one day on that item alone. Mr. 
Arington advertised the sale in the local paper, from which he 
states he gets excellent results, and $400 of sales resulted. 

One hundred hog troughs at $3.25 a-piece were sold during 
one July for a gross business of $325. 

He averages about fifty cattle feed bunk sales a year, which 
sell at $12 dollars a-piece for a gross of $600. 

His own automatic hopper bottom hog feeders retail at $18 
a-piece. Approximately forty of them are sold every year for 
a gross profit of $720. 

Now let’s take one of the automatic hopper bottom hog feed- 
ers apart and see where the net profit is. First, let’s look at the 
wholesale cost of materials only. 

About $8 worth of lumber, states Mr. Arington, goes into a 
hog feeder, plus 54c worth of tin; 72c worth of hinges; 15c 
worth of nails, and 30c worth of paint. This adds up to $9.71 
worth of material at wholesale. The same material if sold 
separately, not made up into a hog feeder, would retail as fol- 
lows: Lumber, $10.40; tin, 84c ; hinges, $1.18; nails, 20c ; paint, 
50c, which adds up to $13.12 retail, or a net profit of $3.41 on 
the material that goes into the hog feeder. 

Mr. Arington states that he can get a carpenter to coniplete 
a hog feeder for $3.00. Therefore, add the labor cost of $3.00 
to the retail price of the material, $13.12—which equals $16.12 
—and subtract the $16.12 from the sale price of the hog feeder, 
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Shown here is the woodworking machine used by Eclipse Lumber 
Company, Columbus Junction, la. 


$18.00, and we find there is a net profit on labor, per hog feeder, 
of $1.88. With a total net profit on the hog feeder of $5.29. 

On the average sale of forty hog feeders per year, therefore, 
Mr. Arington realizes the sale of $388.40 worth of merchandise 
retailing at $524.80, which due to fabrication and labor sells 
for $720, bringing a net profit of $211.60 on hog feeders alone. 

But even that breakdown doesn’t give the full story. Much 
of the lumber used in the fabrication of these small farm units 
is scrap, or odds and ends; lumber that is often waste. The 
labor used is often that of employees who would have nothing 
to do during slack periods if woodworking equipment were not 
available for making useful farm structures out of scrap material. 
Furthermore Mr. Arington states he has never used up even 
the minimum on his electric bill charges. 

As an example of using waste material, in making flat bottom 
hog troughs the metal bands the manufacturer uses to bind sheet 
roofing are utilized. The ends of the trough are often made of 
waste short-lengths; in order to accommodate a 2x4 across the 
top of the trough to prevent hogs from lying down in the trough 
and breaking it, the ends must be built up. Two diagonal pieces 
are sawed from the end board and matched on top to hold the 
2x4 in place; the metal bands from the sheet roofing are used 
to bind the 2x4 in place and strengthen the end piece. 

By-products derived from the utilization of the woodworking 
equipment are several: “If we couldn’t saw random widths 
and lengths to desired dimensions,” states Mr. Arington, “we'd 
have to add at least another 20-feet of storage space on each 
120-foot shed. Furthermore, there is an advantage in creating 
good-will with woodworking equipment. We’ve taken 1x6 


sheeting and beveled it into cribbing. We not only are able to 
reduce inventory and storage space, but in many cases we've 
been able to give the farmer better lumber and a better job.” 





The above illustration shows an automatic, hopper bottom hog Here is an end view of a hog trough, showing a method of con- 


feeder of the type made by Eclipse Lumber Company 


struction which utilizes metal bands used to bind sheet roofing 








The Realm has told a good many 
favorable stories about the FHA at 
work ; but the stories are not all favor- 
able. There is no percentage in re- 
peating the most common criticisms, 
such as the quantities of red tape and 
the occasional inspector who doesn't 
know his stuff or whose authority has 
gone to his head. The red tape can 
usually be explained away in terms 
of the extraordinary risks the agency 
assumes; and we are assured that in- 
competent inspectors are being isolated 
and fumigated. 

An occasional story comes to the 
mill, indicating that, with all the pub- 
licity given out, there are customers 
who don’t understand the purposes 
and the methods of the agency. 

W. L. Horn, of L. D. Horn & Son, 
Port Jervis, N. Y., gave us some items 
that have set us off on this line. “I’ve 
turned down, and in that sense you 
might say I’ve lost, quite a handful of 
houses this year,” Mr. Horn said as 
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REALM OF 
THE RETAILER 


he opened the morning’s mail. “I’m 
guessing my experience has happened 
to other dealers. Port Jervis is an in- 
dustrial town, and it has the usual 





Left to right—W. L. Horn and 
James MacAlla, of L. D. Horn & 
Son, Port Jervis, N. Y. 





number of young married couples who 
waded into the matrimonial seas on the 
strength of romance and a job in a 


local factory. These people read or 





in a house, they like to think the 
agency stands ready to present a house 
to anybody who needs it. 

“Here’s a typical case. A couple 
came in and told me they wanted to 
build. They’d been married three or 
four years, had two children, owned a 
second-hand car they had no intention 
of giving up, had enough furniture to 
get along with, lived in rented rooms 
and had gathered no savings. They 
didn’t think they could save any money 
for the equity needed in an FHA- 
financed house. But what about this 


Front of store and office of Raymond-Goodenough Co., Port Jervis, N. Y. 


hear about the FHA. Their living 
quarters are anything but satisfactory ; 
and because the FHA has relaxed the 
old requirements about a large equity 


Stacy Westbrook yard at Port Jervis, N. Y. 


story that payments on a_ house 
amounted to no more than rent? 

“Naturally I couldn’t do anything 
for them unless they saved up that 
necessary ten percent. But in any 
case I wouldn’t have considered them 
good candidates for paying out on a 
house. As they were living at the 
time, there wasn’t the slightest mar- 
gin for an emergency, such as a doc- 
tor’s visit to a sick child. It’s pretty 
cold blooded to say that they could 
have saved money if they’d tried; for 
their income was small. But it was 
clear they were not trying. 

“There's another reason why we 
can’t do much with the FHA, and why 
we can't gather working information 
about it. Local banks are not inter- 


ested. Yes, I know we're supposed to 
go to other cities and find a market 
for the paper. We've tried. Out-of- 
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Thrift Is the First Step to 
Home Ownership-- Good 


Salesmen Encourage It 


town bankers tell us we're too far 
away for them to watch just a few 
loans; but if we'll bring them, say, 
$100,000 worth, they'll take the whole 
block like a shot. But how is a lum- 
berman going to accumulate that 
much before marketing any of it?” 

Stacy Westbrook, another Port Jer- 
vis yard, told us the same story about 
trouble in getting FHA paper mar- 
keted locally. 

This double-barreled problem of the 
reluctant banker, and the non-saving 
prospect, is so tough that plenty of 
able lumbermen have given it up as 
“no soap.” Now and then it is pos- 
sible, however, working through asso- 
ciation offices, to discover a market. 

There is usually the possibility of 
making use of indirect salesmanship to 
turn drifters into purposeful citizens. 
Lumbermen are doing it every day in 
other fields. It would be impossible 
to estimate how many lumbermen are 
giving their spare time to 4-H Clubs, 
Boy Scouts, college alumni clubs and 
a dozen other agencies intended to 
help youngsters help themselves. In a 
few places, we're told, lumbermen and 
builders and members of school boards 
and, yes, bankers have made use of the 
FHA as a corner stone for a commun- 
ity thrift and building campaign ; pub- 


Left—Johns-Manville display, and Right—Tools and other merchandise. 


Amemcanfiimberman 


Left to right— 

Edgar Hazen and 

John Meyer, of 

the Raymond- 

Goodenough 

Co., Port Jervis, 
N. Y. 





_ licity in the newspapers, printed state- 


ments in pay envelopes, meetings to 
explain the real workings of the 
agency. They’ve done it as a public 
service. To this can be added a de- 
vice like the well-known Christmas 
Savings Clubs for the systematic accu- 
mulation of the necessary equities to 
start the houses. 

The Raymond-Goodenough Co., of 
Port Jervis, believes in visual selling ; 
has striking billboards all through the 
country, handles and displays paints 
and hardware. The company makes 
use of the J-M Guild system and han- 
dles package selling extensively, but 
does it wholly through contractors and 
builders. Fred S. Goodenough, who 
was away the day we called, has con- 
sidered this matter of package selling 
carefully, has used it for quite a while, 
but is convinced that, in Port Jervis, 
the way to handle it is through the 
builders. He has efficient contractors 
who work with him. It has been pos- 
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sible to combine their many contacts 
with yard selling. The yard plays fair 
with them, takes pains to keep them 
busy, brings them in for consultation 
about jobs. 

It’s a principle of the Guild system 
that the yard should handle sales, and 
that, so far as possible, the lumberman 
should make the primary contact with 
the prospect. A Guild dealer makes 
his money handling materials; but he 
markets his materials as a direct result 
of supplying building ideas, service 
and professional advice. 

This office looks like a hardware and 
paint store, which it is. It attracts 
much trade in those lines which goes 
to the company, not because it is a 
lumber company, but because it han- 
dles these other lines in a professional 
way. Naturally the paint and hard- 
ware fit in with lumber merchandising. 
The company makes rather extensive 
use of Title 1 of FHA, but not of 
Title 11. 





Raymond-Goodenough Co., Port Jervis, N. Y. 
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practical evidence of house values. 

Recently a farm manager em- 
ployed by a big insurance company, men- 
tioned some of his experiences. 

His company, he said, was naturally an 
“unwilling owner” of farms and wanted 
at the first opportunity to sell them. But 
it wants these sales to stick; and so it is 
at pains to fit the farms for lasting owner- 
ship and to find buyers who can make 
them profitable. In the nature of the 
case, such buyers are shrewd men who 
know values. 

This manager said that during the past 
five years he has built new houses on 
some fifty or sixty farms. He has since 
sold every one of these farms. 

This is more than a proof that good 
buildings help an insurance company sell 
foreclosed farms. It proves that well- 
planned buildings, suited to the farms on 
which they are located, add more value 
to the land than the building cost. Men 


ee WE COME ACROSS 


who own farms can get that same margin 
of value by bringing their buildings up 
to standard. 

Some years ago a series of practical 
tests in a northern dairy area indicated 
that dairy barns which are correctly de- 
signed, insulated and ventilated do much 
more than reduce bovine tuberculosis. 
Seventy-five or eighty cows, housed in 
this way, eating no more feed and requir- 
ing no more care per head, produced as 
much milk as a hundred cows kept in 
inferior barns. 

The reduced investment in the cattle, 
and the saving in feed and labor, paid a 
handsome return upon the investment in 
the better barns. 

The insurance company mentioned 
above has kept detailed records of its hun- 
dreds of farms. To the surprise of this 
writer these records show that, from the 
point of view of the operator, whether 
owner or renter, grass and hay land on 
these Corn Belt farms pay larger net 


profits than do crop lands. There has 
to be some balance between crops and 
grass of course. But the stock farmer, 
counting all hazards of the livestock 
markets, makes more money than does 
the grain farmer who “mines” his soil. 
There has been a change in farming 
methods since the first World War. The 
grain farmer has gone in heavily for 
power machinery, and this has resulted 
in an increased size of his farm. Twenty 
years ago he had his hands full with a 
quarter section, and he hired a man or 
two. Now he farms up to twice as many 
acres and hires less help or none at all. 
A farm expert estimated that more than 
a million farm hands have lost their jobs 
permanently to power machinery. 
Figures are not available at the mo- 
ment, but it seems a fair guess that there 
has not been a corresponding increase 
in the size of stock farms in relation to 
labor. Large scale dairying of course makes 
use of power milking machines and feed 


Some Rackets That Rob Unwary Retailers 


Rackets are an ulcer upon legitimate business. The lumber dealer 
is not immune. Investigations in the field show that certain rackets 
are mulcting retailers of vast sums every year. These schemes are not 
of the obvious gold-brick type, nor are they accompanied by bombings, 
destruction of property or pollution of stock. On the surface, they ap- 
pear to be honest business propositions, but under the veneer they are 
rackets. It is our purpose in this and following issues to show up some 
of the more frequent trickeries upon the unwary. Here is exposed— 








RACKET NO. | 


Fake Collection Agencies 


High pressure salesmen working for these racketeering companies promise 
to buy delinquent accounts from dealers at a discount, but never make good 
on these promises. The accounts-purchasing, accounts-liquidating, or dis- 
count, offer is a subterfuge to get possession of the accounts. The contract 
covering the proposition contains a clause assigning the accounts to the fake 
collection agency, but binds it to pay only for those accounts which, in its 
opinion, are considered good risks, and where the debtors will furnish accept- 
able collateral. Obviously, few such accounts would be turned over for col- 
lection, because the dealer can handle such cases himself. Once you sign 
the contract you’re on the spot. The contract doesn’t back up the salesman’s 
statements, in fact, in an inconspicuous corner it states that no solicitor is 
authorized to alter it. The salesman gives the impression that all accounts 
turned over will be purchased. Discounts or commissions to the collection 
fakirs run from 20 to 50 per cent. Service fees and other charges run from 
50 cents to $2 an account, which, with commissions, may eat up equities 
entirely in small accounts. Contracts usually run from six months to more 
than a year, during which time commissions are due the company whether 
accounts are withdrawn or not. 




















Better Business bureaus, Chambers of 
commerce, the National Retail Credit 
Association, and trade associations in 
every field, have received hundreds of 
complaints against collection racketeers, 
but it seems that their contracts are so 
drawn as to protect them legally. Their 
salesmen, sensing the grappling power of 
the accounts-purchasing offer, do not 
divulge its true content, but use it as a 
come-on, by letting the dealer think he 
will be reimbursed with immediate cash 
after verification of the accounts, which, 
he is told, takes about 30 days. It would 
seem that these racketeering collection 
agencies acquiesce in this deception be- 
cause they make no effort to stop it, and 
it is the salesman’s usual line. 





Eart M. Hiatt, of Hiatt Lumber Co., 
Fort Lupton, Colo., has turned editor. 
He calls his miniature publication, which 
appears weekly in space two columns by 
eight inches in the local newspaper, 
“Splinters,” and demonstrates what a 
marvelous medium it is for pleasing and 
interesting a lot of people. Mr. Hiatt’s 
editorial style appears typically in a re- 
cent item which, incidentally, concerns a 
promotion event which many lumber 
dealers might well emulate—a picnic. 
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cutters. But the right care of stock still 
involves much hand labor; and the extra 
investment goes into buildings instead of 
tractors. These scientifically designed 
buildings make much of the profit for the 
stock farmer by saving in feed and re- 
ducing disease. 


"White Elephant'' Adds Punch 
to Dealer's Adlets 


“White elephant” ads cost the Carter 
Lumber Co., 400 High Street, Oakland, 
Calif., only about $30 a month, yet Morris 
B. Carter, owner and manager, considers 
that they are responsible for around five 














percent of the firm’s volume of business. 
These “white elephants” are a feature 
of the classified section of a local news- 
paper. Buyers of classified space, offer- 
ing special items, have the modernistic 
figure of a small white elephant included 
with their ads. Scattered through the 
pages, they attract specific attention. 
Each day the Carter Lumber Co. fea- 
tures some special item. To get away 


Dry Rustic $22 M 


Redwood lattice, 30¢ 100’ 

1-6 dry rustie, $22 1000’ 

1x12 dry white pine shelv- 

ing, 54’s, $20 1000.’ 

We draw plans and_ give 

estimates for complete 
home free. 


Carter Lumber Co. 


Formerly National Mill & 
Lumber Co. 
400 High Street, Oakland, at the 
Estuary: AN dover 7272 














from’ advertising only “lumber and 
building materials,” and to create special 
interest, Mr. Carter captions his small 
but effective newspaper space with lines 
like “Dry Rustic,” “Redwood Lattice,” 
and so on, usually adding a price figure. 
Then, with one or two display lines, and 
the picture of a “white elephant,” in a 
dozen or less lines of small type he covers 
the entire range of plans, estimating and 
financing ; incidentally getting in sugges- 
tions on many kinds of lumber and mate- 
rials, including prices. For the limited 
Space used, and the consequently limited 
wordage, very effective advertisements, 
quickly read, are thus presented. 


’ 
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Model Demonstration Home Is 
Used to Sell Housing 


The Chaffee Lumber Company, Chaf- 
fee, Missouri, of which William Pfeffer- 
korn is owner and manager, is building 
a model demonstration home which will 


Here is one of the 
rooms in the model 
home ready for the 
application of plas- 
ter. Through the door 
is a hall that has been 
plastered 


This shows the exteri- 
or of the partially 
finished house. This 
will be shown as a 
demonstration home 


be sold upon completion. The company 
undertakes complete supervision of con- 
struction, believing as it does that a 
better house will result. After the house 
has been completed, it will be shown as 
a model home until it is sold. Progress 
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pictures of this house can be seen here. 
This will be a small but well planned 
house, consisting of a utility room, com- 
bination living room and dinette, two bed- 
rooms, bathroom and kitchen. There is a 
large basement under the house, and four 
large closets to take care of the storage 





problem that is always so acute in the 
smaller house. 





"Ad" Appeals to Both Home 
Owner and Farmer 


The Whitehouse-Crawford Lumber 
Co., Walla Walla, Wash., recently pub- 
lished a fine newspaper advertisement ap- 
pealing to the home owner and also to the 
farmer. Size of the “ad” was 13 inches 
deep, 5 columns wide; and the copy 














Sales of Venetian blinds are 
stimulated by the O. H. Keller 
Lumber Yard in Winamac, Ind., 
by displaying one in a rack in 
the company’s display room. 
Three hundred dollars worth 
of blinds have been sold. 


The one shown in the office 
and pictured here has one side 
finished five ways—select bass- 
wood, Appalachian poplar, In- 
diana quartered oak, Southwest 
Africa Sepali, and African wal- 
nut. Blinds with slats made of 
these various woods sell for dif- 
ferent prices. Customers who 
buy the merchandise pick out 
the kind of wood slats they 
want, and the blinds are or- 
dered tailored for the windows 
in the house. 
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showed cut of a house under construction, 
with caption as follows: “There’s Real 
Satisfaction in Building Your Own 
Home. Let Us Help You.” It continued: 
“This is headquarters for quality build- 
ing supplies and service. ... Mr. Farmer, 
let us help you cash in on the savings 
you can make by bulking your grain. We 
supply materials for farm buildings.” 





What Do You Think About 
These Points? 


With frankness justified by the knowl- 
edge that anonymity would be pre- 
served, a leading retailer writes the 
AMERICAN LUMBERMAN, | expressing 
somewhat unorthodox views with re- 
spect to “service,” and “package” selling. 
May we have some further discussion of 
these points? 

“Our business is about comparable 
with last year, but the tendency all the 
time is towards higher operating costs 
and less profit. Never in my experience 
have I seen a time when competitive con- 
ditions were as badly demoralized. New 
yards are being started in towns where 
the volume does not justify existing ones. 
As a consequence, dealers, hungry for 
business, are taking it at little or no profit. 

“We retailers are developing the serv- 
ice idea to a point where it is question- 
able; indeed, I sometimes feel that a 
better method would be to cut out all 
attempts to give service, adopt a ruth- 
less attitude, and take every bit of busi- 
ness that comes along if we can get it 
above cost. 

“We have made a tremendous effort 
to avail ourselves of the facilities of the 
FHA program. We have tried to estab- 
lish a “one stop” service and to train our 
sales force to develop prospects and then 
carry through with the unit sale, carrying 
with it architectural service, financing, 
service, etc. We are finding that a good 
many prospective sales fall through; 


some of them being rejected by Federal 
Housing authorities on account of loca- 
tion, and others because the customer is 
scared by general, world conditions.” 
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Handy Device Facilitates Filling 
Shed Bins with Stock 


For several years the unloading of 
incoming stock from cars: at Kentland 
Lumber & Coal, Inc., Kentland, Ind., has 
been made easier with the aid of a short 


View of the rotating 

short flat car used by 

Kentland (Ind.) Lum- 

ber & Coal, Inc., in 
its shed 


It is 
so constructed that small wheels fastened 
to the underside of the bed turn it around 


flat car with a rotating flat bed. 


by following a channel track. The car- 
rier runs on railroad tracks which are laid 
the full length of the shed and are almost 
flush with the driveway surface. 

When a carload of merchandise arrives 
at the yard, the carrier is pushed to the 
end of the shed and material passed direct 
from the car onto it. It is next taken 
opposite any bin in the building and un- 
loaded handily by swinging around the 
bed until one end is close to the compart- 
ment. The carrier has removable uprights. 





Island of Carpentry Tools Is 


Boon to Business 
The Judd Lumber Co. in Dowagiac, 
Mich., believes that “seeing is selling” 
except for one letter, and the display 
room has been laid out with that idea in 
mind. In fact there are so many items 


This floor island is the 

stationary salesman 

that disposes of a 

large quantity of 

small carpentry tools 

and allied items every 
year 
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of merchandise which the firm wants to 
show folks that ways to increase space 
are being studied. 


A tool island near the front entrance 
attracts the attention of everyone coming 
into the office. An idea of the variety 
of items displayed can be had from pic- 





ture at bottom of page. The line of 
goods was stocked about two years ago, 
according to Charles Schadt, manager, 
and has proved a profitable addition. 

The company’s paint business has de- 
veloped into a volume of three turnovers 
annually, and has been achieved with 
consistent advertising. The Judd Lumber 
Co. was established in 1859. 





Lumber Yards and Mills Show 
Decreased Accident Rate 


Lumber yards and sawmills are get- 
ting to be safer places to work every year, 
according to a report from the accident 
prevention department of the Employers 
Mutual Liability Co. of Wisconsin. 

Figures reported in connection with a 
No-Accident Contest conducted by the 
company reveal that in a representative 
number of sawmills and lumber yards 
there were fewer accidents in the period 
July 1, 1939, to July 1, 1940, than in a 
similar period last year. 

In terms of accident frequency (which 
is the number of accidents for each mil- 
lion man-hours of work done) this year 
the average for lumber yards was 23.1, 
as compared with 32.1 for last year. The 
average for sawmills this year was 25.3 
as compared to 29.4 last year. 

Of the lumber concerns establishing 
especially notable records were the In- 
ternational Lumber Co., International 
Falls, Minn., and the Wilbur Lumber 
Co., Waukesha, Wis. The sawmills 
which completed the year with a very 
low accident frequency are: Edward 
Hines Lumber Co., Park Falls, Wis.; 
Frost Veneer & Plywood Co., Sheboy- 
gan, Wis.; American Excelsior Corp., 
Marinette, Wis.; and the . Kneeland- 
Bigelow Co., Bay City, Mich. 
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Forest Fete in West Virginia 
Features Fun and Forestry 


A complete and comprehensive display of 
forest products will be featured at the elev- 
enth annual Mountain State Forest Festival, 
to be held at Elkins, W. Va., October 3, 4, 
and 5. Pagentry with a festival queen, high- 
land sports and forestry exhibits are the 
chief attractions of the celebration staged 
each year by West Virginia in honor of her 
woodland resources. The entire State 
participates. 

The Upper Monongahela Valley Associa- 
tion, an organization representing ten West 
Virginia counties of allied interest, sponsors 
an exhibit featuring one product of their 
area each year. The 1940 display will con- 
centrate on forest products. F. Leslie Body, 
manager of the association, stated that more 
than forty national manufacturers are ex- 
pected to prepare exhibits which will feature 
timber products in all stages of fabrication 


West Virginia's crack 
woodsmen compete 
for state champion- 
ships and cash prizes 
at the Mountain State 
Forest Festival at El- 
kins, W. Va., each 
year. A sawing team 
is shown competing 
at the 1939 festival. 


e 


and processing. Various modern uses for 
wood and the process of its conversion into 
synthetic materials will be demonstrated. 

The United States Forest Service and the 
Department of Forestry of West Virginia 
University are collaborating with the asso- 
ciation in the arrangements for the exhibits. 
Transportation charges will be the only cost 
to exhibitors. All utility, watchman and 
other services will be provided free. 

Floats decorated to suggest woodland 
scenes and encourage forest conservation 
measures will be prominent in the festival 
parade held the second day. The State cham- 
-pionship woodchopping contest is held an- 
nually in connection with the festival. Con- 
testants come from all sections of the State. 

Last year L. E. Cook, Slaty Fork, W. Va., 
won the open chopping contest, cutting 
through a 14 inch log in 11.3 seconds. The 
Taylor brothers of Dunmore, W. Va. were 
victorious in the open sawing competition. 
It took them only 54.2 seconds to saw 
through a 20 inch log. 

An elaborate coronation ceremony for the 
festival queen, “Silvia XI” will be an event 
of the first day. This year the crown will 
be presented by Homer A. Holt, Governor 
of West Virginia, to Miss Eloise Long, an 
eight en-year-old blonde from Huntington, 


W. Va. She is the daughter of P. Walker 
Long, general manager of the Huntington 
Publishing Co. The ceremony will take 
place. in the amphitheatre of Davis-Elkins 
College. In past years a crowd of more 
than 100,000 persons has witnessed the 
crowning. 

The queen’s ball on the second night of 
the festival will be a military affair, with 
escorts for Queen Silvia and her thirty-odd 
princesses attired in dress uniform. Repre- 
sentatives of the United States Army and 
Air Corps will be invited to visit the three- 
day celebration. 

Deer, beaver, bear, turkey and other game 
and fish native to West Virginia will be on 
display through the courtesy of the State 
conservation commission. A new feature 
this year will be a photographic salon in 
which prints from all parts of the nation 





will be exhibited. A great air show at the 
Elkins municipal airport will be the closing 
attraction. 

The Forest Festival was first presented 
in 1929 with George H. Dornblazer, presi- 
dent of the West Virginia Lumber Co., lum- 
ler manufacturers and wholesalers at Elkins, 
W. Va., as director-general. His influence 
and energetic promotional activities are to 
a great extent, responsible for the growth 
of the féte from its small beginning to a 
great festival which attracts nation-wide 
attention. 
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West Coast August Facts 


SEATTLE, WasH., Sept. 16—More than 
any other industry, lumber is feeling the im- 
pact of the National Defense program, says 
the West Coast Lumbermen’s Association. 
Requirements in this field were a leading 
factor in August. This demand is not to 
be classified as a permanent factor in the 
national lumber market, which still relies 
mainly upon home building. Building in- 
dustry use of lumber remains active, after 
gradual recovery from a dip in U. S. build- 
ing permits in June. Lumber stocks na- 
tionally appear to be at about the same ratio 
to current consumption as in 1927, 1928 and 
1929. The West Coast lumber industry is 
running well up toward capacity. 

Following is a summary of the associa- 
tion’s statistics for August: 

Weekly Average for August (4 Weeks) 


POGUES ace Sac wecta shes ces 151,137,000 
SIN 9 55655:64 cole Se ee 153,194,000 
a eee oe 181,539,000 


End month— 
Unfilled orders 
Gross stocks 


ey ie pea na ree 623,206,000 
Pots Atwd he ee ates 892,000,000 
Cumulative Totals for 35 Weeks 
IR os oie. cows keene 4,720,176,000 


Bc te CoE ae eer 4,854,601,000 

SI os ls. Gs Sr soe teas ean ane 5,015,620,000 
Orders by markets— 

ME Senre ctor ahah cpa hn te ar eg coast 2,305,481,000 

Momestic CATHO: . i... sisiwcccs 1,782,393,000 

ERTS facecet vre-ecors areca eisinnes eam 298,868,000 

NN 55 1G erate at acdutae eee tls 628,878,000 


August output was 76.7 percent, and 
35-week production was 68.5 percent, of 
1926-1929—-years of highest production. 





Manufacturer Produces As- 
sorted Line from New Plant 


The accompanying aerial photograph 
shows the new flooring plant and planing 
mill of A. B. Cook Company at Malvern, 
Ark. The original plant, which was built 
by Wisconsin and Arkansas Lumber Com- 
pany in 1901 and operated by them until 
1929 when it was succeeded by A. B. Cook 
Company, was destroyed by fire in 1939. 
The new plant, which has been in opera- 
tion since the Spring of the year, contains 
modern, high speed oak flooring equipment 
with a capacity of about two million feet 
per month oak flooring and Arkansas pine, 
according to J. E. Finch manager. This 
firm specializes in all grades of 25/32 x 21%4 
items of oak flooring and 1 x 4, 1 x 6 and 
1 x 8 No. 2 Arkansas pine, with the usual 
assortment of Arkansas pine flooring, ceil- 
ing, siding and finish. 





New A. B. Cook Co. flooring plant and planing mill, Malvern, Ark. 
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Hoo-Hoo Holds Annual Convention 


It is not recorded who first said “a 
little nonsense now and then is relished 
by the best of men.” But, whoever it 
was, he might with equal accuracy have 
observed that a great deal of nonsense is 
relished at any time by most men. 

In business or pleasure, a laugh is as 
hungrily sought as anything else that may 
be on the program. The business of liv- 
ing is involved in so many hardships and 
worries that the most trivial nonsense 
helps to make life brighter. 

It has been said that a sense of humor 
is a saving grace; but no two people seem 
to have the same sense of humor. Per- 
haps the best is that which enables one 
to see enough of the funny side of the 
experiences of life, tragic as some of them 
are, to laugh his way through difficulties, 
and to perceive the laughable side of the 
thing when fate drives him through the 
briar patches. 


Thus spoke George W. Dulany, Jr., Snark 
of the Universe, as he opened the 49th an- 


Port Arthur, Ont., Canada. 

The first order of business at the open- 
ing session was introduction of the oldest 
members present. First honors went to J. 
F. Judd, number 94, of Longview, Tex., who 
was initiated in September, 1892. The other 
old timer was Ed N. Munger, number 414, 
ot LaFayette, Ind. Past Snarks were in- 
troduced by Mr. Dulany, and each responded 
with a brief inspirational address on the 
functions and future of Hoo Hoo. The past 
Snarks present were: Alton J. Hager, Lans- 
ing, Mich., Arthur A. Hood, New York, 
N. Y., Melvin M. Riner, Kansas City, Mo., 
Franklin A. Hofheins, Buffalo, N. Y., and 
Benjamin F. Springer, Milwaukee, Wis. 

T. T. Jones, Minneapolis, Minn., vice- 
president of the corporation, reported for 
S. L. Boyd, president, who was unable to 
attend. Mr. Jones stated that the rapid 
revival of Hoo Hoo is a great satisfaction 
to the officers. W. M. Wattson, secretary, 
stated that Hoo Hoo is on a stronger and 
better basis today than it has ever been. 

The afternoon session was devoted to re- 


Hoo in Canada is gaining steadily. U. M. 
Carlton, Jabberwock, Cambridge, Mass., 
asked for suggestions for local club activ- 
ities, and the remainder of the session was 
devoted to that subject, numerous practical 
and tried suggestions being made. 

The evening was given over to a Con- 
catenation at which nine new kittens were 
inducted into the Order. The ritual was 
conducted by the now famous degree team 
of Milwaukee. The new kittens being 
properly impressed with the solemnity of 
the occasion in more ways than one, all 
survived to enjoy the banquet that followed, 
and the floor show provided by Ben 
Springer. 

At the morning session on Tuesday, Mar- 
tin McDonald presented the Order with a 
Canadian flag to be displayed on the floor 
at all future national conventions. In ac- 
cepting the gift, Mr. Dulany expressed 
sympathy for Canada in her present trouble, 

Officers elected for the coming year are 
George W. Dulany, Jr., Clinton, Iowa, 
Snark of the Universe; D. S. Montgomery, 





Left:—D. Carlyle MacLea, Baltimore, Md., outgoing Scrivenoter; U. M. Carlton, Cambridge, Mass., Scrivenoter; George W. Dulany, Jr., Clinton, la., 

Snark; Martin J. McDonald, Port Arthur, Can., Bojum; D. S. Montgomery, Milwaukee, Wis., Senior Hoo Hoo. Right:—standing, Arthur A. Hood, 

New York, N. Y., Rameses 32; Alton J. Hager, Lansing, Mich., Rameses 31; Franklin A. Hofheins, Buffalo, N. Y., Rameses 36; seated, Melvin M. Riner, 
Kansas City, Mo., Rameses 34; George W. Dulany, Jr., Clinton, lowa, Rameses 38, Benjamin F. Springer, Milwaukee, Wis., Rameses 37. 


nual convention of the International Con- 
catenated Order of Hoo Hoo on the 
morning of September 9 in Chicago. On 
that keynote he conducted alternate fun and 
business sessions during the two-day con- 
vention with a dexterity that gave punch to 
the entire proceeding, and sent the delegates 
home convinced that revived Hoo Hoo is 
here to stay. 

Local newspaper reporters credited the 
convention with an attendance of 500 dele- 
gates. This correspondent believes that their 
estimates were swayed by something that 
caused them to see double or triple, or that 
they were thrown off in their reckoning by 
the quality and activity of the delegates. 
Regardless of what the exact number was, 
the important thing is that widespread, vital 
interest in the welfare of the Order was 
demonstrated in the fact that delegates came 
from such far-away points as Spokane, 
Wash., Longview, Tex., Cambridge, Mass., 
Washington, D. C., Baltimore, Md., and 


ports of members of the Supreme Nine, with 
messages from their respective jurisdictions. 
The Senior Hoo Hoo, George W. Duffy, 
Spokane, Wash., was represented by Ernie 
Wales, who related some of the activities 
which have kept the Spokane Hoo Hoo 
Club active throughout the years, and a vital 
influence in the civic and industrial life of 
Spokane. These include providing houses 
for employed widows with families, and act- 
ing as co-sponsor of a Boy Scout Troop. 
Don S. Montgomery, Junior Hoo Hoo, 
Milwaukee, Wis., announced his jurisdiction 
as second in everything, including its num- 
ber. D. Carlyle MacLea, Scrivenoter, 
Baltimore, Md., reported the healthful con- 
dition of the Baltimore Hoo Hoo Club. He 
was followed by H. A. Crane, Baltimore, 
and J. B. Harvey, Washington, D. C. 
Martin J. McDonald, Bojum, Port Ar- 
thur, Ontario, Can., who was recently made 
Chairman of the War Industries Board for 
the Thunder Bay District, stated that Hoo 


Milwaukee, Wis., Senior Hoo Hoo; H. R. 
Dixon, Spokane, Wash., Junior Hoo Hoo; 
U. M. Carlton, Cambridge, Mass., Scrive- 
noter; Martin J. McDonald, Port Arthur, 
Can., Bojum; L. J. Woodson, San Fran- 
cisco, Cal., Jabberwock; P. A. Hayward, 
Washington, D. C., Custocatian; R. O. Ken- 
dall, Oklahoma City, Okla., Arcanoper ; 
J. M. Ransom, Memphis, Tenn., Gurdon. 

Appropriate resolutions of thanks and 
commendation for services by individuals, 
officers and committees were presented by 
Mel Riner, chairman of the resolutions com- 
mittee. The time and place of the next con- 
vention were left to the judgment of the 
Supreme Nine, with suggestions that either 
Chicago or Hot Springs, Ark., be the site. 
The latter was suggested as a fitting place 
for the fiftieth convention that would in- 
clude a one-day pilgrimage to Gurdon, birth- 
place of the Order. A luncheon meeting, 
final session, was addressed by I. N. Tate, 
an abstract of whose speech follows: 
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1. N. TATE, Vice President and General Man- 
ager of Weyerhaeuser Sales Co., St. Paul 


Let’s sit down together and list some of 
the things that we know about lumber. We 
know that we have a widely scattered in- 
dustry; dealing with so many regions and 
species and grades and sizes and uses, that 
it is almost impossible for it to present a 
united, efficient front on any problem that 
arises. We know that it has been several 
times sentenced to oblivion; that thirty years 
ago our young men were advised not to go 
into it because it was a diminishing industry. 
We know that it is a migrant industry, mov- 
ing repeatedly to new forests and new prob- 
lems, to more difficult logging and higher 
distribution costs. We know that it is an 
erratic industry, living alternately through 
periods of either feast or famine, with the 
feast periods all too brief. We know that 
it carries the heaviest freight load of any 
building material; and while this may be 
wonderful figured as revenue for the rail- 
roads and ships, it is tough for lumber when 
it comes to meeting competitive prices in 
our big markets. We know it is a favorite 
target for the cartoonist and columnist; the 
lumberman is pictured as the great devasta- 
tor, blamed for everything from the ravag- 
ing of a great natural resource to the loss 
of the last gooseberry crop, where the bushes 
must be dug up as hosts of white pine blister 
rust. 

The interesting thing is that the industry 
still moves steadily along, with at least as 
many lives as the Hoo-Hoo cat, performing 
a real service for the American people in 
spite of calumny and internal rivalry and 
the infiltration of competitive materials. 
That is partly because of the type of man 
that has always been attracted to the virile, 
strong-arm, out-door job of making lumber. 
The trouble with that man was that he was 
much more interested in manufacturing than 
in distribution problems; and certainly he 
felt no obligation to have the public thinking 
well of him or his industry, nor did he think 
it was any affair of the public when or how 
he cut his trees, or whether he replaced them 
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WHAT OF THE FUTURE 
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of the Lumber Industry ? 


Condensed From an Address by I. N. TATE at Annual 
Convention of the Concatenated Order of Hoo-Hoo 


or provided any future raw materials for 
some other man to cut 100 years later. 

But principally lumber has carried on and 
has its future ahead of it rather than behind 
it because of the inherent value of this 
product of ours, because wood satisfied so 
many human needs at so low a cost. I 
wonder what wood’s “inherent value” means 
to each one of us. To me, after a life in 
lumber, it means we have a great God-given, 
natural resource; the only renewable nat- 
ural resource. It means that we have a 
wonderfully versatile material that warms 
and clothes and houses mankind; from which 
his earliest cradle and his last resting place 
are fashioned; the most easily worked and 
the easiest adapted building material; the 
one with the friendly touch; the one carry- 
ing greater strength per pound of weight 
of any natural building material, and the 
greatest insulating qualities per inch of 
thickness; a beauty of grain that is increas- 
ingly imitated; the material that made pos- 
sible the houses of the New England 
pioneers, the development of happy farms 
in Iowa, the small homes of the industrial 
worker of today; the source of cheap crat- 
ing, at a time when crating was much more 
important to our industry and to all indus- 
tries than it is today; the source of cheap 
newspapers and magazines and books, of 
rayon and plywood and plastics; and such 
a long list of modern products that we can- 
not enumerate them all. 


IF WOOD WERE A NOVELTY 


Let’s do a little imagining. Let’s imagine 
that no one had ever heard of wood, that 
it is a brand-new discovery or invention, 
that it came out of some laboratory today 
with all of the qualities that it possesses, 
and has possessed through all these years. 
Can you imagine the many superlative terms 
in which it would be described; the space 
it would command in our newspapers and 
magazines and in the public thought? Can 
you imagine the consternation that would 
be created among the manufacturers of com- 
petitive materials? Can you imagine how 
much more we ourselves would appreciate 
it? And yet we accept it with all the com- 
placency that we accept sunshine and air 
and water, and stupidly ask ourselves 
whether it has a future; whether the in- 
dustry can be saved, or is worth saving. 

Our task is to tell and retell the true 
story of the tree; the story of modern for- 
estry, until it is known and appreciated 
throughout the length and breadth of our 
land, until we can build a general under- 
standing of forestry that will insure con- 
tinuous crops of trees to future generations 
and that will give the public continuing 
benefit at the lowest cost, of the complete 
utilization of those trees. 


We have no apologies for the treatment 
of our forests in the early days when those 
forests seemed inexhaustable; when they had 
to be gotten out of the way to make room 
for advancing civilization. But I know of 
no picture that has changed as radically in 
recent years or on which the public needs 
more education. 


CAN SUPPLY ALL NEEDS 


A third of this country of ours, some five 
hundred million acres, has been designated 
as most suitable for the growing of trees, 
slightly more than has been designated for 
the growing of all other crops. The pros- 
perity of every town and county and state, 
of every railroad and every merchant and 
every doctor and every lawyer, of every 
woman and child in that vast area, as I have 
said many times, depends directly on the 
growing of trees and their proper utilization. 
Counting all of the destruction by fire and 
decay and insects; counting all of the use 
in lumber pulpwood and fuel, we are still 
approaching a balance between supply and 
consumption. And it is generally admitted 
that with proper methods of selective cut- 
ting and timber cropping and very reason- 
able reforestation we can grow many more 
trees than we are growing today. We can 
furnish the public with a continuing supply 
of forest products sufficient to satisfy its 
needs. 

More than that; if this third of our coun- 
try is to reach its highest prosperity we 
must find markets for the trees that can 
be grown in surplus; markets for many more 
trees than we have markets for today. In- 
stead of permitting ours to be a diminishing 
industry we must build it into a larger in- 
dustry; preserving present uses and finding 
new uses for wood; serving the American 
people in bigger and better ways until we 
can establish a profitable commercial value 
for all these trees that can be grown. 

The public has a tremendous interest in 
the problem; not only because it needs lum- 
ber and pulp and all of these other things 
that come from the forest, but because the 
public is a stockholder in these forests. An 
increasing percentage of these timber lands 
is owned by the Government and by the 
states. Every citizen is definitely a partner 
and should be using lumber, and more lum- 
ber; that his investment in these public 
forests may be protected. 


TREES MAY BE USED MORE FREELY 


There is no general recognition of this 
fact, or of the fact that our trees may now 
be used more freely, that they must be used 
more freely if this large segment of our 
population is to prosper. There is no gen- 


(Continued on Page 53) 
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Organization Chart for Defense Procurement 


Wasuincton, D. C., Sept. 16—The agencies, organization and routine established by the Government to handle 
construction incident to the Defense Program will assume an increasing importance to the lumber trade in the months 


ahead. 


The National Lumber Manufacturers Association, which has served to date as a coordinating agency in lumber’s 


relationship to the Defense program, has prepared the chart below, illustrating the organization of Government material 


procurement as of Sept. 1: 
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GOVERNMENT LUMBER SPECIFICATIONS 
AND USE 


Outline of Navy Department, War Department 
and National Defense Advisory Commission 
relationships respecting lumber and timber 
products requirements for National Defense. 














Alphabetical List of Above Names with Addresses 


Berry, Swift; Michigan—California Lum- 
ber Co., Camino, Calif. 

Bloomer, P. A.; Louisiana Longleaf Lum- 
ber Co., Fisher, La. 

Blossom, Francis P.; Sanderson & Porter, 
52 William St., New York, N. Y. 

Bosse, Louis J.; Hardwood Dimension 
Manufacturers’ Association, Louisville, 
Ky. 

Crane, H. A.; Dealers’ Warehouse Supply 
Co., Inc.; Baltimore, Md. 

Currey, J. A.; J. C. Turner Lumber Co., 
Irvington, N. Y. 

Dayton, Harry T.; The Veneer Association, 
616 So. Michigan Ave., Chicago, Ill. 

Dillon, Maj. L. J.; Facilities Division Con- 
struction Section, Army and Navy Muni- 
tions Board, Washington, D. C. 


Dresser, F. J. C.; National City Building, 
Cleveland, Ohio. 

Farrell, J. J.; Farrell Lumber Co., Inc., 
Poland, N. Y. 

Finkbine, Roger S.; Wisconsin Lumber Co., 
Des Moines, Iowa. 

Fleishel, M. L.; Putnam Lumber Co., Sham- 
rock, Fla. 

Ford, Emmett; Mengel Co., New Orleans, 
La 


Francis, Clarence; Agriculture and Forest 
Products, National Defense Advisory 
Commission, New York, N. Y. 

Gregory, Gen. E. B.; Quartermaster Gen- 
eral’s Office, Washington, D. C. 

Griffith, L. O.; Griffith Lumber Co., Hunt- 
ington, W. Va. 

Hall, S. O.; National Door Manufacturers’ 


Association, 332 So. Michigan Ave., Chi- 
cago, Ill. 

Hammond, Alonzo P.; 
Chicago, Ill. 

Harding, E. J.; Associated General Con- 
tractors of America, Munsey Bldg., 
Washington, D.C. 

Harrington, Col. F. C.; W.P.A., Washing- 
ton, D. C. 

Harrison, W. H.; National Defense Ad- 
visory Commission, Washington, D. C. 
Hart, T. V.; Plywood Manufacturers’ Insti- 

tute, 205 W. Wacker Drive, Chicago, IIl. 
Hartman, Gen. C. D.; Construction Divi- 
sion, Quartermaster General’s Office, 
Washington, D. C. 
Harvey, Forrest P.; Quinton, Code & Hill 
—Leeds & Barnard, Los Angeles, Calif. 


120 So. LaSalle St., 
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Hayes, Edmund; Row River Lumber Co., 
Terminal Sales Bldg., Portland, Ore. 
Hill, Ralph, National Oak Flooring Manu- 
facturers’ Association, Dermon Bldg.; 

Memphis, Tenn. 

Hogan, John P.; 142 Maiden Lane, New 
York, N.Y. 

Hollowell, R. E.; Pierson, Hollowell, 539 
Postal Station Bldg., Indianapolis, Ind. 

Holt, W. A.; Holt Hardwood Co., Oconto, 
Wis. 

Johnson, Otis R.; Union Lumber Co., San 
Francisco, Calif. 

Knudsen, William S.; Production Division, 
National Defense Advisory Commission, 
Washington, D. C. 

Linehan, J. J.; Mowbray & Robinson Lum- 
ber Co., Cincinnati, Ohio. 

Loving, Harry C.; Civilian Advisory Com- 
mittee on Contracts, Washington, D. C. 

MacDonald, Thos. H.; P.R.A., Washington, 
3S... &. 

MacLea, D. C.; MacLea Lumber Co., Balti- 
more, Md. 

Macpherson, C. R.; Wilson Cypress Co., 
Palatka, Fla. 

Martin, Harry; Intercoastal Lumber Dis- 
tributors’ Association, 205 E. 42nd St., 
New York, N. Y. 

McGowin, Earl; W. T. Smith Lumber Co., 
Chapman, Ala. 

McNary, James G.; Southwest Lumber 
Mills, Ine., McNary, Ariz. 

Moore, Gen. Richard C.; Deputy Chief of 
Staff, War Dept., Washington, D. C. 

Moreell, Rear Admiral Ben; Bureau of 
Yards & Docks, Navy Dept., Washing- 
ton, DC: 

Myers, R. E.; International Creosoting & 
Construction Co., Galveston, Tex. 

Neils, Walter; J. Neils Lumber Co., Libby, 
Mont. 

Nelson, Donald M.; Coordinator of National 
Defense Purchases, Washington, D. C. 
Pallmer, E. P.; Civilian Construction Ad- 
visory Committee, Washington, D. C. 
Palmer, Charles F.; Defense Housing Co- 

ordinator, Washington, D. C. 

Perez, Leonard; National Lumber & Creo- 
soting Co., St. Louis, Mo. 

Pirnie, Malcolm; Civilian Construction Ad- 
visory Committee, Washington, D. C. 
Richardson, W. D.; Red Cedar Shingle 

Bureau, Seattle, Wash. 

Ritter, W. M.; W. M. Ritter Lumber Co., 
Columbus, Ohio. 

Seaman, H. M.; Kirby Lumber Co., Hous- 
ton, Tex. 

Smith, L. W.; National Lumber Manufac- 
turers’ Association, 1337 Connecticut 
Ave., Washington, D. C. 

Steidle, Harry; Douglas Fir Plywood As- 
sociation, 2964 Chesapeake, Washing- 
ton, ©; C. 

Steinbauer, W. M.; National Association of 
Woodwork Jobbers, 140 So. Dearborn St., 
Chicago, Ill. 

Stettinius, Edward R.; Raw Materials Di- 
vision, National Defense Advisory Com- 
mission, Washington, D. C. 

Strauss, Nathan; U.S.H.A.; Washington, 
B.. €. 

Tate, I. N.; Weyerhaeuser Sales Co., St. 
Paul, Minn. 

Trexel, Com. C. A.; Bureau of Yards & 
Docks, Navy Dept., Washington, D. C. 
Van Keulen, Adrian; Van Keulen & Win- 
chester Lumber Co., Grand Rapids, Mich. 
Vorhees, Stephen F.; Vorhees, Gemelin & 
Walker, 101 Park Ave., New York, N. Y. 
Wagner, Corydon; St. Paul & Tacoma Lum- 

ber Co., Tacoma, Wash. 

Walters, Maj. E. J.; Quartermaster Gen- 
eral’s Office, Washington, D. C. 

Watzek, John W. Jr.; Lumber and Timber 
Products Defense Committee, Washing- 
ton, D. C. 

Wells, A. C.; J. W. Wells Lumber Co., 
Menominee, Mich. 

Winton, R. C.; Winton Lumber Sales Co., 
Minneapolis, Minn. 





HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 
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Hardwood to Aid Defense 


MeEmPHIs, TENN., Sept. 11.—Creation of 
a Southern Hardwood Defense Committee, 
to supply vital industry information to the 
National Defense Commission, was com- 
pleted at an all-day meeting of the hard- 
wood lumbermen from all parts of the South 
here today. 

The Defense Committee was formed after 
resolutions were drafted by a committee of 
lumbermen who are not members of South- 
ern Hardwood Producers (Inc.), and pro- 
posed that Southern Hardwood Producers 
(Inc.) undertake the work of gathering data 
for the Government; make it available to 
all hardwood lumbermen, and maintain a 
representative at Washington to keep the 
entire industry apprised of the Government’s 
hardwood needs. 


New Defense Committee Appoints 
Executive 


Directors of Southern Hardwood Pro- 
ducers (Inc.) later approved the arrange- 
ment. It provides that all hardwood manu- 
facturers shall pay 414 cents per thousand 





feet of production, of which 1! cents will 
go to the National Lumber Manufacturers’ 
Association. 

The reporting committee was composed 
of C. Arthur Bruce, of the E. L. Bruce 
Co., Memphis, as chairman; Dave Johnson, 
Waverly, La., Omar Hilton, Warren, Ark., 
W. C. Hanifee, Jackson, Tenn.; W. M. 
Camp, Franklin, Va., and Walter Kellogg, 
Monroe, La. Lee Robinson, Mt. Vernon, 
Ala., a member of the Producers organiza- 
tion, presided. 

At the conclusion of the meeting, an 
executive committee composed of hardwood 
manufacturers was named to superintend 
organization and operation of the Southern 
Hardwood Defense Committee. It is com- 
posed of W. M. Camp, Franklin, Va., or 
his alternate, R. E. Huffstetler, Columbia, 
S. C.; Stanley H. Scheip, Appalachiacola, 
Fla., or his alternate, H. L. Manley, Savan- 
nah, Ga.; Mr. Robinson or his alternate, 
Mr. Kellogg; Mr. Hilton or his alternate, 
Mr. Johnson; Lerry L. Emmons, Memphis, 


or his alternate, Mr. Hanifee. Mr. Robinson 
is the lone member of the Southern Hard- 
wood Producers (Inc.) on the committee. 


To Furnish Stock Data to Government 


Members of the Producers organization 
now pay 10 cents per thousand feet of pro- 
duction. For this they are provided with 
Statistical information far in excess of that 
required by the Government. Part of the 
revenue, too, goes to trade promotion and 
to the maintenance of good will emissaries 
for hardwood on the road, and a representa- 
tive, Joe Stearns, in Washington. Mr. 
Stearns will continue in that capacity for 
the new Southern Hardwood Defense Com- 
mittee. 

Directors of the Producers will hold a 
meeting at Chicago when the National 
Hardwood Lumber Association has its an- 
nual convention, and will decide on a future 
course as to the gathering of statistical data 
not required by the Government. This in- 
cludes sales reports etc. The Government 
asks only for information on stocks on hand, 
production, possible 
production, and other 
information — essential 
to the maintenance of 
a National Defense 
program. 





Lee Robinson (left), 
Mt. Vernon, Ala., 
who presided at 
Southern Hardwood 
Defense Committee 
meeting; and E. R. 
Linn (right), secre- 
tary-manager South- 
ern Hardwood Pro- 
ducers (Inc.) 





In making the rec- 
ommendation of his 
committee, Mr. Bruce 
said that he believed 
that every manufac- 
turer of hardwoods would realize that it 
was his public and patriotic duty to pro- 
vide the Government with all assistance 
that might be asked in this emergency. 
Similar talks were made by Mr. Hill and 
by John W. Bailey, Laurel, Miss. 


Representation at Capital Needed 


Earlier in the day the lumbermen had 
heard Richard G. Kimbell, Washington, 
director of technical services for the Na- 
tional Lumber Manufacturers’ Association, 
tell of the need for representation by the 
industry at Washington. He explained some 
of the difficulties experienced in getting 
specifications written for hardwoods so that 
they could be filled. 

E. R. Lynn, secretary-manager of the 
Producers, said that it was necessary that 
a man be maintained at the national capital. 
Mr. Bruce also proposed that the new organ- 
ization look into the matter of further Gov- 
ernmental control of the industry from 


Washington. 
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Defense News From Washington 


"Freezes Prices on Stock 
Needed for Defense 


MINNEAPOLIS, MINN., Sept. 17.—The 
Weyerhaeuser lumber interests in St. Paul 
announced today the “freezing” of prices for 
lumber the Government needs. The move 
is considered significant, because it is one 
of the first by a large company to check 
possible inflation of commodity prices; it 
also is expected to prove a strong influence 
in stabilizing lumber prices generally. F. K. 
Weyerhaeuser made the following state- 
ment : 

“In order to be of maximum help in sup- 
plying the Defense needs of the country, 
Weyerhaeuser Sales Co., which markets the 
products of Weyerhaeuser Timber Co., 
Snoqualmie Falls Lumber Co.; Potlatch 
Forests, Inc., and Boise Payette Lumber 
Co., announces that every preference is 
being given Defense orders; that its prices 
on key items of Douglas fir, West Coast 
hemlock and western red cedar for canton- 
ment construction were set on Sept. 9 and 
will not be increased to the Government or 
to government contractors, until increased 
costs, or other reasons beyond control, re- 
quire it; that it is allocating only its cur- 
rent production to old customers, in order 
to protect its stocks for government needs 
as and when they become translated into 
definite requirements.” 





Foresees No Shortage of 


Lumber for Civilian Needs 


WasHincGton, D. C., Sept. 16—Leon 
Henderson, in charge of the price stabiliza- 
tion division of the National Defense Ad- 
visory Commission, has issued a_ strong 
statement to the effect that there was abso- 
lutely no fundamental need for skyrocketing 
lumber prices. He said: “According to 
well-informed lumbermen, the fundamental 
lumber supply and production situation is 
favorable to ready procurement at reason- 
able prices of all the lumber the Defense 
agencies will need, without jeopardizing 
expected civilian requirements.” Persons in 
Washington closely in touch with the situa- 
tion are in accord with Mr. Henderson in 
feeling that there should be no need of an 
acute upward spiral in prices arising from 
supply and demand conditions. There is 
some justification for rising prices in a 
limited way in some types of lumber in 
certain localities, they point out. The Wage- 
Hour Law is making for higher prices in 
some instances, it was said. For example, 
wage-hour conditions in the South will 
naturally bring about higher prices for 
southern pine. But in a general way, it is 
not felt that there is justification for ad- 
vances of any consequence in lumber prices. 

Attention of Government authorities has 
been called to the boosting of prices of 
homes in some sections, on the pretense that 
such price increases have been necessary as 
a result of high prices forced by the Defense 
program. While there have been some 


advances in building costs, it is pointed out, 
these have been negligible compared to the 
price increases that are being made by many 
builders. 

The Defense Commission announces that 
further studies are being made, particularly 
with respect to the timing of Defense con- 
tracts, to the end that pyramiding of inquiries 
and orders will not create temporary short- 
ages in supply. 





SPA to Organize Participation 


in Defense 


New Orteans, La., Sept. 18.—Problems 
presented by the Government’s program of 
National Defense, and particularly the fur- 
nishing of lumber for Army camps, will be 
discussed at a mass meeting called for New 
Orleans Sept. 20, under the auspices of the 
Southern Pine Association. Manufacturers 
will not only be given the plans outlined 
for furnishing of camps and the anticipatory 
work of the association in steps preliminary 
to meeting the demands for southern pine 
lumber, but also will be advised that the 
industry does not want prices to get out of 
range. 

A statement issued by H. C. Berckes, sec- 
retary-manager of Southern Pine Associa- 
tion, issued from Washington, D. C., said 
in part: 

“When the present crisis became acute in 
June, the SPA offered its services to the 
War Department, the National Defense Ad- 
visory Commission, and other agencies to 
assist in any way possible in Defense hous- 
ing, or in other needs. Our staff has been 
greatly augmented—we re-opened and en- 
larged our Washington office, and have kept 
every member of the industry advised of the 
Government’s requirements; have offered 
our services to the contractors who secured 
these projects; and have gathered and as- 
sembled all possible data in regard to avail- 
able stocks of southern pine. 

“The tempo of this work has been grad- 
ually increasing. From a casual interest and 
co-operative spirit in June, all members of 
the industry have manifested during the 
past weeks the keenest desire to play their 
part in the Defense program. The time has 
arrived when we think that with the in- 
formation we have in hand, and knowledge 
of the Government’s present and future 
needs; the methods they will use in con- 
structing camps, housing etc. in a Defense 
program; the location of these projects and 
the time for their completion, we should call 
the entire industry together to be sure that 
each manufacturer has the same and com- 
plete picture of what has transpired and 
what now faces us. 

“We think also that the industry as a 
whole should organize and plan for its full 
participation in the Defense program. The 
SPA will continue to use its full facilities 
and force to promote this program, but it is 
thought that the policy should be set by the 
industry as a whole, rather than by the 
SPA as an organization. The meeting in 
New Orleans will give us an excellent op- 
portunity to accomplish these things.” 


Rules for Buying Adopted by 
Advisory Commission 


WasHincton, D. C., Sept. 16.—The 
National Defense Advisory Commission on 
Sept. 6 adopted a set of rules governing 
Defense contracts. In a special message, 
President Roosevelt informed the Congress 
of their adoption, and that a statement of 
labor requirements, as a guide for contrac- 
tors who have received Defense orders, had 
been adopted Aug. 31. The Commission’s 
contract rules have provisions broad enough 
to cover priorities and emphasize speed of 
delivery, which means : 


1—(a) That orders should be placed in 
such a manner as to insure the most efficient 
use of each particular facility from the point 
of view of the program as a whole. (b) 
That proper consideration shovld be given 
to contributory industries. (c) That once 
delivery dates are fixed, assurance be given 
that they will be met by the supplier. 

2. Proper quality is also of prime impor- 
tance. 

3. Price, while not the sole consideration, 
is of outstanding significance, and every 
effort must be made to secure a fair price. 

4. The impact of the defense program 
upon the consumers must be recognized. 

5. Adequate consideration must be given 
to labor. 


6. Undue geographic concentration of 
orders should be avoided, both as to pro- 
curement districts and as to industrial sec- 
tions within such districts. 

7. Financial responsibility of the supplier 
should be examined. 

8. The avoidance of congestion of trans- 
portation facilities should be sought. 

9. Due consideration should be given to 
the adequacy of power facilities. 

10. A general preference should be given 
to firms having experience with so-called 
educational orders. 

11. The moral responsibility of the sup- 
plier is important, and, in some _ respects, 
fundamental. 

12. The commission recognizes that com- 
petitive bidding is the better procedure in 
certain types of industry and circumstances. 





To Mold Plywood Into 
Airplane Bodies 


ALGoMA, WIs., Sept. 16—The Algoma 
Plywood & Veneer Co. has completed erec- 
tion of a large addition to its plant, where 
manufacture .of plywood wings, fuselages 
and pontoons for airplanes will be started 
shortly, M. W. Perry, company president, 
has announced. The new addition is 60x130 
feet, one story high. New equipment in- 
stalled included two large-size vacuum 
cookers used in the Vidol process, each 8x48 
feet. The Vidol process of molding sheets 
of plywood into standardized forms is ex- 
pected to speed up and reduce the cost of 
production of airplanes. 
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Record Set for August Building 


Public and Private Construc- 
tion Share in August's 
Record Volume 


Construction activity reached a ten-year 
peak in August. Not since June, 1930, have 
contracts awarded in the 37 eastern States 
exceeded last month’s total of $414,941,000, 
according to F. W. Dodge Corporation. 
The August total of residential building con- 
tracts, $152,988,000, was the highest since 
July, 1929, and exceeded the August, 1939, 
total by 20 percent. 

Construction undertaken under the Na- 
tional Defense program was responsible for 
a large portion of the increased volume; it 
brought the total volume of public construc- 
tion contracts up to $195,293,000 compared 
with $158,459,000 in August of last year. 
However, private construction contracts in- 
creased from $153,869,000 in August, 1939, to 
$219,648,000 last month, a 43 percent rise. 
This $68,000,000 increase included a_ $29,- 
000,000 increase in manufacturing building 
contracts ($10,369,000 in August, 1939; 
$39,586,000 in August, 1940) consisting in 
considerable degree of plant expansion stimu- 
lated by defense orders. However, there 
were also substantial increases in private 
commercial and residential building con- 
tracts. 

Commenting on the August record, 
Thomas S. Holden, vice president in charge 
of statistics and research for F. W. Dodge 
Corporation, said: 

“The impetus given to construction by the 
defense program has just begun to be felt. 
and some defense requirements have not yet 
been taken care of in appropriations made 
to date. It should be noted also that the 
figures given in this statement do not include 
a number of large defense projects on the 
West Coast and in colonial territories, both 
of which are furnishing an augmented mar- 
ket for materials and labor. Undoubtedly, 
total construction volume for 1940 will ex- 
ceed by a substantial margin the estimates 
which were current at the beginning of this 
year. 





New Type of Log Cabin Is 
Given Building Test 


MitwauKkeE, Wis., Sept. 17.—Something 
new, in a prefabricated log cabin, has been 
introduced to Milwaukee by the Frank A. 
Pipkorn Co., local building supply firm. The 
new idea, according to Frank A. Pipkorn, 
has been tried out in his building materials 
yard, the first experimental log cabin being 
erected in two days, by two men. Prelimi- 
nary estimates of the cost of the first cabin, 
a 16x12-foot structure, indicated that it 
would be economical to build, compared with 
conventional construction. 

Half logs nailed to 34-inch plywood 
form the exterior walls, the plywood forming 
the interior wall. Panels are in units about 
8 feet high; widths varying up to four feet. 
Each panel carries 12 vertical log sections 
and weighs about 200 pounds. Special units 
provide for steel frame windows. Interior 


moldings conceal nail marks joining the ply- 
wood and exterior logs. 

No painting is required as the logs are 
treated with tung oil. Swamp red cedar 
logs are most satisfactory and plentiful. 

Under the Pipkorn experiment, walls of 
the cabin went up in less than four hours, 
with construction of the wood shingled roof, 
taking somewhat more time. Walls were 
set on a floor frame anchored in stone piers, 
with plywood flooring. The building units 
are fastened together by nails and screws. 





FHA Balks at Evaluating to 
Cover Price Increases 


WasHInctTon, D. C., Sept. 19—The possi- 
bility that the Government soon will begin 
to exercise prior rights to lumber and other 
building materials for Defense housing, and 
the general confusion which is arising from 
an unstabilized price structure, are likely to 
exert an adverse effect on private building. 
One of the most serious aspects of the situa- 
tion, it is said, is that FHA evaluations are 
being made on price levels that are much 
lower than those at present in effect, so 
builders soon will not be able to secure 
enough funds to complete their deals. Large 
builders are therefore hesitating to go ahead. 

The unwillingness of FHA to amend its 
evaluation standards reflects the attitude 
which all Government agencies are inclined 
to take. Their feeling is that either the 
reports of price increases are grossly ex- 
aggerated, or the present flurry is a pass- 
ing affair. Private builders are not in- 
clined to take chances on the heavy losses 
they might suffer should the Government be 
wrong and prices continue to advance. 

When the situation was brought to the 
attention of Federal Housing Administrator 
Stewart McDonald, he immediately sent out 
a number of letters to building industry 
officials in which he said: 


“It is my duty as custodian of the Mutual 
Mortgage Insurance Fund to insure only 
those loans which are economically sound. 
This soundness naturally contemplates only 
such construction costs as are fully justified. 
I feel I must tell you, therefore, that this 
Administration will continue to investigate 
thoroughly the prices being charged for 
building materials; and, in valuing new home 
construction, no appraisals will be permitted 
to cover any unjustifiable increases. I am 
sure we all remember that in 1937 sharply 
increased prices of building materials caused 
a very marked decrease in new home con- 
struction. Neither you nor the members 
of your organizations, I am certain, will wish 
to permit anything to impede the current 
rate of home construction, which is con- 
tributing so much to economic recovery and 
to National Defense.” 





Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 


Chicago Home Building for 
August Jumps 51 Percent 


New building in August, in the Chicago 
suburban region, for the third time this year 
exceeded $5,000,000. The amount of the 
permits issued was $5,039,894, an increase 
over the $3,693,628 of August, 1939, of 36 
percent. 

Home building in August was 51 percent 
ahead of last year, both in the number of 
homes started and in the value. In August, 
1940, permits were issued for 611 homes, to 
cost an estimated $3,650,848. In August, 
1939, 404 homes were begun, and their value 
was $2,421,758. From these figures it may 
be noted that there was nearly $1,250,000 
more home building last month than there 
was a year ago. The average value of the 
homes remains almost exactly the same, 
that is, about $6,000. 





Loans for Building New 
Homes Reach | 1-Year Peak 


The loans for building new homes made 
by savings, building and loan associations in 
July reached an 11-year peak and exceeded 
by $10,000,000 or more those of any month 
of last year, according to the United States 
Savings and Loan League, which says that 
the $39,907,000 advanced was the largest 
proportion of any month’s loans by these as- 
sociations to go into construction financing 
since before the depression. 

July was the first month that more than 
a third of the associations’ loan volume had 
been used for the building of new homes. 


"House of Ideas" Utilizes 
New Type Finishes 


New York, N. Y., Sept. 18.—The widely 
publicized “House of Ideas” located on a 
terrace of Rockefeller Center, high above 
the city, employed two new products created 
and produced by Breinig Brothers, Inc., 
Hoboken, N. J., to finish the natural wood 
surfaces which are an integral part of the 
house design. 

The exterior walls of the house, built of 
California Redwood siding, are treated with 
the company’s Durable Woods Exterior 
Finish. It is said that the waterproofing 
finish penetrates the wood deeply, preserves 
its natural color and does not darken appre- 
ciably with time. 

A transparent, waterwhite finish product 
called “Satin-Lac” is used to finish and pro- 
tect the interior walls. It has been applied 
to the oak panels of the living room walls, 
the striated plywood walls of the dining 
room and to the oak and birch closet doors. 


Mill Destroyed by Fire to Be 
Rebuilt 


Complete destruction of the E. H. Stew- 
art lumber mill at Stewart, Miss., was 
caused by a fire September 12. Accord- 
ing to Mr. Sumners the plant will be re- 
built and all orders on file will be shipped. 
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Associations’ Plans and Activities 


Meetings to Be Held 


Sept. 24-25—National Association of Wood- 
work Jobbers, Edgewater Beach Hotel, 
Chicago. Annual, 

Sept. 26-27—National Hardwood Lumber 
Association, Congress Hotel, Chicago. 
Annual. 

Oct. 2-5—Pacific Logging Congress, Em- 
press Hotel and Assembly Room, Crys- 
tal Garden, Victoria, British Columbia 
Annual. 

Oct. 3-4—Mountain State Forest Festival, 
Elkins, W. Va., in which Appalachian 
Hardwood Manufacturers, Inc., will par- 
ticipate with a display of Appalachian 
hardwood products. 

Oct. 7-14—National Safety Congress, Chi- 
cago. 

Oct. 17-18—Florida Lumber and Millwork 
Association, Tampa Terrace Hotel, 
Tampa, Fla. Semi-annual. 

Nov. 7-9—Southern California Retail 
Lumbermen’s Association, Biltmore Ho- 
tel, Santa Barbara. Annual. 

Nov. 11-15—United States Savings & 
Loan League. Chicago. Annual. 








Lumber and Millwork Association 
to Hold Semi-Annual 


Tampa, FLa., Sept. 17—Plans are under 
way for the Twentieth Semi-annual Conven- 
tion of the Florida Lumber and Millwork 
Association to be held at the Tampa Terrace 








Sales Manager 


Long established veneer company 
catering to the furniture industry 
is interested in employment of 


executive to take charge of sales. 
Attractive proposition for proper 
individual. Reply should indicate 
qualifications, age and business 
experience. Address “G. 88,” 
care American Lumberman. 





Set of Blue Prints and 


ree BOOK 


=4 
“HOW TO READ BLUE PRINTS” 


Sent to Employees of 
LUMBER DEALERS 


This Free Trial Lesson on “‘How to Read Blue 
Prints,“ and a set of blue print plans,—to 
show you how this 37 year old School for 
Builders makes it easy for men in lumber 
yard offices to list material, estimate costs, 
etc. Drawing of plans included if wanted. 
LEARN AT HOME IN SPARE TIME 
Men with this training are needed now to 
handle expanding business in lumber yards. 
Lumber yard officials and building contractors 
urge employees to get this training. For Free 
Trial Lesson address: 


CHICAGO TECH COLLEGE 









M-424 Tech Bldg., 118 E. 26th St., Chicago, III. 


Hotel here October 17-18. Registration will 
begin Thursday noon, and the convention 
badge will admit those in attendance to the 
Home Beautiful Show, which will be held at 
the convention hotel, as well as to the enter- 
tainment in the hotel Thursday evening. The 
program will also include a golf tourna- 
ment. 

Legislation will be one of the important 
subjects covered on the program, and there 
will be an address by an outstanding state 
legislator. There will be a discussion of 
various legislative matters of importance to 
those in the lumber industry. 

The final dance and banquet will be held 
Friday evening, October 18. The Ladies’ 
Entertainment Committee is planning a 
highly entertaining program for all the 
women who attend. 





Final Plans for Logging Congress 
Being Completed 


Fred B. Brown, president of the B. & K. 
Logging Co., Ltd., Vancouver, B. C., is 
busily engaged in completing the arrange- 
ments for entertainment of delegates to the 
31st annual Pacific Logging Congress which 
meets in Victoria, B. C., October 2-5. 

One of the principal addresses at the Vic- 
toria meeting will be “Correlating the Log- 
ging and Lumbering Industries with War 
Activities.” No announcement has _ been 
made as to the person who will deliver this 
address, but it will be a man high in the 
Provincial Government and closely identified 
with the timber industry, or else an official 
of the Dominion Government closely con- 
nected with airplane production. 

According to Mr. Whisnant, reservations 
are being made at the Empress Hotel, Vic- 
toria, by logging operators of Oregon, Wash- 
ington, Idaho, Montana and California in 
greater numbers than in any previous ses- 
sion held in British Columbia. Fred B. 
Brown of Vancouver is president of the 
Logging Congress and Truman W. Collins 
of Portland is vice president. 





Golfers 


Have Tournament; 


Hold Election 


MEMPHIS, TENN., Sept. 17—With nearly 
150 lumberman golfers from Memphis and 
many sections of the South participating, C. 
F. Work, Jr., of C. F. Work and Sons, Inc., 
today won the president’s cup in the Lum- 
bermen’s Golf Association of Memphis 
tournament. The play was over the Colonial 
Country Club 18 hole course. Mr. Work 
turned in an 80—two above his score of last 
year when he also won the cup. This year’s 
win makes the fourth consecutive time he 
has taken the trophy. 

Trophies were awarded 47 other golfers 
at a banquet held at the clubhouse at the 
close of the day’s play. Ralph E. Hill pre- 
sided as toastmaster. Mr. Hill, secretary- 
treasurer of the National Oak Flooring 
Manufacturers’ Association, read a telegram 


from Fred Hooton, Liverpool lumberman, 
in which he expressed his regret at being 
unable to attend this year’s tournament. Mr. 
Hooton’s message said that he had just lost 
a grandson by death. The Association voted 
to send him a cablegram of condolence and 
sorrow at his absence. 

The following men were selected to hold 
office : 


President—T. E. Sledge. 

Vice President—Ray Goodspeed. 

Secretary-Treas.—Harry A. Darnell. 

Directors—C. F. Works, Sr., Roy Col- 
dren, J. Staley Williford, E. C. Blackstone 
and H. E. Landree. 





Pacific Hardwood Distributors 
Elect 


San Fracnisco, CAtir.—C. R. Taenzer, 
vice president American Hardwood Co., Los 
Angeles, Calif., was elected president of the 
Pacific Coast Hardwood Distributors’ Asso- 
ciation at the annual meeting of the associa- 
tion held in the Empress Hotel, Victoria, 
B. C., Aug. 29, 30 and 31. Robert Kahn, 
Forsyth Hardwood Co., San Francisco, was 
elected vice president, Jack Murphy, Owens- 
Park Lumber Co., Los Angeles, was elected 
secretary-treasurer. The next annual meet- 
ing will be held at Santa Barbara, Calif. 





Vermont Dealers Elect at 
Annual Meeting 


BuRLINGTON, Vt., Sept. 18—Paul Taplin 
of the Allen Lumber Co., Inc., Barre, Vt., 
was elected president of the Vermont Retail 
Lumber Dealers’ Association at its annual 
meeting September 11 at the Champlain 
Club, Malletts Bay. 

Other new officers named included Earl 
B. Smith of Rutland, secretary; E. R. Wig- 
gins of Springfield, vice president; and 
Jerry Hayes of St. Johnsbury and Nathan 
Flint of Barre, directors. 

Frank J. Stewart, representative of the 
FHA with state headquarters in this city, 
spoke on FHA activities in Vermont. Thus 
far this year, he said, federal loans have 
increased 40 percent over the corresponding 
period of last year, with this gain being re- 
flected in increased construction of houses 
and other buildings. 

Approximately 150 lumber dealers, sales- 
men and manufacturers’ representatives at- 
tended the session in the afternoon and the 
banquet in the evening. 





West Coast Field Engineer 
to Work on Defense 


Ralph W. Martin, for the past four years 
general manager of the Spalding Lumber 
Company, Salem, Oregon, manufacturers, 
has joined the Trade Extension Depart- 
ment of the West Coast Lumbermen’s Asso- 
ciation as field engineer with headquarters 
in Washington, D. C., the Association has 
announced. Mr. Martin’s work will be on 
the national defense program. 
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Government officials and engineers in ALAMS of New Jersey Learn 
Washington who are responsible for the About Money from Uncle 
procurement of defense building materials " Sa U R E 
need all the technical information and aid Sam's Boys 
that the industry can supply, it is announced Port Newark, N. J., Sept. 10.—The As- 
in, by the Association. Mr. Martin’s work in sociated Lumber and pe esa Sales- SELLI NG 
ng Washington will be principally devoted to men of New Jersey held their regular dinner 
ir. such assistance in relation to West Coast meeting on Sept. 9 at the Newark Athletic 
st lumber. Club. It was decided to forego the usual 
ed fall ALAMS golf outing held in South 
nd Larae Attendance. Perfect Jersey due to conflicting dates of other asso- 
g ' ae ciation outings and instead hold the spring 
Id Weather Feature Picnic ALAMS outing in South Jersey. Following PA F? a i ha 
Detroit, Micw., Sept. 17.—The largest the regular meeting, the members were en- 
attendance on record featured the Franken- tertained by an educational film entitled 
muth picnic of the Michigan Association of “Know Your Money,” shown through the 
>1- the Traveling Lumber & Sash & Door Sales- courtesy of Fred W. Gruber, supervising s . 
ne men held recently. The attendance count, agent, oti Department. Agent Henry ina special 
as relayed to the AMERICAN LUMBERMAN, P. Klepp was in charge, and gave an inter- assortment 
was 467. The usual bugbear of bad weather esting talk on ‘“Money—Genuine, and Coun- 
was not encountered, as the day was excep- terfeit,’ and answered questions from the for 
J tionally fine. members. LU M B - R 
o% DEALERS 
LOS 
= | New Outlets for Hardwoods 
50- 
nal BUFFALO, N. -Y, Sept. 16—The first of a market for hardwoods was then discussed. Write for 
“8 a series of meetings to be held by the Appa- A wood long used and highly favored by rti \ 
a lachian Hardwood Manufacturers, Inc., in casket manufacturers is chestnut, but the particulars 
Se leading hardwood centers, took place in the supply has dwindled greatly, because of 
oat Athletic Club here on the evening of Sept. 6. blight. North Carolina is now the last 
a, A large number of stronghold. It is estimated that chestnut L F N N O N 
hardwood wholesal- will be largely out of use in three to five 
ers and commission years. What to use in its place has been 
salesmen attended a subject of study. If cypress is used on WA L L PA P E R . .@) ° 
from this city, Roch- a large scale, the price will rise rapidly. e 
ester, Jamestown, the Casket men say there is no better wood for * J @] i 1e t ? | | | * 
Lonawanda’s the purpose than oak. The association has 
, and Toronto, Ont. been making tests of oak, the cost of which 
ait is a little higher than chestnut, but it is felt 
it., . BE. EV a ‘5 di Cc 
ee Cuichiaaak Gaibe: that this disadvantage can be overcome. c A ULKING 
ail Trade Extension, The association is co-operating with the 
ie eeeanos : Venetian blind manufacturers in promoting £ OMPCOUND 
wood for that purpose. Wood blinds are 
” The principal object being extensively advertised under the FOR ASBESTOS 
i. of the meeting was slogan: Only Wood Blends With Wood. = estan aa 
aa to promote the in- Regarding promotion of manual training co: aa aieekaen anda d Win =. 
“on increased sale of Mr. Everley said that calls are being made = Doors in order to provide a really 
hardwoods, and to on schools to show how easily hardwoods COND. Job—Use CALBAR CAULKING 
the outline the course of are worked, and that they do not warp to Asbestos Shingle Siding usually requires c 
ity the Appalachian as- any great extent. Boys get discouraged Brilliant White color or Brilliant Light Gray 
; ae ; other colors can also be furnished. Made ir 
1s sociation for the fu- when woods are’ too hard to be worked several Grades, easily applied with Calbar 
we ture. easily, and wax enthusiastic where the oppo- Pressure Gun. 
ing Speaker of the evening was H. E. Everley, site is true. The same type of activity is Send for information or order thru your Jobber. 
re- trade extension manager of the association, taken up with colleges. Most effective work CALBAR Paint & Varnish Co. 
ons who was accompanied here by L. C. Bonner, has been done with architects. Group meet- GansSentusere of Vechadenl Peataate 
also a representative of the organization and ings have been held in Detroit, Philadelphia, 2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 
— occasional speaker at group meetings of Cleveland and Pittsburgh, with technical 
os. lumbermen and others interested in building. experts present to supply information. There 
the Mr. Everley was introduced by Edward Y. have also been helpful group meetings with 
Gemmill, sales representative in this terri- interior-trim manufacturers and lumber 
tory for the W. M. Ritter Lumber Co., dealers. s B “ 
Columbus, Ohio, who explained the purpose Under the heading of suggestions for new Richard Shipping Corp. 
of the meeting and said that Buffalo felt uses for hardwoods, two of the lumbermen Established 1847 
honored by the holding here of the first of present spoke about the shipment of shells 44 Beaver Street, NEW YORK 
the group meetings. overseas. The United States has been using 
Mr. Everley said that the association is steel boxes and the Canadian government © 
ars endeavoring to develop new outlets for hard- corrugated boxes. Ocean Freight Brokers 
ber woods by a study of industry. It has been In closing, Mr. Everley said there was and Contractors 
TS, developing wood panels at a price average need for trade extension on behalf of wood. 
irt- people can afford. Architects are pleased He expressed his appreciation to those pres- Foreign Forwarders, Customs Bro- 
so- with the idea. A demonstration was given ent for coming and the hope that some in- kers. We handle all classes of cargo 
ers at the meeting. The panels come in vertical formation had been given that would be and attend to collectior of invoices. 
has and horizontal long lengths and are suited helpful in extending the sale of hardwoods. 
on for use in old as well Big new buildings. A ou luncheon and social hour followed inna aR title i a aa 
The importance of the casket industry as the meeting. 
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Newsy Notes of Persons and Places 








C. Albert Yeager, of the Yeager Lumber 
Co., Inc., Buffalo, N. Y., was vacationing 
in Pennsylvania recently. 

John N. Manning, president of the Atlantic 
Lumber Corp., Portland, Ore., was lately a 
visitor to the Buffalo, N. Y., lumber trade. 


H. W. Howden, manager of the Philadel- 
phia office of the R. T. Jones Lumber Co., 
Inc., North Tonawanda, N. Y., has returned 
from a brief vacation. 

Ray Van Ide, salesman for Hobbs Wall 
Lumber Company, has been transferred 
from the Los Angeles, Calif., office to 
Stockton, Calif., out of which he will cover 
the San Joaquin and Sacramento Valleys. 

Van Arsdale-Harris Lumber Co., Inc., 
lumber and building materials dealers in 
San Francisco, Calif., reports an expansion 
in warehouse facilities in the leasing of 
5,000 sq. ft. additional space at 53 Bluxome 
St. 

Thomas W. Reeves, of Atlanta, Ga., 
manager of the Southern office of the whole- 
sale firm of Mixer & Co., Inc., Buffalo, 
N. Y., was a visitor at the company’s office 
a few days ago and also spent a short time 
in New York City. 

Recent visitors to California included: 
Jack Drescher, wholesale lumberman, Hous- 
ton, Texas; G. R. Bleecker, manager, West- 
fir Lumber Co., Westfir, Ore.; Frank N. 
Yochem, lumber and shingle commission 
man, San Antonio, Texas. 


Frederick Johnson, formerly with the 
City Lumber Co., and more recently with 
the Model Lumber Co., Tacoma, Wash., re- 
tail concerns, has joined the sales staff of 
the Cavanaugh Lumber Co., also of Tacoma, 
according to Cecil Cavanaugh, proprietor. 


President’s Night will be celebrated at 
the Buffalo Automobile Club on the evening 
of Sept. 21. This is an annual affair at 
the club and is usually the last big event 
of the season. Past presidents include Orson 
E. Yeager and Harry L. Abbott, of the 
Buffalo wholesale lumber trade. 


A large group of loggers and business men 
from British Columbia, Oregon and south- 
west Washington visited selective logging 
operations of the West Fork Logging Co., 
near Mineral, Wash., in eastern Lewis 
county, last week as guests of Thomas 
Murray, manager of the company. 


William Clancy, president, Lumbermen’s 
Credit Association, Inc., publisher of the 
Lumbermen’s Red Book, has just returned 
from his vacation spent at Harbor Point, 
Mich., with his daughter. He enjoyed his 
summer outing and returned to the job 
rested and feeling fine. Mr. Clancy recently 
passed his 81st birthday. : 


C. W. Johnson and W. A. Parker, heads 
of Bremerton, Wash., building material 
firms, have associated themselves with H. F. 
Miller, Bremerton contractor, and Edwin 
Bremer, Bremerton businessman, to form 


the firm of Pacific Builders, Inc. They 
propose to do an extensive general co1- 
struction business in Bremerton. 


Two hundred and fifty foremen and execu- 
titves of the Long-Bell Lumber Co. gathered 
at the Hotel Monticello, Longview, Wash.., 
the night of Aug. 30 for a banquet and ball 
honoring M. B. Nelson, of Kansas City, 
president of the company, on the occasion 
of the twentieth anniversary of the firm’s 
operations in the Pacific Northwest. 


kK. C. Batchelder of Seattle, traffic man- 
ager for the West Coast Lumbermen’s As- 
sociation, was the principal speaker at a 
meeting of the Longview, Wash., Transpor- 
tation Club held at the Hotel Monticello in 
Longview September 12. It was something 
of a homecoming for Mr. Batchelder, as he 
is a former secretary of the Longview 
Chamber of Commerce. 


Russell Bordeaux, V. L. Johnson and 
Carl C. Allen, well known Olympia, Wash., 
lumbermen, have organized Hyak Lumber 
and Millwork, Inc., of that city, to succeed 
the old Hyak Lumber and Millwork Com- 
pany. The company will continue to oper- 
ate mills and manufacture wood products, 
according to Johnson, who said that a new 
board of directors will run the new con- 
cern. 


M. S. Baer, of the hardwood producing 
and distributing firm of Richard P. Baer 
& Co., Baltimore, Md., who has been vaca- 
tioning at the seaside and visiting the plants 
at Halsey, N. C., and Bogalusa, La., man- 
aged by his sons, Richard P. Baer II, and 
M. S. Baer, Jr., returned to his office just 
recently. Mr. Baer takes an encouraging 
view of the outlook. Both of the firm’s 
mills are being operated at capacity. 


Miss Nancy Reeder, coloratura soprano, 
daughter of M. D. Reeder, Chicago lumber 
and hardware wholesaler, was equal to an 
emergency when she filled in at the last 
minute at an appearance of the A. F. 
Thaviu road company at Lakeside, Ohio. 
She sang in two duets and the quartette 
from “Rigoletto” without rehearsal. She 
has appeared with the American Opera Co. 
last winter. Miss Reeder is starting a trip 
to about forty cities in Ohio and Virginia. 


D. B. Anderson, manager of the sales en- 
gineering department of the Wood Conver- 
sion Co., St. Paul, Minn., has been named 
secretary-treasurer of the Minnesota chapter 
of the American Society of Heating & Ven- 
tilating Engineers. He designed a special 
reinforced spacer flange, which made pos- 
sible improved and faster application of 
Balsam-Wool, and the Nu-Wood Clip, 
which makes possible the application of 
Nu-Wood Tile and Plank with invisible 
nailing. 


Robert Gonnello, president of the Econ- 
omy Building Material Co., Newark, N. J., 
lumber firm, was one of 66 persons recom- 
mended Sept. 14 by Mayor Ellenstein of 
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Newark as “especially qualified to serve” on 
the city’s 22 local selective draft boards in 
the forthcoming national military conscrip- 
tion. The list was forwarded to Gov. 
Moore, who had asked mayors throughout 
the State to submit such recommendations. 
All candidates, the mayor said, have agreed 
to serve if called. 


Three Tacoma, Wash., lumbermen took 
prominent parts in the meeting of the Pa- 
cific Northwest Advisory Board, shippers 
group, in Spokane, Wash., September 19 
and 20. They were G. E. Karlen, president 
of the Karlen-Davis Lumber Co., Tacoma, 
Wash., Ernest Dolge, president of Ernest 
Dolge, Inc., also of Tacoma, and H. D. 
Smith, western traffic manager of the Gen- 
eral Timber Service. Mr. Karlen is execu- 
tive secretary of the board and the other 
two men are members of the executive 
board. 


The Lumbermen’s Willkie Club organized 
by a group of New York lumbermen about 
six weeks ago is attracting considerable at- 
tention. Members enlisted so far total 500 
which includes applications received, and 
still coming in, from almost every State in 
the Union. It is also interesting to the mem- 
bership committee to note the number of 
women who have joined. Lumbermen from 
any part of the country are invited to join. 
Further information as to how to obtain 
membership in this club may be secured 
from Barlow Shuit, 54 West 40th St., New 
York, N. Y. 


Recent roving Californians, business and/ 
or pleasure, included: Charles T. Gartin, 
Schafer Bros. Lumber & Shingle Co., San 
Francisco, Calif., to Pacific Northwest; J. 
C. Ferger, veteran lumber dealer, Fresno, 
Calif., to Chicago, Washington, New York, 
Chattanooga and New Orleans; R. C. Jones, 
Van Arsdale-Harris Lumber Co., Inc., San 
Francisco, Calif.. to Oregon, Washington 
and British Columbia; A. S. McKinney, 
Willow Glen Lumber Co., San Jose, Calif., 
to Texas and Florida, and Fred Lamon, 
Lamon-Bonnington Co., San Francisco, 
Calif., to Southern Oregon. 





RETAIL YARD CHANGES 


MANILA, Ark.—A. R. Moore, manager of 
the Manila Lumber Co., for seven years, has 
accepted a position as manager of a yard at 
West Memphis, Ark. Pierce Tatum, who 
has been with the firm six years, was pro- 
moted to the vacated position. 


HELENA, ARK.—A. W. Fleener has been 
appointed manager of the Arkmo Lumber 
Co. here. He succeeds Grady Harrison, 
who had been manager for twelve years. 


KIRKSVILLE, Mo.—Raymond Wells has 
been promoted to the managership of R. J. 
Hurley Lumber Co. here, succeeding Chellis 
E. White who has resigned. 


TirFin, Oxn1o—Clifford P. Moore, new 
manager for the Gordon Lumber Co. here, 
has recently assumed his duties.» Mr. Moore 
comes to Tiffin from Oneonta, N. Y., where 
he had twelve years’ experience in the lum- 
ber business previously. He brings with him 
his wife and two daughters. 


FLemincton, N. J.—N. A. Schaffner has 
taken over management of the John B. Case 
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Lumber Co., according to announcement 
here. He succeeds T. D. Richardson, who 
temporarily took over control following the 
death of William J. Case in July. An expe- 
rienced lumberman, Schaffner began his 
career with the Trexler Lumber Company, 
Allentown, Pa., in 1913, and has _ subse- 
quently worked for several other companies. 
In 1932 Schaffner became a member of the 
sales department of the Lavery-Daenhardt 
Lumber Co., Jersey City, N. J., and from 
this position he takes over the management 
of the 50-year-old local concern. 


LAKESIDE, OH10o—Ralph Bingham is the 


newly appointed manager of the Gordon 
Lumber Co. here. 





Assistant Administrator FHA Joins 
Allied Building Credits, Inc. 


l'rederick M. Babcock, assistant adminis- 
trator and director of FHA’s Underwriting 
Division, has resigned to join the executive 
staff of Allied Building Credits, Inc., Weyer- 
haeuser affiliate, according to announcements 
made concurrently by Stewart McDonald, 
FHA Administrator, and F. K. Weyer- 
haeuser, president of the finance company. 
Mr. Babcock will assume his new duties at 
once with headquarters at Saint Paul where 
the general offices 
of the company are 
located. For the 
past six years Mr. 
Babcock has _ been 
Director of the Un- 
derwriting Division 





FREDERICK M. 
BABCOCK 
St. Paul, Minn. 
Executive Staff 





of FHA, during 
which time he es- 
tablished FHA’s risk 
rating system for se- 
lecting mortgage in- 
vestments, a proce- 
dure which has _ be- 
come a nationally 
recognized _institu- 
tion in mortgage 
lending practices. 

The development and rapid growth of 
Allied Building Credits, Inc., has been widely 
regarded in the lumber industry as one of 
major importance since it is entirely sym- 
pathetic to the problems of the lumber dealer, 
and operates exclusively through retail 
lumber dealers. When Title 1 expired on 
March 31, 1937, Allied Building Credits, 
Inc., immediately made available a com- 
parable service to take its place until Title 1 
was reinstated by Congress. Since that 
time it has added supplemental services to 
include deals not eligible under FHA and 
only recently announced a Class 3 (Title 1) 
Plan covering small house loans up to 
$2,500.00 for terms as long as 15 years. 
According to officials, it will be the policy 
of the company to continue to study all 
financing needs for dealers and home owners 
and. provide services of the widest possible 
coverage. 

“We consider ourselves fortunate in obtain- 
ing the services of Mr. Babcock as an 
operating executive,” said Mr. Weyerhaeuser. 
“He is recognized as an outstanding authority 
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in the mortgage field and his wide experi- 
ence will be particularly valuable at a time 
when we are giving special attention to the 
formulation of plans and policies designed 
to meet the present and future financing 
requirements of lumber dealers.” 

In addition to the General Offices of the 
Company which are located in Saint Paul, 
Allied Building Credits, Inc., now operates 
branch offices at Newark, Boston, Buffalo, 
Philadelphia, Pittsburgh, Chicago, Kansas 
City, Tampa, Dallas, Houston, Oklahoma 
City, Tacoma, Minneapolis and Salt Lake 
City. 





Lumberman and Bride Visit 
Chicago 

John McMaster, of the John McMaster 
Shingle Co., Seattle, Wash., and a grandson 
of John McMaster, well remembered shingle 
manufacturer, spent a few days in Chicago 
recently with his bride, visiting friends and 
acquaintances. The next planned stop on 
their intinerary was Peoria, Ill. It is said 
the McMaster people are now making a spe- 
cialty of cedar bungalow siding of the same 
highly meritorious quality that character- 

izes the ‘shingles that they manufacture. 





Lumbermen Active in Local 
Salvation Army Drive 


Vernon M. Hawkins, president and trea- 
surer of the Hawkins Lumber and Ware- 
house Company, Inc., of Boston, is the new 
chairman of the lumber group, in the 
Greater Boston Annual Maintenance Ap- 
peal of The Salvation Army. This was 
made known from the campaign headquar- 
ters, as Mr. Hawkins, for forty years active 
in the lumber trade, gets started on forming 
his supporting committee. 

Horace Wentworth Shepard, vice presi- 
dent of Shepard & Morse Lumber Com- 
pany, Boston, Mass., will act as vice chair- 
man of the lumber group, in the annual 
effort of The Salvation Army in Greater 
Boston. His work will be among the whole- 
sale trade, assisting Vernon M. Hawkins, 
who heads the lumber committee. Mr. 
Shepard is also vice president of the Shep- 
ard Steamship Company. 





Hymeneal 


RUSS-LAURAIN — Miss Irene Laurain, 
daughter of Mr. Grover Laurain of 
Ecorse, Mich., was married to John Russ, 
Jr., son of Mr. and Mrs. John Russ on 
Sept. 6. Mr. Russ is employed at the 
Brownlee Lumber Co., Detroit, Mich. 


Engagement of Miss Bette Neuses of 
Two Rivers, Wis., to Truman Arthur 
Saunders, son of Mr. and Mrs. A. Bernard 
Saunders of Milton, has been announced. 
The prospective groom is associated with 
his father in the Saunders Lumber Co., at 
Milton, where the young couple will re- 
side after a wedding trip following the 
ceremony set for Nov. 14. 





Loadings of Revenue Freight 


The car service division of the Associa- 
tion of American Railroads reports that 
revenue freight for the two weeks ended 
Sept. 7 totaled 1,464,079 cars, showing a 
decrease of 40,044 cars below the number 
for the two weeks ended Aug. 24. Forest 
products loadings of 73,094 cars show a de- 
crease of 1,299 cars below the number for 
the two weeks ended Aug. 24. 
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IMBERS 


Large and small 
to fit your needs. 


Standard sizes or 
cut to your order. 


IER 


LONG LEAF 


Yellow Pine 


This is the lumber that makes 
good on ALL construction work. 
Through years of service it has 
proved its ability to stand heavy 
strains and bear big burdens. 
Dealers and users O.K. it. 
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Wiergate 








NDUSTRIA 





ELIZABETH, LOUISIANA 


Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 





W.T.SMITH LUMBER CO. 


YELLOW PINE & HARDWOODS 


Chapman , . 4 yANE-Ves- beats! 











FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 




















52 


CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


° 
from famous St. Francis Basin 


Wire for quotations. 





4! 


"OAK FLOORING 


WE DO NOT MAKE THE 
Nels) MOST OAK FLOORING 
BUT WE DO — THE BEST 


BAR 


CAREFULLY SELECTED LUMBER 
~PROPERLY KILN DRIED-- 
~PRECISION MACHINED- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W.R.WRAPE STAVE COMPANY 
Post Office Box 182 
L.«TTLE ROCK, ARKANSAS 








Idaho— 
Ponderosa— 


WHITE PINE 


California Whit 
Also and Sugar Pine. 
° Cedar and 
Fir Wallboard $733" 2", products 


William Schuette Company 


New York 
Office—4i East 42d St. 





PITTSBURGH, PA. 





is a A) —— 
|S) j=) aoiek 


a 7° City, Mo. 











LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS — CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuineton, D. C., Sept. 16.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for two weeks ended Sept. 7, and for thirty-six weeks ended that date, covering 
mills whose statistics for both 1940 and 1939 are available, and percentage comparisons with 
statistics of identical mills for the corresponding period of 1939: 











Av. No. Per- Per- Per- 
Mills Production cent Shipments’ cent Orders cent 

TWO WEEKS: Rpte. 1940 of 1939 1940 of 1939 1940 of 1939 
Total Softwoods .. 383 463,532,000 110 99,572,000 106 597,394,000 122 
Total Hardwoods... 76 13,778,000 96 st 430,000 105 17,018,000 102 
Total Lumber ..... 443 477,310,000 109 517,002,000 106 614,412,000 121 
Total Flooring .... 79 22,413,000 116 24,418,000 126 29.780.000 138 
THIRTY-SIX WEEKS: 
Total Softwoods... 390 433,933,000 108 7,709.686,000 106 8,057,240,000 108 
Total Hardwoods.. 85 281,949,000 103 305,384,000 7 316,695,000 102 
Total Lumber...... 458 7,715,882,000 107 8,015,070,000 106 8,373,935,000 108 
Total Flooring..... 79 345,758,000 117 351,123,000 113 395,584,000 125 


Wasurncrton, D. C., Sept. 16.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for the four weeks ended Aug. 31 and for thirtv-five weeks ended that date, 
covering mills whose statistics for both 1940 and 1939 are available, and percentage comparison 
with statistics ‘of identical mills for the corresponding period of 1939: 


Av. No. 

Mills 

FOUR WEEKS: Rpte. 
Softwoods: 

Southern Pine ..... 119 

West Coast ........ 124 

Western Pine ..... 109 

California Redwood 13 

Southern Cypress .. 9 

Northern Pine ..... 8 


Northern Hemlock. 16 


Total Softwoods.. 398 
Hardwoods: 


Southern Hardw’ds. 762 
Northern Hardw’ds. 16 


Total Hardwoods. 78 
Total Lumber.... 460 


Oak Flooring 
Maple, Beech and 
Birch Flooring .. 14 


THIRTY-FIVE WEEKS: 
Softwoods: 
Southern Pine ... 
West Coast 
Western Pine 
California Redwood 
Southern Cvpress.. 
Northern Pine ..... 
Northern Hemlock. 1 


Total Softwoods.. 406 


Hardwoods: 
Southern Hardw’ds. 769 
Northern Hardw’ds. 17 


Total Hardwoods. 86 
Total Lumber ... 475 


Oak Flooring ..... 65 
Manle, Beech and 
Birch Floorire .. 14 


+Units. 


1,021,790,000 


7,472,389,000 


274.829.000 


Per- 
Production cent 
1940 of 1939 


127,369,000 102 
446,465,000 111 
378,268,000 112 
29,763,000 102 
9,118,000 102 
22,215,000 122 
9,830,000 168 


20,883,000 87 


4,957,000 99 

25,840.000 89 

1,047,630,000 109 
39,462,000 
4,681,000 


995,159,000 97 
3,481,291,.000 109 
2,509.950.000 111 

252.022.000 106 

T7.564,000 8& 
113 
126 


66,119,000 
108 


187,297,000 95 

87,622,000 127 
103 
7,747,218,000 108 


296,819,000 
38,014,000 


Shipments 
1940 


158,770,000 
454,357,000 
340,273,000 
32,816,000 
10,287,000 
13,915.000 
7,806,000 


1,019,762,000 


24,952,000 
9,305,000 


34,257,000 


1,054,019,000 
45,035,000 


5,585,000 


1,041,171,000 
3,596,209,.000 
2,589.298.000 
265,528,000 
78,545,000 
87.729,000 
55,793,000 


7,714,373,000 


217,867.000 
78,890,000 


296,757.000 


8,011,130,000 
299,951,000 


40,093,000 


Per- 
eent 


of 1939 


114 

97 
106 
108 


106 
123 


99 
108 
108 
107 


111 
106 
109 


106 


Orders 
1940 


187,725,000 
539,661,000 
423,452,000 
37,295,000 
13.489,000 
18,068,000 
8,298,000 


1,238,491,000 


28,739,000 
10,890,000 


39,629,000 
1,278,120,000 


58,667,000 
6,683,000 


1,190.638,000 
3,708,031 ,000 
2,716.9432.000 
265.599.0000 
79,386.000 
94,113,000 
57,132,000 


8,021,862,000 


225,795:000 
82,490,000 


3N8, 285.000 
8,330,147,000 
343,372,000 


38,385,000 


Per- 
cent 


of 1939 


123 
115 
124 
129 
151 
119 

73 


119 


112 
121 
114 
119 


101 
108 





REGIONAL UNFILLED ORDERS AND STOCKS AUG. 31 


Wasuincton, D. C., Sept. 16—Following is the monthly statement by regions of eight 
groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 
gross stock footage on Aug. 31: 


Softwoods— 
Southern Pine 


A” SSS rrar a 
Dn he. ee 


California Redwood 


Southern Cypress ......... 
OS) a re 
Northern Hemlock ........ 


Total Softwoods ........ 


Southern Hardwoods 
Northern Hardwoods 


Total Hardwoods 
Total Lumber 


Flooring— 


aa 


Maple Flooring 
tUnits of production. 


ee 


No. of 
Mills 


Unfilled Orders 
940 1939 


Gross Stocks 
40 1939 








115 123,673,000 86,880,000 430,925,000 466,888,000 
124 493,715,000 400,688,000 835,271,000 783,567,000 
98 327,100,000 229,124,000 1,509,351,000 1,513,040,000 
13 31,920,000 26,648,000 283,135,000 289,502,000 
9 9,811,000 4,961,000 189,731,000 199.373,000 
8 11,578,000 9,110,000 129,858,000 161,363,000 
10 7,406,000 8,007,000 65,133,000 69,286,000 
377 1,005,203,000 765,418,000 3,443,404,000 3,483,019,000 
+61 37,810,000 35,634,000 203,459,000 249,931,000 
12 20,799,000 12,015,000 83,496,000 93,158,000 
73 58,609,000 47,649,000 286,955,000 343,089,000 
440 1,063,812,000 813,067,000 3,730,359,000 3,826,108,000 
75 79,081,000 43,219,000 59,454,000 74,923,000 
1 7,510,000 8,331,000 12,666,000 10,830,000 
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~ "1 > 
provide more markets for more trees, to 
> RELATION OF UNFILLED ORDERS TO STOCKS use our own trees instead of importing our 
z Wasurincron, D. C., Sept. 16.—Following is statement of seven groups of identical mills of lumber, and to enjoy this God-given re- 
" unfilled orders and gross stock footage on Sept. 7: source and have this third of our country 
h No. of Mills Unfilled Orders Gross Stocks prosper to the fullest possible extent. To 
— 1,062 ar 000 m- 000 3,467 ve 3 m,- 4,000 ae counpee homes from this best. and 
Total Softwoods* ....... 38 ,062, ; 787, ‘ , E e : ,574,000 R +1 4: Be 8. 2 ae 
Total Hardwoods* ...... 74 57,993,000 48,280,000 (292,665,000 346,000,000 cheapest building material ; or to have bigger 
— men Sapo — gore Sr ry ee and better homes at the same cost, and so 
Total Lambe? ..cccescce 442 1,120,301, ,568,000 3, 5 , ,850, F s . - ss i 
, Oak & Maple Flooring... 90 90,218,000 51,512,000 73,274,000 88,510,000 raise American standards of living and en- 
*Of Northern mills, 14 reported on softwoods, 14 on hardwood unfilled orders; 15 mills Joyment of life. 
on stocks. The total number of mills (442) includes 14 northern plants that are in both Inevitably, I come back to the fact that 
s 7 y . 2 1 he r s ~ 2 - A 
SOTLWOSES SEE RASHWESE Ceneere the crying need of our industry is sales- 
—— manship. Better selling of our product; 
W 4 is practicing intelligent forestry; is trying better selling of the lumber story to a nation 
estern Pine Summary to provide a supply of trees for the future. that should know that story for its own 
PorTLAND, Ore., Sept. 14.—The Western That it is no longer a crime to cut a tree. good. We are the salesmen who must do 
Pine Association reports as follows on On the contrary, that the problem is to this tremendous selling job. 
operation of identical Inland Empire and 
- California mills during the two weeks ended 
Sept. 7: 
Report of an Average of 101 Mills: 
Total for 2 weeks ended 
" Sept. 7, 1940 Sept. 9, 1939 
ss Production 168,474,000 149,464,000 
"9 Shipments ..... 161,916,000 154,478,000 
n Orders received. 213,419,000 178,242,000 
Report of 104 Identical Mills: 
Sept. 7, 1940 Sept. 9, 1939 
Unfilled orders. 372,107,000 256,859,000 


Gross stocks...1,584,443,000 1,574,818,000 
Report of 104 Identical Mills: 


c— Total for Year———_, 
1940 1939 


Production ...2,483,109,000 2,236,036,000 
Shipments ....2,579,433,000 2,385,226,000 
eee 2,731,142,000 2,425,424,000 








Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 

New Or-eans, LaA., Sept. 18.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Sept. 14: 


Average weekly number of mills, 123; 
Units,¢ 100 


HOME OWNERS! BUILDERS! MANUFACTURERS! 


IT PAYS ME TO FULFILL 
MOST OF THEIR LUMBER 


Two-Weeks 
Three-year average production* 60,421,000 





Actual PFOGUCTION 2.0. cccsescus 67,219,000 NEEDS FROM ONE SOURCE 
Sn OPE SEO Cs 79,489,000 
OCEGGTS TOGGIVOE oo cc seeeswnns 94,334,000 


You can’t get along without the good will 
of users or of carpenters and cabinet mak- 
ers. Full stocks of all kinds of thoroughly 
seasoned (kiln-dried or air dried), pre- 
shrunk and precision made Essco lumber 
are your best safeguard against losing good 
will—your most valuable asset. Prompt 
filling of orders and special attention to 
mixed car orders are Essco services up- 
on which it will pay to rely. Write us 
today for full facts. 


Fremence Sannms 


mene SaLes CO, “se 


R-B ROLL-OFF BED rourrotcr tee - 


FOR ALL MAKES and SIZES OF TRUCKS, TRAILERS, LOADING WAGONS 


FOR MORE THAN 20 YEARS R-B rollers have been shipped to thousands of 
THOUSANDS of satisfied lumbermen throughout the U.S. A. and to foreign countries under agreement 


Number of mills, 130; Units,¢ 102 
On Sept. 14, 1940 
CWETIGE GPRD: $6.66 cs ccsiscews aes 135,878,000 
oe ee errs 288,882,000 
*Oct. 26, 1936, to Oct. 28, 1939. 
7Unit is 304,000 feet of “3-year average” 
production. 





Trade-Marked—Grade-Marked = 
Southern Pine — Southern 


Hardwoods — Ponderosa 
Pine—West Coast Woods 
Oak Flooring 





(Continued from Page 43) 


eral recognition of the fact that “Timber Is 
a Crop,” that it should be harvested when 
it is ripe, just as any other crop must be 
harvested when it is ripe and before it 
begins to decay. 

There is general recognition within the 
industry itself of the fact that State and 
Federal regulation of our forests is neces- 
sary. There is still the operator who cannot 
1 play a long-time program, who feels that 
he must cut out and get out to serve the 
interest of his stockholders and before the 
mounting load of taxes becomes an im- 

















0 possible burden. We have every sympathy pee ‘a paged their to refund the purchase price if unsatisfactory in any way. 

@ for the problems of that man. eens x NOT ONE HAS EVER SEEN RETURNED 

0 State and Federal timber holdings are in- ; Our 20-year experi- 
0 termingled with private holdings where the : ae 2 ee 
0 z i 

a common problems must be worked out neg pra gen Ra 
0 jointly. There is the matter of fire pro- or better, give us 
0 tection. The fires do not stop when they - ae can aes 
4 , ‘ of your truck. We'll 
° come to the boundary between the privately be glad to suggest 
0 owned forest and the publicly owned forest. the proper roller 
0 The industry itself must tell the story, a. Minutes eerter THA equipment for it. 

5 insistently and persistently, until the public 





Vate industry is taking an intelligent mtevest, EMR 2k sb MR SS AR 
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Here’s What's New 


Hard Maple Flooring Promoted 
in Illustrated Folio 


The virtues of hard maple flooring are 
illustrated and extolled in a folio issued 
by the Maple Flooring Manufacturers’ As- 
sociation, 332 So. Michigan Ave., Chicago. 
Ill. The photographs show interior views 
of the new, modern home pictured on the 





cover of the booklet. Maple flooring has 
been used throughout the home and the 
illustrations are planned to show how the 
floor, side walls and furnishings harmonize. 
Specifications as to sizes, grades and pat- 
terns available are also pictured and de- 
scribed. Processes of installing, finishing 
and cleaning floors are told in some detail. 
Copies of the folio are available upon re- 
quest to the Maple Flooring Manufacturers’ 
Association. 


Line of Cove Base Trims Is 


Offered to Dealers 


Announcement has just been made by the 
B & T Floor Co., Columbus, Ohio, of a 
new line of cove base trims designed to be 
installed after covering materials are com- 
pletely in place. The new cove base trims 
are made of polished, heat-treated white 
metal and made in inside corners, outside 
corners and right and left end stops. They 
are offered in two sizes, series 450 for 4% 
in. cove, or 600 series for 6 in. cove. Lin- 





oleum insert panels provide for color effects 
through the use of any color or pattern of 
linoleum. The trims are installed after 
covering materials have been cut, fitted and 
cemented in place, being applied with screws 


that are placed through the channel in 
which the linoleum strip is later cemented 
into place. This conceals screw heads. It 
is said that these trims afford easy and neat 
installation. For complete information on 
these new trims, as well as other styles of 
“Chromedge” trims that match them, write 
direct to the manufacturer. 


Sash Balance Eliminates Weights 
and Pulleys 


A new sash balance recently introduced 
by the National Lock Co., Rockford, II1., 
eliminates the need for pulleys, weights, 
sash cord and box 
frame in window 
installation and 
permits the win- 
dow sash to be 
opened to full 
height. The bal- 














1 hall \ 

; 111A AQ 

ance is complete- ||| | KN 

ly concealed in- ||| iN AW 
side the sash, |} \\ 


eliminates dust 
collecting pockets 
and insures 
weather-tightness, 
the manufacturer 
claims. Installa- 
tion consists of 
hooking the stain- 
less steel cable to 
a button which 
is screwed to the 
window frame. 
Oil impregnated 
wheels make the 
cable _ self-lubri- 
cating. No stops are required. Units are 
supplied to balance specific window sizes 
and weights. For more complete details 
write to the manufacturer. 











Romance of Glue Told in Two 
Leaflets 


Two leaflets, “Just Whistle While You 
Glue” and “Glue of the Ancients Gone Mod- 


ern” tell of the romance and history of the | 


glue industry. 
by the Monite Waterproof Glue Co., Monite 
Building, Minneapolis, Minn. Monite glue 
is made from casein, which adhesive is not 
a new discovery, according to the latter 
booklet. Ancient Egyptians and skilled cab- 
inet makers used it in various forms for 
their most exacting work. When the air- 
craft industry was in its infancy casein 
glue was employed extensively in “flying 
machine” construction. World War fighting 
planes were literally “glued together.” 
Monite glue is applied cold and is said to 
have a high degree of permanence. Accord- 
ing to the manufacturer it is unaffected by 
moisture or heat. The product is available in 
quantities suited to home and _ industrial 
needs. Containers range in size from a 


They have been published | 
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1% oz. can to a 300 pound utility barrel. 
Copies of the leaflets and further informa- 
tion concerning the product may be had by 
addressing a request to the Monite Co. 


New Half Inch Drill Has 
Unusual Features 
A new ™% in. drill has just been announced 
by Skilsaw, Inc., 5037A Elston Avenue, 
Chicago. The new Skilsaw Model 80 drill 
features compactness and light weight, and, 
in addition, its makers claim that it has 





anti-friction bearing construction. The Skil- 
saw Model 80 drill weighs 8 lb., is 1114 in. 
long overall and 9% in. high. Its streamlined 
design is a factor in achieving the balance 
that means easy handling of the drill in all 
positions. The die-cast body combines 
strength with lighter weight. Every moving 
shaft is mounted on ball or needle roller 
bearings. Helical cut gears bring smooth 
performance, it is stated. The 2-pole safety 
switch has 100 percent overload capacity. 
Model 80 has a no load speed of 450 r.p.m. 
and a full load speed of 300 r.p.m. Its 
drilling capacity in steel is % in. and in 
hardwood 11%. Further information may be 
obtained from the manufacturer. 





Folder Tells Advantages of 
Sash Lock 


Featuring an illustration of the mytholog- 
ical Boreas (North Wind) blowing fiercely 
at a cozy white home, a new descriptive 
folder on the “Wintite’ Sash Lock by 
Amerock headlines “No More Rattling Win- 
dows—No More Chilling Drafts.” Amerock 
products are made by the American Cab- 
inet Hardware Corp., Rockford, Ill. The 
folder explains the “eccentric action” that 
is claimed to draw upper and lower win- 
dows together providing a wind tight joint. 


UNLOCKED 


LOCKED 





Drawings show the sash lock in both 
unlocked and locked position, illustrating the 
straight pull which, the manufacturer states 
makes the new lock especially suitable for 
weather-stripped windows and for use in air- 
conditioned homes and buildings. A supply 
of the folders may be obtained free upon 
request to the manufacturer. 
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SMITE. 


The Pine of a 
Thousand Uses 


Through many years the Yosemite Sugar 
Pine Lumber Company has specialized on 
super-quality lumber. Giving undivided 
attention to pine production. Selecting 
choice mature timber of mountainside 
growth. Developing manufacturing meth- 
ods for improved quality and greater value. 
Watchtfully safeguarding production. Mak- 
ing sure that all Yosemite products attain 
highest Yosemite standards. 


Lumber buyers far and near have come to 
know and fully trust Yosemite Pines. Deal- 
ers, architects, builders and homeowners 
like this lumber for its beauty and durabil- 
ity, for its many building uses. It's in great 
and ever-increasing demand for pattern- 
making and other mechanical arts, for mill- 
work and cabinet work. This pine is soft- 
textured, pliable, easily workable, takes 
paint well, nails without splitting. 


You are invited to write to this company or 
its representatives. Learn about our offer- 
ings of Selects, Factory Lumber, Pattern 
Lumber and Yard Stocks, air-seasoned or 
kiln-dried. 


Yosemite Sugar Pine Lumber Co. 


95 River 'S St. ke. &. I. ly Office, Mills and Yard LOS ANGELES OFFICE: 


ARLO D. SQUIRES. 
ae Se Commercial Exchange Bldg.. 


neg echg =a iN 68 a Op On De AU OS OP OU-U PIU OR GRE @a@EE = Anscles. Caliiomic 


Hoboken 3-3011 


WE ARE MEMBERS OF THE WESTERN PINE ASSOCIATION 
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Among Lumber Clubs 


Wisconsin Lumbermen's Club 
Holds Election 


WaLwortH, Wis., Sept. 16—Fred H. 
Taggart, Taggart Lumber Co., Lake Geneva, 
Wis., has been elected president of the Wal- 
worth County (Wisconsin) Lumbermen’s 
Club to succeed Jerome Baker, Whitewater 
Lumber Co. of Whitewater, Wis. Leonard 
C. Church of the Walworth Lumber Co., 
Walworth, Wis., was elected secretary suc- 
ceeding Lisle Gray, Barker Lumber Co., 
Darien, Wis. 





Twin Cities Hoo Hoo Elect 
New Officers 


MINNEAPOLIS, MINN., Sept. 16.—Gaylord 
Wilcox was chosen president of the Twin 
Cities Hoo Hoo Club at the annual meeting 
of the organization, held recently at the 
Superior Golf Club here. He succeeds L. 
O. Taylor. Other officers elected for the 
ensuing year were: 

First vice president—E. E. Bach. 

Second vice president—L. P. Youngblood. 

Secretary and treasurer—Parker Betzer. 

Directors—S. L. Boyd, Arthur Lamp- 


land, Harry MeNeil, L. O. Taylor and Tom 
Bonner. 











Baltimore-Washington Lumber 
Sales Club Meets 


BaLtimore, Mp., Sept. 17.—The Balti- 
more-Washington Lumber Sales Club be- 
gan its fall and winter season of activities 
recently at a meeting featured by the cus- 
tomary dinner at the Longfellow Hotel here. 
There was a good attendance. 





Baltimore Hoo-Hoo Elects Officers 
and Directors 


BALTrmorE, Mp., Sept. 17.—The Hoo-Hoo 
Club No. 100 of Baltimore, at a meeting 
held September 6 at the office of F. Bowie 
Smith, elected Albert League, of the League 
Lumber Co., president; Thomas S. Hauck, 
vice-president, and Fred C. Jay, of the 
MacLea Lumber Co.,  secretary-treasurer. 


There were twenty-five of the members 
present, and Mr. Smith, John Galvin, the 
latter of the Horstmeier Lumber Co.; C. 
Edward Storck, of George J. Storck & Son; 
John Taylor; C. Jackson Waters, of George 
FE. Waters & Co., Inc, and H. A. Crane, 
of the Dealers’ Warehouse Supply Com- 
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pany, Inc., were elected directors. Plans 
will soon be ready for the club’s winter 
program. 


Stock Sash and Doors 


The National Door Manufacturers As- 
sociation reports that production of stock 
sash, doors and frames during August rose 
12 percent above July output. August vol- 
ume was also 4 percent above that of Au- 
gust, 1939. 





Campaign Boosts Overhead Doors, New Model 


The launching of a $50,000 advertising and 
promotional campaign on the “Craw-Fir- 
Dor” was announced early in September 
by W. E. Difford, managing director of 
the Fir Door Institute, Tacoma, Wash., joint 
sponsors of the program with the Crawford 
Door Co., Detroit, Mich. 

According to Mr. Difford, the expansion 
of promotional work has been made possible 
by a sharp increase in “Craw-Fir-Dor” sales. 





He believes that the new merchandising 
plan will be highly successful and declares 
that potentials for the next twelve months 
have been raised to at least 50,000 units. 
He based his estimate on the fact that lum- 
ber dealers who play an important part in 
every private home building operation may 
now handle and supply “Craw-Fir-Dors.” 
A wide list of trade papers and dealer 
magazines will carry news of “Craw-Fir- 
Dor” developments to specifiers, while each 
month advertisements will reach the con- 


suming public through the “American Home” 
or “Better Homes and Gardens” magazines. 
The sales promotional plan includes the is- 
suance of complete sales kits to distributors’ 
salesmen, direct sales efforts of trained over- 
head door sales engineers and making avail- 
able many new dealer helps including counter 
displays, window streamers, advertising mats, 
mailing pieces and similar sales aids. 
Coincidental with the announcement of 
the new program, 
the Crawford Door 
Co., holders of the 
patents on the 
“Craw - Fir - Dor” 





An 84 "Craw - Fir- 
Dor" Installation in 
Denver 





and manufacturers 
of the hardware 
unit, has approved 
a new design which 
is to be known as 
design 41. The new 
door is constructed so that each of its sides 
is different and it may be installed with 
either surface facing the exterior. One face 
is a flush type, while the other side is the 
original eight-panel “Craw-Fir-Dor” layout 
known as design 38. As a special feature 
a bundle of moulding is supplied with the 
new model at no additional charge and gives 
the builder or home owner an opportunity 
to personalize the appearance of his door by 
applying the moulding in any one of many 
design _ possibilities. 
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PAMUDO PRODUCTS 
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NHLA Convention, Sept. 26-27 


Plans for the 43rd annual convention of 
the National Hardwood Lumber Association, 
to be held Sept. 26-27, in the Congress Hotel, 
Chicago, are completed, and the program 
offers features which all hardwood men will 
anticipate with keenest interest. The meet- 
ing will stress the remarkable changes now 
taking place and affecting future trends in 
the hardwood production, processing, mer- 
chandising and marketing fields. Recent 
market strength indicates underlying forces 
which promises much for the near future. 
Demands growing out of needs for the Na- 
tional Defense program are being felt. 


Several high spots on the program will 
attract special interest. The feature of the 
Friday morning session, Sept. 27, will be an 
address by John W. Watzek, Jr. of Chi- 
cago, head of the lumber division of the Na- 
tional Defense Advisory Commission. Since 
his appointment by Edward R. Stettinius, 
Jr., Mr. Watzek has been putting in his en- 
tire time in Washington and will bring to 
the convention the latest information on 
“Hardwoods and National Defense.” The 
key-note of the Thursday afternoon session, 
Sept. 26, will be “Profits and Progress.” The 
first speaker will be Carroll Y. Belknap, of 
New York, executive vice president of 
Trade-Ways, Inc., leading marketing coun- 
sellors. For six months the field staff of 
Trade-Ways has been searching the country 
for facts, figures and ideas regarding the 
hardwood trade in all its branches, from 
the forest to the finished product. Their 
report to the convention will present a thor- 
ough analysis of the industry, a diagnosis 
of its ills, and a practical remedy for re- 
storing it to health and prosperity. 

Next on the Thursday afternoon program 
will be an exposition by Paul Zottu, elec- 
trical engineer and director of scientific re- 
search for Thermal Engineering Co., Rich- 
mond, Va. who will explain and demonstrate 
the new process developed for generating 
heat in wood by subjecting it to an electro- 
static field of high-frequency short-wave 
radiation. He will have with him an operat- 
ing unit of his newly designed equipment to 
show how this process is applied to the dry- 
ing and gluing of hardwoods. Mr. Zottu 
will be introduced by Horace L. Smith, Jr., 
president of Thermal Engineering Co. In 
this way delegates to the Convention will 
have the privilege of seeing what has been 
the foremost item of news in the hardwood 
trade for the past two months. 


On Friday morning, Sept. 27, A. O. Rat- 
cliff, chairman of the Inspection Rules com- 
mittee, will present his report. This report 
was printed and distributed to the member- 
ship in August. Some features of the re- 
port, particularly the recommendation for 
the introduction of a new type of cutting 
in the standard grade of Firsts and Seconds, 
are expected to produce an active debate. 

At the opening session on Thursday morn- 
ing, Sept. 26, in the Gold Room of the Con- 
gress Hotel, there will be an address by a 
speaker of nation-wide repute, who will dis- 
cuss the stirring events of the times. The 
valedictory address of President Joseph J. 
Linehan, of Cincinnati, who refuses to be a 
Third-term candidate for re-election, and 


the annual report of the secretary, will com- 
plete the opening session. 


On the evening of Sept. 26 will come the 
annual dinner and entertainment. Something 
entirely new and different in the form of 
entertainment will be the big surprise of the 
occasion. This stag affair will be strictly 
informal, with no speeches, and will set a 
new mark in the high order of entertain- 
ment traditional in Association history. 

During the Friday sessions will be heard 
the final report of the committee on Lyctus 
Control. Major R. N. Ware, Jr., general 


manager Chicago Mill & Lumber Co. oper- 
ations at Tallulah, La., has had direct super- 
vision of the experiments conducted over 
a three-year period, and will present the re- 
port of the committee, of which John I. 
Shafer, of Logansport, Ind., is chairman. 

Reports of standing and sessional commit- 
tees, the election of officers and directors 
and their introduction, will close the con- 
vention on Friday afternoon. 

President Linehan has announced the cus- 
tomary meeting of the Board of Managers 
on Wednesday, Sept. 25, preceding the con- 
vention. 

Expressions received from members 
throughout the United States and Canada 
indicate that this year’s attendance will 
break all records for the past ten years. 
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MODERN * 


BEAUTIFUL . 


ECONOMICAL 


"Cadwall-Philiapanel” 


Solid Philippine Mahogany Wall Panelling 


A Sensational New Product That Sells On Sight 


Write for Samples and Literature 


Cadwallader-Gibson Co. Inc., 3628 E. Olympic Bivd. Los Angeles, Calif. 














CAYUTA FLOORING 
Oak, Beech and Maple; strip flooring, block 
flooring, Character Type flooring. 


The first thought in Cayuta flooring is quality. 


CoTToN HANLON 


ODESSA , N-Y. 








NORTHERN HARD MAPLE 


Band sawn and circular sawn; end dried and 
flat piled; kiln dried and air dried; good 
stock, quality second to none. 


250,000 ft. 8/4 and thicker FAS ready for 


prompt shipment. 














MANUFACTURERS and 
WHOLESALERS of 


.~ . Ceilin 


HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


Yellow Pine and Hardwoods 


Timbers, Rough and Dressed, up to 18x 30-40 .. . Plank 
..- Dimension ... Boards... Flooring . . . Kiln-Dried Finish 
» » » Siding . . . Railroad and Car Material. 


Material from both mills Grade-Marked if desired 





ADDRESS INQUIRIES TO BOX 139, MONTGOMERY. ALABAMA 
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Portland, Ore. 


WEST COAST WOODS—Lumber demand 
in this area continues strong, with un- 
tilled order files mounting, and producers 
with enough backlog for capacity pro- 
duction for several weeks. The price 
structure is firm, and some items have 
advanced. 

CALIFORNIA — The backlog of orders 
is high, and demand is strong for imme- 
diate delivery, which is very difficult. 
Price advances are about in line with 
those to the East Coast. 

INTERCOASTAL— Demand is. strong 
especially for spot supplies, and prices 
range about $1 higher than they were a 


/mannpesnemnet 
50,000 Feet Every Day 


FIR 


Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
smell OREGON 
















SULLIVAN LUMBER CO. 


Bagge OREGON 


= re c i > = FACTORY 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
































Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves 
any width, with or 
across grain. Guaran- 
teed to do your work 
satisfactorily. 


Favorites for over 52 years. 
Today. write for catalog of 
complete Huther line. 


Huther Bros. Saw Mfg.Co 


Rochester, N. Y. 
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fortnight ago. The mills are receiving 
numerous requests for immediate ship- 
ment at premium prices. Orders are con- 
fined mostly to home construction items, 
and therefore do not cover a very wide 
range of mill production. 


RAIL, NEARBY, LOCAL—Rail business 
is strong, with shipments 20 percent above 
those of a year ago. Local demand is very 
active, with the Northwest in the midst 
of a building boom which shortly will ex- 
tend in Defense construction. 


LOGS—The market is strong, and the 
weather has been favorable to capacity 
operations. Heavy mill demand is hold- 
ing the log inventory in this area at a 
low level. 


Tacoma, Wash. 


WEST COAST WOODS — Defense pro- 
gram buying is providing the principal 
stimulant for an improved market. Or- 
ders are accumulating at many plants, even 
though production is being speeded up to 
care for increased business. Settlement 
of the longshore strike in effect here for 
the last fortnight is expected to be of 
prime benefit to the waterborne market, 
which has been hampered. Loading was 
resumed Sept. 13 on the Tacoma waterfront, 
which has been idle since Aug. 30. Rail 
business spurted during the tie-up, and 
operators believe they will be able to hold 
much of this gain, as most orders are 
emphasizing the earliest possible delivery. 
Log supplies are in good shape for all 
requirements. 


Spokane, Wash. 


INLAND EMPIRE PINES—Orders have 
been pouring in at a tremendous rate for 
several weeks. Order files are piling up 
rapidly. With common grades in the lead, 
prices have advanced perhaps a maximum 
of $2 or $3, but the general range is about 
at the level of last November. Practically 
all mills are operating two-shifts. 


Seattle, Wash. 


WEST COAST WOODS—RAIL—Bulk of 
the business is for Government needs and 
mills are loaded with Defense orders. Mills 
do not need much eastern business. De- 
mand on the retail yards is restricted by 
increase in building costs, and yard orders 
show no increase. Prices in the last two 
weeks have advanced by 50 cents to $4. 


INTERCOASTAL-Strong demand con- 
tinues, but trading is limited by space 
available. A good volume of lumber is 
moving to the East Coast. Mills have a 
thirty day backlog, largely of Government 
orders. Prices are up $1. 


CALIFORNIA—Space is adequate, but 
orders are being delayed by the difficulty 
of buying. Prices are up $1. 


EXPORT—The United Kingdom is send- 
ing out inquiries for clears and merchant- 
able for December-January delivery. The 
mills are not inclined to quote beyond Oc- 
tober. Mills that cater to export trade 
are well booked up, but mostly with do- 
mestic orders. There is no business from 
the Orient. Some inquiries come from the 
east coast of South America, but a $2 
freight advance is halting trading; the 
west coast is out of the market. South 
Africa buys small quantities. 


SHINGLES—AIll No. 1 are badly over- 
sold, and stocks of other shingles are low. 
Production has reached a new high for 
the year. In the past fortnight No. 1 
XXXXX have advanced 15 cents, and 2’s 
and 3’s, 5 cents. No. 1 Perfections are up 
15 cents, with 2’s and 3’s 5 to 10 cents 
higher. No. 1 royals are up 10 cents. 
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LOGS—The merchantable grade of fir is 
still very strong, due to prohibition of ex- 
ports from British Columbia. Inventory 
of hemlock is very large. Prices are un- 
changed, but merchantable fir is strong. 


San Francisco, Calif. 


LUMBER RECEIPTS—Lumber receipts 
at San Francisco from interior points dur- 
ing August totaled 7,710,000 feet, com- 
pared with 6,050,000 feet in July, and 
6,350,000 feet in August, 1939. Lumber han- 
dled over the various piers at Oakland 
amounted to 23,870,000 feet during July, 
compared with 17,541,810 feet in June, and 
16,765,540 feet in July a year ago. 


LU) for 
space in the intercoastal eastbound trade 
for lumber and general cargo continues 
strong, with every indication that there 
will be a shortage within a month or so. 
The Oriental market remained inactive. 
Australasian trade is reported fair, and 
rates are in the neighborhood of $28 and 
$30 a thousand. 


CONFERENCE ‘RATES—The Pacific 
Coast River Plate Brazil Conference an- 
nounced, effective immediately, an in- 
crease of $2 a thousand on lumber mov- 
ing from Pacific Coast to the east coast 
of South America. Douglas fir, hemlock, 
and rough spruce were increased to $24 
contract rate, and $26 non-contract, to 
Buenos Aires, base port. 


CALIFORNIA LUMBER AND BUILD- 
ING MATERIALS SALES—Sales of lum- 
ber and building materials dealers dur- 
ing July, 1940, showed a gain of 19.3 
percent over the same month of the pre- 
vious year; furniture store sales were up 
12.6 percent. 





Minneapolis, Minn. 


NORTHERN PINE—With stocks at mills 
low and some items in short supply, manu- 
facturers are having difficulty in filling 
orders. Much of the material manufac- 
tured this summer is not yet in shipping 
condition. Retailers, carrying light sup- 
plies, are forced to place numerous orders 
for speedy shipment of mixed cars. Prices 
are firm, with premiums being asked on 
a few scarce items. 


Kansas City, Mo. 


SOUTHWESTERN MARK E T—Repre- 
sentative mills..are operating at the 
highest rate in nearly four. years, with the 
weather now ideal. Accompanying: an. in- 
crease in bookings, came higher: prices. 
Backlogs are in the largest volume. in 
years, and mill stocks are badly broken, 
so mills are unable to promise prompt de- 
livery. This is especially the case on 
mixed cars. Retailers have been buying 
liberally, desiring to get.their orders in 
ahead of contracts for Defense needs. 
Farm trade has been taking a considerable 
footage. Railroads have not yet become 
a material factor in the market. 


SOUTHERN PINE —-Sales are at the best 
levels in years. Recent advances have 
held, and some mills that were slow in 
raising their lists have adjusted their 
prices within the last ten days. Mills 
have about all the business they can 
handle. There has been a scramble to 
find 6- and 8-inch No. 2 common lumber 
and mills are about clean of this item. 


WESTERN PINE—The order backlog of 
operators has piled up still higher. The 
buying seems to be coming principally 
from middlewestern yards. Selects and 
uppers are in better demand than shop 
grades. Recent price gains have held. 


OAK FLOORING—The steady advance 
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since July continues. Prices are fully $5 
higher than they were sixty days ago. 
Most of the plants in this area are oversold 
on all items of 25/32x2%-inch. Inven- 
tories are broken. Shipments are slow. 


HARDWOOD — Business is becoming 
more active. Production, retarded by sea- 
sonal rains, has been stepped up consider- 
ably in the last ten days. Prices are $1 
higher than they were two weeks ago. 
Rough oak prices are up $2 to $3. 


SHINGLES—Retail buying has been in 
substantial volume. Canadian mills are 
busy supplying war needs of their coun- 
try. Prices are steady to firm. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—The market 
continues to show strength as demand 
keeps constant at around 90 percent of 
normal production. Furniture manufac- 
turers are seeking hardwoods as are mak- 
ers of boxes and crates, defense orders 
increasing the demand for rough mate- 
rial for crating. The Government’s buy- 
ing program is beginning to make itself 
felt, and inquiries indicate that it will 
become a growing factor. Hardwoods are 
being used for Army cots, tent pegs, floor- 
ing for officers’ quarters and offices, for 
mess table tops and hundreds of other pur- 
poses. Hardwood prices are up from $3 
to $5 over those prevailing four months 
ago. Logging conditions have improved 
but production is still far below orders, 
thus inventories are being reduced still 
lower and a mass of back orders is piling 
up. Many items in dry lumber are scarce 
and will continue to be for months to 
come. 


HARDWOOD FLOORING demand con- 
tinues strong. The 2%-inch is still far 
oversold. Prices are up from $1 to $2 in 
the last fifteen days, and are firm. 


Baltimore, Md. 


NORTH CAROLINA PINE—Activity in 
local yards continues to increase. Demand 
upon box makers is still active; most of 
them have made large additions to their 
stocks of rough lumber. Prices show steep 
advances and are strong. 


LONG LEAF PINE—Plenty of orders 
are coming in, with every indication that 
the present rush will keep up. 


Shreveport, La. 


SOUTHERN PINE—Retail” yard orders 
indicate that they are “fill-ins’; buyers 
begin tracing for shipment as soon as they 
are placed. Yard business is off a trifle, 
and covers mostly common stock. Prices 
average $2 up. Dimension led the advance. 
No. 2 shiplap is listed by one manufac- 
turer at $4 higher than it was two weeks 
ago. No. 2 center matched and No. 2 
shiplap are also much stronger. Larger 
mills, catering to mixed car trade, are 
inclined to shy off straight car orders, 
which are more attractive to smaller 
units. Railroads are in the market 
heavily, and prices on their needs have 
sone up considerably. Manufacturing 
conditions are much improved, but mill 
stocks continue broken. 


SOUTHERN HARDWOODS—The ‘whole 
market is stronger than it was two weeks 
ago. Quartered sap, common and better 
gum, all thicknesses: also No. 2 and 3 A 
oak, have led in price advances. Beech 
is also very strong; it is going into Army 
cots, orders coming from furniture and 
other woodworking factories. Export 
business is about one-third of normal; call 
is for 5/4 and thicker elm, quartered black 
zum, tupelo ‘and red: oak, 5/, 6/, and 
8/4 select cypress; also some quartered 


sap gum. Total shipments continue to 
exceed the amount placed on sticks and 
mill stocks are much depleted, but pro- 
duction is increasing somewhat, owing to 
better logging conditions. 


Birmingham, Ala. 


SOUTHERN PINE order files are heavy, 
and new ones for Defense needs are pour- 
ing in, covering about forty to fifty per- 
cent of normal production of dimension. 
Yards need the same dimension items 
needed by the Government, and are slow- 
ing down their buying because of their 
inability to secure it. Defense buying ap- 
parently has passed its peak, for there 
has been a decline of about twenty per- 
cent in total bookings. Mills may be left 
with an accumulation of items not needed 
in the program. Some plants are refus- 
ing to sell 12-, 14- and 16-foot dimension 
without a reasonable proportion of 8- to 
10-foot included in car. Some mills are 
booking Defense orders only for stock 
now available, and keeping a _ supply 
ready for their regular trade. Production 
is far in excess of summer normal and, 
as about 25 percent of it is of. special 
items, the mills have not had a chance 
to rebuild depleted stocks. Stock is dry- 
ing rapidly these hot days, however. 
Prices in many instances have leveled off, 
but advances have been noted. 


Buffalo, N. Y. 


Lumber demand has been fairly active 
recently, and strength is displayed by 
practically all woods. Much of this firm- 
ness is said to be occasioned bv large 
Government purchases. It is difficult to 
obtain prompt shinment of many items. 
The outlook for fall building operations 
is favorable, and as a rule the retailers 
and other buyers are carrying small 
stocks. 


HARDWOODS—Burying is.brisk, but oc- 
easional spurts are noticeable. Increased 
strength is shown in prices of most hard- 
woods, most marked in maple and birch. 
Flooring shows increased activity; some 
mills are oversold on oak and maple. 

WESTERN PINES—A strong market 
exists. Idaho pine has lately been pick- 
ing up strength, and Ponderosa is no- 
tably strong. It is difficult to obtain some 
of the lumber wanted for prompt ship- 
ment. California sugar pine is holding 
about steady. 


NORTHERN, PINE—The Canadian Gov- 
ernment is absorbing a large amount of 
northern pine, as well as spruce. and the 
amount available in: both woods is there- 
fore small. Pine prices are firm, and are 
being affected bv increased demand for 
competitive woods. 


Warren. Ark. 


ARKANSAS SOFT PINE—Demand con- 
tinues to increase, with most mills finding 
it difficult to ship badly mixed-car orders 
with reasonable promptness. Production 
has been stepped up, and some mills are 
running their moulders at night. Some 
dealers are trying to stock their sheds 
before the Government comes into the 
market for larger amounts. Prices of 
uppers have seen several advances during 
the last two weeks, while lowers seem to 
remain at levels reached fifteen days ago. 


SOUTHERN HARDWOODS—The market 
is improving. ‘Average price advance for 
the last 30 days has been -only a little 
over $1. Business with furniture manu- 
facturers is still increasing. Oak flooring 
stock is in good demand, as are several 
items of gum. Flooring oak is up another 
$1. Most flooring plants are buying freely, 
and dry stocks are becoming scarce: Mills 
are far behind with their orders for kiln 
dried stocks. ‘ 
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DOUGLAS FIR 


Be assured that when you handle Booth- 
Kelly Lumber you are building a good, 
profit-paying business.. You are giving your 
customer full value for his money—and 
that’s the way to win his good will and his 
future orders. Booth-Kelly Douglas Fir is 
the structural wood of 100% dependability. 
It’s CERTIFIED—hbearing the mark of “20” 
—the Booth-Kelly pledge of superior qual- 
ity. Bearing, too, the Association marks, 
which guarantee proper grading. 


This lumber is cut from our own timber— 
old-growth, big-bodied, fine-textured. Manu- 
factured in our modern mills, where all 
machines and all methods are up-to-date. 
Mixed Car service. Let us quote on your 
needs in 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Association Trade-Marked 


and Grade-Marked Douglas Fir Lumber. 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., Sept. 16.—While lumber 
demand is taxing New England mill capacity 
to the limit, volume of new business is 
chiefly based upon emergency requirements 
in connection with the Defense program, 
where the primary requirement is speed of 
delivery. There is the same urgency for 
the prompt movement of building material 
to the scores of industrial plants in New 
England, either being built new or being re- 
modeled or extended to meet the current 
pressure to produce military supplies. There 
is also a demand for housing at many of 
these civilian plants to care for rapidly in- 
creasing personnel. For example, at the big 
Fore River plant of the Bethlehem Ship- 
building Co. new contracts have just been 
awarded for $200,000,000 worth of fighting 
craft, which brings its total of construction 
contracts to $800,000,000. Its force of 9,000 
workers will be increased to as high as 
28,000 as soon as a 35-acre tract now adjoin- 
ing the plant is cleared and made ready for 
laying keels. The Electric Boat Co., at 
New London, will build 25 submarines to 
cost $150,000,000, the Portsmouth Navy 
Yard 11 submarines, and the Bath (Me.) 
Iron Works, already working on 12 de- 
stroyers, is now awarded a contract for 11 
more. There must be constructed at once, 
at many of these locations, an adequate sup- 
ply of civilian housing. 

The extent of this drain upon lumber sup- 
plies at all production points, and the speed 
at which the war office is whipping this 
preparedness program into shape, are indi- 
cated in the specifications and contracts let 
Wednesday, Sept. 11, for 34,410,000 feet of 
dimension and boards for immediate delivery 
at the Army camp at Falmouth on Cape 
Cod. Thirty hours were allowed for filing 
bids after specifications were in hand. The 
schedule was divided into six sections. Sec- 
tion 1 called for 3.566.000 feet, specifying 
delivery at the Falmouth camp site in 7 
days, and was awarded to Cross, Austin & 
Ireland, well known Brooklyn retailers: 
Section 2—5,209,000 feet with delivery at 
Falmouth in 14 days, went to the Green 
Lumber Co., at Laurel, Miss.; Section 3— 
7,400,000 feet for delivery in 21 days, to 
Johnson & Wimsatt, Washington (D. C.), 
wholesalers; Sections 4 and 5—13.750,000 
feet for delivery in 36 days, to Brister & 
Koester Lumber Corp., New York City 
wholesalers; Section 6—4,488,000 feet for 
delivery in 42 days to the Burrus Land & 
Lumber Co., Lynchburg, Va. Assuming 
that the carloads will average 20,000 feet, 
we have a total of approximately 1,700 car- 
loads, the last of which must reach this iso- 
lated location on Cape Cod inside the 42 
days limit. The Brooklyn firm began ship- 
ping the Section 1 schedule at once. The 
remainder will run largely to shortleaf pine, 
which was found to be available for prompt 
shipment. As the camp site has no water 
facilities, deliveries will be made by rail to 


the canal bridge at Buzzards Bay, thence 


over the Woods Hole branch to a spur which 
enters the camp. Shipments from the South 
by water could discharge at State Pier, just 


south of the canal entrance, and move by 
truck fifteen miles to the camp site via the 
new Bourne bridge. 


“Hurricane” Pine Not Sized for Defense 


Needs 


This emergency demand for many hun- 
dred million feet of small scantling, timber 
and boards for prompt delivery at many 
New England camp sites and flying fields, 
had been viewed by the lumber industry and 
by Government officials connected with the 
Northeastern Timber Salvage Administra- 
tion as a promising outlet for the many hun- 


dred million feet of “hurricane” lumber piled ° 


at many hundred mill locations in northern 
New England, mostly in Massachusetts and 
New Hampshire. A group of these Salvage 
officials were in Washington last week in 
conference with Army officials, when the 
bids for this Falmouth lumber were opened 
and placed. It was urged that as the R. F. C. 
had $12,000,000 invested in this salvaged 
lumber, for which no adequate outlet had 
thus far been developed, Army and Navy 
contracts for lumber should aid as far as 
possible in clearing New England of this 
vast surplus. It was agreed, however, that 
as this salvaged pine was rough sawed and 
did not meet size specifications, and as all 
planing mills in New England were already 
overtaxed, the lumber could not be properly 
prepared and delivered to the camp sites 
without serious delay to the Defense pro- 
gram. 

Not dismayed, Director Campbell and 
Production Director Frank Fuller, of the 
Salvage office here, have been in Washington 
the past week and report real progress in 
their negotiations for the disposition of this 
lumber. Two plans are being considered, 
one involving a direct sale at fixed prices 
of all grades and sizes, and the other the 
turning over of all sawed lumber to a selling 
organization headed by J. A. Currey, of New 
York, president of the National-American 
Wholesale Lumber Association. These two 
plans are now being considered by Wash- 
ington officials and Government attorneys, 
assisted by Director Campbell, of the Boston 
office, who returned from Washington on 
Saturday. 

The anticipated drop in the volume of 
speculative building projects and of private 
home building, due to the current drain upon 
lumber supplies and steadily advancing lum- 
ber prices and construction costs, is reflected 
in the monthly statement of plans filed in 
the 39 cities and 16 larger towns in Massa- 
chusetts in August. The estimated cost was 
$4,809,737, and compares with $6,279,167 in 
July. 

WEST COAST WOODS — With offices 
here unable to quote upon fir and hem- 
lock schedules that call for loading at 
the mills earlier than mid-December, it 
is clear that the market is heavily over- 
sold and in a strong price position. As 
recently as early July, mill-shipment 
orders for fir and hemlock dimension, Sep- 
tember and October loading, took the dis- 
count of $9.50@10 from page 18 of West 
Coast list 33, but cost to the buyer has 
since moved steadily upward and the dis- 


count downward until the $6 base was 
reached one week ago. No sales have yet 
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been recorded at a lower discount, but 
already the $5.50 discount has appeared, 
but, by reason of continuing scarcity of 
ship space, loading at the mill can not 
be promised before December. For a de- 
sirable parcel of dimension fir, in transit 
and “near at hand,” it is conceivable that 
the $5.50 discount would apply. There has 
been a price parity for hemlock and fir 
over a period of months, but at the mo- 
ment there is a tendency to quote hemlock 
at the usual $1 less. The local market is 
barren of unsold boards. Sales of No. 2 fir 
and/or hemlock in transit have been made 
within a week at $33.50, with lots direct 
from the mill, December loading, strong 
at $34. No. 3’s are at a range of $30@31, 
a gain of approximately $2 for both grades 
since late August. Receipts by water to 
date in September total just above 8,000,000 
feet, and include consignments in a ship 
arriving today. The average for the full 
month of September in the previous ten 
years has been 11,385,740 feet. 


EASTERN SPRUCE—There is an urgent 
call for all of the spruce lumber the mills 
can produce through the remainder of the 
year—dimension and random, boards and 
plank. There is little offering from the 
Canadian side of the line, and that little 
is held at prices well above the level thus 
far reached by the northern New England 
mills. The latter put in a normal supply 
of logs last winter, that will be com- 
pletely exhausted in the next four to six 
weeks, when the larger mills located on 
the driving streams will go out of action 
until the new drives of logs reach the 
mill booms next spring. These mills are 
holding to the advance of $1 on all items 
in the spruce list which became effective 
on Sept. 1. Starting now at $36 for the 
smaller dimension sizes delivered by car 
at Boston rate points, the price moves 
up to $43@44 for the 2x10- and 12-inch 
plank. Boards are heavily oversold and, 
if the buyer succeeds in placing an order, 
he pays $36@37 for the 1x4- and 5-inch, 
$40 for the popular 6- and 7-inch, and up 
to $44 for the 10- and 12-inch. The most 
pressing demand of all is for the usually 
neglected 1x2- and 3-inch bundled furring, 
which has come into wide use for crating 
and in the construction of barracks at 
the training camps. This item has been 
advanced $2 to $34 for the 2-inch, and $35 
for 33-inch. There are few if any offer- 
ings of furring from Canadian mills. 
Those mills have gone to $40@41 for 
small cargoes of random delivered at 
points north of the Vineyard. The vessel 
rate for this voyage from northern Maine, 
New Brunswick and Nova Scotia, in lots 
of 150,000 to 500,000 feet, is firm at $5 per 
thousand feet. 


LATH AND SHINGLES—At the larger 


spruce mills, lath are produced in such - 


volume as to cover current orders, the 
rest of the waste, including slabs, going 
to the paper mills for pulp. Lath are 
fairly active today at $3.50 for the 1%- 
inch, delivered at Boston rate points, and 
$4@4.15 for the 15-inch. White cedar 
shingles from the Northeast sell freely 
at $4.25@4.30 per square for extras; $3.85 
for clears, and $2.90@3. for clear walls 
and 2nd clears, respectively. The larger 
British Columbia shippers have upped 
their prices on red cedars, and only part 
earload orders will be accepted for top 
grades, these to be shipped with bevel 
siding. For the No. 1, 18-inch Perfections, 
delivered by rail at New England points, 
the price per square is $4.91—up 30 cents, 
with the 16-inch 5X No. 1 at $4.36—up 
15 cents; No. 2, $3.42—down 5 cents, and 
No. 3, $2.92—up 10 cents. Agents here as- 
sert that the mills have a double purpose 
in making these striking advances—firsi 
to expand the market for siding, and sec- 
ond to hold shipments over the line well 
below the 2,371,544 squares quota set for 
1940. 


PINE BOXBOARDS—Most sales of de- 
sirable inch round edge are within the 
range of $13@16, with some lots of less 
buyer appeal going as low as $11@12. 
Many box shops have covered their next 
season’s requirements by signing up with 
the Salvage Administration for “hurri- 
cane” logs stored in stipulated ponds, to be 
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sawed at Government mills at cost. Such 
sales have already gone well beyond the 
thirty million mark. Inch square edge, 
Nos. 3 and 4 common, held by the regular 
operators is scarce, active and very firm, 
and though no new advanced price lists 
have appeared, they are in the making and 
will apply within a few days. 


NEW YORK, N. Y. 


Some of the larger dealers in New York 
and Brooklyn who always maintain large 
stocks of all items and species have re- 
cently been awarded large contracts for 
lumber -in connection with the National 
Defense Program. As these awards by 
the Government call for immediate deliv- 
ery, one can appreciate the tremendous 
activity that is taking place in these 
local yards. It is a fortunate thing that 
there are retail lumber yards here that 
always maintain stocks running into many 
millions of feet. 

The recent statement made by Leon 
Henderson, price stabilization chief of the 
National Defense Commission, regarding 
price increases, appears to be only partly 
correct. Considering supply and demand, 
price advances up to the present have been 
justified. His further statement that suffi- 
cient vessels are available for intercoastal 
shipments would appear to be entirely out 
of line with the facts. When the Mari- 
time Commission asked bids on recondi- 
tioning some old ships for intercoastal 
service, terms and conditions were so 
ridiculous that it did not receive one bid. 
Consequently, boat space is just as limited 
today as it was some months ago. 


SOUTHERN PINE—The price trend con- 
tinues upward. Railroads are becoming 
quite active in repairing their rolling 
stocks, bridges, etc. North Carolina roofer 
prices continue upward and a week ago 
were quoted at $37. 


WEST COAST—The strong demand ex- 
perienced in July and August again in- 
creased the first half of September. Re- 
tailers are awakening to the fact that 
water shipments are going to be slow, and 
demand from industries in connection with 
the national Defense needs is mounting. A 
report just released by the Intercoastal 
Lumber Distributors Association shows 
that on Sept. 1 stocks of intercoastal lum- 
ber amounted to 217,254,800 feet, a decline 
of almost 40 million feet since the Aug. 1 
survey. 

WESTERN PINES—Stocks of Ponderosa 
as well as Idaho white pine are becoming 
quite broken with some mills already 
limiting amounts of given items to a car. 
It is reported that private building in the 
metropolitan area has used about 10 per- 
cent more pine this year than last. Retail 
demand is reported falling off, but indus- 
trial business is becoming very active. 


HARDWOODS — Red and sap gum as 
well as cypress are greatly in demand; 
their prices have advanced about $3 dur- 
ing the last 30 days. Local dealers report 
a most encouraging pick-up in business 
during the first half of September. 


PHILADELPHIA, PA. 


The two outstanding business events in 
the Philadelphia area in the past two 
weeks were: First, the definite reopening 
of Cramps Shipbuilding Yard, and the let- 
ting of warship contracts. Great activity 
prevails. The plant will have to be com- 
pletely rebuilt, and a very large order for 
lumber is shortly to be placed. Second, 
decision that the Philadelphia area is to 
build three great 45,000-ton battleships, 10 
first line cruisers, and a number of other 
Navy craft, bringing the total to over 
$600,000,000 for vessels of that type alone. 
At the Philadelphia Navy yard, the daily 
payroll has now passed the $100,000 mark 
and is still increasing. Great ways are 
being erected, all of them calling for 
huge quantities of lumber. In Camden, 
N. J., across the Delaware River from 
Philadelphia, the New York Shipbuilding 
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Corp. has been working at peak produc- 
tion for months, as well as the great ship- 
yards at Chester, Pa., only a few miles 
south of Philadelphia. Enough work is 
promised to keep that portion of Philadel- 
phia busy for years to come. Considerable 
demand is developing for pattern and 
foundry stock, 

Suburban construction continues quite 
active. Most private house building is 
done on a speculative basis in this ter- 
ritory. The bulk of the houses are for 
low-income buyers, and therefore not 
much price advance can be absorbed by 
them. For that reason some lumbermen 
are not stocking up heavily. The Govern- 
ment is considering erecting one thousand 
houses near the Navy Yard, as it is em- 
ploying upward of 18,000 and adding to 
the payroll. 

Receipts by water in August in the 
Philadelphia area were approximately 35 
percent over the corresponding month in 
1939. There has been some shortage of 
boats, and more business could be obtained 
if boats were available. Some of the ship- 
ments have been diverted to rail. Prom- 
ises of a definite delivery date are not 
being made unless they can be fulfilled. 


WHITE PINE—Due to a heavy Cana- 
dian construction program and demand 
from England, less white pine has been 
moving into the Philadelphia market. Also 
there have been some price advances, and 
deliveries are not as certain. 


WESTERN PINES—Inland Empire lum- 
ber shows sharp advance, and lumbermen 
are looking for further increase. 


MILLWORK—tThere has been a heavy 
demand at the yards, especially in the 
suburbs, as suburban home construction 
has been active. Prices are fairly steady. 
Hand to mouth buying still prevails. 


HARDW0OOD—tThere has been practi- 
cally no change in lumber prices. Floor- 
ing, however, has advanced sharply, an 
increase of $3 being noted in the past 
month, 


SOUTHERN PINE—Georgia roofers 
have advanced. North Carolina pine, es- 
pecially No. 2 air dried commons, shows 
a definite upward trend. Finish has ad- 
vanced $2 to $3 and seems to be stiffen- 
ing still further. 


FIR AND HEMLOCK—Yards are over- 
loaded with orders. In fir an increase of 
between $3 to $4 has been noted during 
the past two weeks. 


SHINGLES—Red cedars show a price 
advance of 5 to 10 cents per square. Dis- 
tributors are hesitant about future com- 


mitments. 
Norfolk, Va. 


NORTH CAROLINA PIN E — Inquiries 
from private parties for Government hous- 
ing projects, and also inquiries from the 
Government itself for millions of feet of 
lumber, continue to be circulated regu- 
larly, when there is not much lumber to 
be had in this section, nor throughout the 
South. Prices have been rising less rapidly 
but many expect further advances, as 
winter weather curtails output. There is 
still a good foreign demand, but suitable 
stock is lacking. Defense building and 
foreign buying have practically stopped 
individual home building, for costs are up 
and skilled labor is hard to get. Demand 
for B&better for interior finish ete. has 
gained and prices are stronger, and call 
for No. 1 is sure to increase. Demand for 
rough or dressed lumber for the North and 
East has not been active, but there is no 
trouble today in selling all the small 
framing, rough, dressed, dry or green, that 
can be secured, and quick shipment is 
always wanted. Demand for roofers con- 
tinues good, and supply is curtailed by 
bad weather; 4-inch are $15.50@16; 6-, 
8- and 10-inch, $24.50@25, and 12-inch, 
$25.50@26, f.o.b. cars, Georgia Main Line 
rate. Some North Carolina mills, taking 
27 cent rate to Philadelphia, have sold 
6-inch at $25.50@26 f.o.b. mill. 
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HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 
@ Rates From $3.50 © Dinner Music 
@ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 











BOARD FOOT 
CALCULATOR 


Accurate 
Quick 


A Sliding Rule Lumber 
Calculator for quick and 
accurate figuring of 
Board Feet. Not neces- 
sary to find a page in 
a book, merely slide to 
the desired width and 
thickness and instantly 
find the correct number 
of board feet directly 
under any desired 
length. It is not neces- 
sary to change the rule 
setting for any number 
of different lengths of 
the same thickness and 
width. 


On the back of the rule 
the average weights of 
68 different specie of 
woods are given. 
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Figures are black on 
white enamel so they 
can be easily read. The 
tule is contained in a 
heavy carton. A very 
handy “tool” for every 
lumberman’s desk. 
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POSTPAID 35 Cents. 








AMERICAN LUMBERMAN. 
Chicago, Ill. 


Enclosed find remittance for ...... ? please send 
Slide Rule Calculator(s) to the name and 
address below. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices on 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 











in the period of Sept. 3-7, but where prices for this period were not available, prices for 
the month of August have been inserted and starred (*): 
West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension 
» a Lengths 24 Lengths Boards, Std. Lgth. *. 14 25.99 23.29 
1x3 rift— x 4— Oe. enhe 21.39 22.09],¢ _. a ; 
B&better.. 57.93 *62.00| B&better.. 37.13 37.07 one 3} 2 3 + 1G ...eeee 26.94 25.88 
ere 25.27 25.52 
ear 46.47 44.00/C ........ 32.22 37.00!ixg °1 1.7! “i Men ea oa 
DP va aehtalela:e 3 34.80 we Perey 27.00 25.66!1x519 ..... 25.66 26.12| 356 cee oO tees 
1x3 flat eee 28.85 27.97|fo ¢ 5 
grain— Surfaced Finish . oe 35 09 
Bé&better.. 46.09 44.00) Standard Lengths No. 3 Shiplap and |j, ‘''"""° 25:77 26-74 
eee 37.96 40.88] Bonrds, Standard |5) °°" " 36:21 27:00 
eee 28.46 32.18 etter h 20 +e eee : 27. 
ix4 rift— Inch thick— ars 122 & 24... 31.00 30.75 
B&better.. 58.94 *62.21]4 -.-...-. 60.92 51.00]1x4 ...... 16.72 14.86)3x8 
al peeaeeets 48.70 *51.25]5 -----++- Si-18 61.00 ae ye 16 81.90 + & 14... 34.54 34.74 
POSTER 32.95 *37.64/6 ........ 60.42 52.50), inlaw. pone os sessces im + 
ixd flat , aay ee 58.72 51.75]1x6 CM... 21.06 21.30/18 & 20... 26.69 25.75 
grain— a oa 61.65 56.00)1X8 .....-. 22.02 21.53}2x10 
Bé&better.. 44.95 45.12/12 ....... 79.35 75,.25]1X10 ..... 21.23 21.50/12 & 14... 28.18 28.28 
"obey ey 40.13 41.15 5x6/4 thick— J) 21.87 20.88 o. Py , Pegi ye 
ae 29.42 31.68]4, 6, 8.... 66. 62.00 Jambs 3 7 My Y 
Ena Matched So 78.65 *75.54|B&better— 22 & 24...*28.36 34.00 
- es py Se eee 92.80 *86.25]1%4, 1% &2*72.40 74.75|/2x12 
: “ag tities = 5gx4-8 ... 61.86 58.35 & 14... 2.38 36.98 
Xo Tf — ite.  . ff ten © Cita  ii<$P2 ©+ee0ws e . 
B&better..°50.78 *50,.00])47o" SMR. t aela Ne 3 Dimensiom fig 211°... 31.90 27.00 
c ae se e-Se 6$2.207en6 20 33.10 *26.82 
eente *25.89  Basante 43-87 43.32112 & 14... 29.01 27.86/99 &°24...*37:30 35.00 
ix3 flat se eseees 7.68 44.1414¢6 ... 29.90 28.68 
*grain— 1xX5&10 ... 48.59 50.41/18 &°30..! 31.37 30.65| Timbers 20 & Under, 
B&better.. 37.31 37.00|!2 ------- $5.08 65.08 — 24... 30.00 .... meortient ‘ 
i itabiaes 32.25 *32.00 x : oes , 
Speen 33°29 *24,00 Rough Finish, 7 14... 660 Sheet eee Eee 
ix4 rift— Standard Lengths |16 ....... 27.10 26.91loe4 1p ena 
ea ets sacs 18 39°48 29'13]3&4x10 ...*34.74 34.00 
pompano B&better— Paki 29°67 30:08 | X10—-10x10 35.00 36.00 
1 A ~ l aati “«FERG/8 «se COLT 49.00 22 & 24: ae 37.67 #2150 3&4x12 ... 45.19 *41.13 
. 1x5&10 ... 54.50 55.00/9yg° 9 °° ro" | 5x12/12x12 40.27 40.04 
B&better.. 33.43 *29.67|5e8/4 °°" 78.50 71.00112 & 14... 27.46 27.03] No. 3 Dimension, 
i, aseneat 28.51 *29.07 / Bere 29.40 27.72]. Random Lengths 
D 98°87 thick— 18 31.26 26.84)2x4 ... 20.02 19.17 
tent eees 23.87 = ---- 14-8 ...... 64.50 *63.84159 °'''''* 98°78 99:00]2x6 ...... 18:57 20:00 
Drop Siding, Stand- CS ee 72.00 71.00 22 rae nee 34.00 sie 2x8 i CS 17.44 20.00 
_ard Lengths, 1x6” |12 ....... 86.00 70.00}5x19 ~ *" "*** 19x10 2/51! 18°40 20°00 
he 96.97 ._ rere $5.71 S4.90192R12 ..... 19.85 *18.19 
C ** 3776 *97.75 Casing and Base ee 37.05 35.04] Car Lining, 13/16” 
Bk. sige 6 oe-6o) §6=6 Standard Lengths [16 ....... 36.69 34.431 Be ‘ag 
2 aR ats 31.63 37.50 Bab 18 & 20 37.17 *35.38 Tab, 18° 652.00 
o. 116— etter— 4 diaiate nay ’ tee OG. 
B&better..*47.31 *46.50]1x4 ...... oe us SO See 
© secretes 45.46 41.79]1x6&8 .... 65.85 58.00}19°@ 14... 37.72 36.00/1x6° 18)... 30°50 *41.95 
| eee 33.26 31.63}1x5&10 ... 66.55 63.00]1g¢ ~ °°" 39:80 360010 ett 
No. 2 .... 26.99 27.05 2: See ® Car Siding, 13/16” 
No. 3... 20.46 22.21] No. 1 Fencing & ieee seis oleae R&btr&Sel— 
ssorted patterns Boards ne a ee = Ae a x4, 9..... *43.31 *44.87 
B&better.. 46.55 42.04] Standard Lengths |?2 © 24--.*48-.05 *47.50)1x4' 10°)" 1 #38763 0... 
PE ere 41.73 39.25)1x4 ...... 37.66 *31.06 Plaster Lath 1x6, 9..... *40.00 *40.00 
D egecees 33.03 32.00 ees 36.81 32.75 Kiln Dried 1x6, 10... .*41.00 *40.00 
Me. 2 ...0 SOO «S680lSaS ...... 39.05 *30.781%%x1%”, 4 Sommon— 
No. 2 1... 26.57 26.85/1x5&10 ||: 41.08 *36.66(No. 1..... 5.48 5.29)1x4, 8..... 35.00 
No. 3 .... 22.00 20.00.1x12 ..... 37.32 *49.00INo. 2 .... 4.13 8.75 1x4, 10.... 41.50 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin: 

t§X2%”" 43x11” %x2” 3%x1%” 
Clr, qtd. wht.....$88.00 $70.00 $70.00 $65.00 


Clr. qtd. red..... 75.00 62.00 65.00 64.00 
Sel. qtd. wht.... 69.00 65.00 53.00 52.00 
Sel. qtd. red..... 69.00 57.00 54.00 55.00 
Clr. pln. wht.... 70.00 55.00 54.00 46.00 
Clr. pin. red..... 71.00 57.00 54.00 47.00 
Sel. pln. wht.... 66.00 53.00 45.00 41.00 
Sel. pin red..... 67.00 55.00 46.00 43.00 
No. 1 com. wht.. 61.00 48.00 40.00 37.00 
No 1 com. red... 62.00 50.00 41.00 38.00 
| ee 42.00 35.00 35.00 32.00 
x2” W%xl\” *x2” 
A | ee $77.00 $75.00 lait 
a Be” Se re 75.00 63.00 
Oe | ee 63.00 60.00 
. SS se . See 63.00 60.00 pce 
J AS, * eer 65.00 62.00 $60.00 
+ JS Saree 64.00 61.00 56.00 
SS ee 58.00 54.00 55.00 
OE eee eee 59.00 54.00 55.00 
PO. 2 COM. WH... ...6.6.% 56.00 52.00 42.00 
me 2 GOR, FOG... esi cw in 56.00 52.00 42.00 
a re eo 37.00 32.00 me 


New York delivered prices may be obtained 
by adding to the following differentials fig- 
ured on Johnson City origin: For }+#-inch 
stock, $8; for %-inch, $4; for %- and }- 
inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }- 
inch stock, $6; for %-inch, $3; for %- and 
fe-inch, $3.50. 





WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
Sept. 3 to 7, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 

Ponderosa Pine 


Seiects, S2 or 4S— 1x8 5/4RW 6/4RW 
eee $54.23 57.67 $56.64 
Rats. She s-4Se a 2 36.85 42.44 41.69 

SHop, S2S— No.1 No. 2 

S eciatahe late a Sw eleate lee $31.56 $23.96 
Ns ih as cola Ge, aA edaa a ad ahgy hi aadoad MGR 31.59 24.21 

Commons, S2 or 4S— No. 2 No. 3 
EE, Go dxe gw 6:0, bl es iisacoae $29.07 $20.78 
po Ee Sea ry Sere 30.26 19.82 

(ee eS . lee eee $16.32 

Idaho White Pine 

Se.ects, S2 or 4S— 1x8 5-6/4RW 
oy 1 $61.59 $71.70 
Oo io 8 eer 42.06 53.88 


Commons, S? or 4S— 
Colonial Sterling Standard 
No.1 No. 2 No 3 
$35.32 $27.98 


ED sicoas epancues 70.61 41.49 28.97 
Utility (No. 4) 4/4 S2 or 4S RWRL....$18.76 


Sugar Pine 


Spiects, S2 or 4S— 4/4RW 5/4RW 6/4RW 
a 3 er $68.21 $70.56 $69.64 
RRs cae ep alG vicar 61.76 * 62.60 59.85 
2 re 47.05 46.07 46.92 

SHop, S28S— No. 1 No. 2 No. 3 
—, ee Parco $37.37 $28.13 $19.83 
ae eee 37.05 28.42 20.40 
rrr re 46.90 32.69 21.86 

Larch-Douglas Fir 

ee Se OR eee $22.97 

DMNGNGION, INO. 1, ZHOES ooo icccccscccss 22.50 

Flooring vert. gr. C&Btr., 4 RL........ 33.23 


Boards, No. $, 2 or 4B, 108... ccccecs 18.25 





NORTHERN HARDWOOD 


Following are prevailing quotations f. 0. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 
Brown Ash— FAS Sel. Com. Com. Com. 


ee ree $67.00 $57.00 $42.00 $30.00 $21.00 
i 72.00 62.00 44.00 32.00 22.00 
5, Hee eee 77.00 67.00 52.00 34.00 22.00 
OMe x's s eelnles 82.00 72.00 55.00 36.00 23.00 


No.1 No.2 No.3 


Bass wood— FAS Sel. Com. Com. Com. 
Oe ccm eweas $78.00 $68.00 $46.00 $29.00 $22.00 
ne She keane s 83.00 73.00 51.00 33.00 23.00 
| ee ee 86.00 76.00 54.00 35.00 25.00 
Wo otecarecos 93.00 83.00 64.00 36.00 25.00 
ee 98.00 88.00 71.00 47.00 ‘“ 
CS ear 103.00 93.00 76.00 52.00 

SS ere res 69.00 59.00 38.00 25.00 


Key stock, 4/4, No. 1 and better, $78; or on 
grades, FAS, $88; No. 1, Ft 5/4, No. 1 and 
better, $83, or on grades, FAS, $93; No. 1, $73. 


No.1 No.2 No.3 
Hard Maple— FAS Sel. Com. Com. Com. 


eres $77.00 $62.00 $49.00 $32.00 $18.00 
a ee re 80.00 65.00 54.00 36.00 20.00 
See 83.00 68.00 57.00 38.00 20.00 
aed a eacas 88.00 73.00 62.00 38.00 21.00 
| Se ey 88.00 73.00 62.00 39.00 21.00 
eee ree 103.00 88.00 70.00 44.00 : 
re 103.00 88.00 73.00 44.00 
ES ee 123.00 108.00 85.00 47.00 
Ree ie 123.00 108.00 85.00 47.00 
BOG iechanas 163.00 148.00 125.00 gone ee) 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
i, $52.00 $42.00 $30.00 $22.00 
Jo ae 55.00 45.00 31.00 23.00 
i PA 55.00 45.00 31.00 24.00 
a eae 58.00 48.00 34.00 24.00 
ee ee 61.00 51.00 36.00 peer 
oS ar 66.00 56.00 41.00 a 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com. Com. Com. 
_ ae $50.00 $32.00 $21.00 $18.00 
0 Re ae 57.00 39.00 23.00 20.00 
) eee 67.00 47.00 25.00 20.00 
aes 70.00 55.00 30.00 23.00 
oe ee 80.00 65.00 42.00 mies 
SOE ove wees 90.00 75.00 47.00 28.00 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
Pee $91.00 $71.00 $50.00 $31.00 $20.00 
CROs 96.00 76.00 57.00 37.00 21.00 
_e Sa ae 93.00 77.00 62.00 42.00 21.00 
fs eee 96.00 84.00 72.00 48.00 22.00 
re 98.00 88.00 75.00 49.00 seamen 
2) ee ere 103.00 93.00 80.00 54.00 
ear 158.00 148.00 123.00 ae 
ee eee 73.00 59.00 43.00 28.00 
ana pa 75.50 61.50 46.50 29.50  .... 
No. 1 No. 2 No. 3 
Soft Maple— FAS Com. & Sel. Com. Com. 
, SRS $61.00 $43.00 $27.00 $20.00 
eee SA 68.00 48.00 31.00 21.00 
Sree et 78.00 53.00 36.00 21.00 
Ea cars Sake 83.00 58.00 36.00 22.00 





DOUGLAS FIR 


Seattle, Wash., Sept. 13.—Current quotations 
f.o.b. mill on Douglas fir items in mixed cars 
for rail shipments direct to the trade appear 
below: 

Vertical Grain Floorin 
Bé&btr. 


D 
DR Sciincuiecawonee $44.00 $37.00 $29.00 
Flat Grain Flooring 
BO «spa ae «are Saree $34.00 $32.00 $28.00 
BE 3 hs tones eet 40.00 38.00 29.00 
Drop Siding 
1x6 Pat. No. 106....$40.00 $39.00 $29.00 
1x6 Pat. No. 116.... 40.00 39.00 29.00 
Ceiling 
ES ic dings ce eee ees $31.00 $29.00 $20.00 
oo carin oo akeien Dane 33.00 31.00 20.00 
Boards and Shiplap 

1x8 1x10 1x12 

ree $24.00 $24.00 $24.00 $27.00 
SS aa 0.00 ‘20.00 20.00 20.00 
a ere 15.00 15.00 15.00 14.00 

No. 1 Dimension 

12 14 16 18 20 

Oe as eatin $24.50 $24.50 $25.50 $25.50 $25.50 
. ES Perey ee 24.50 24.50 25.00 25.00 25.00 
eer 24.50 24.50 24.50 24.50 24.50 
eee 25.50 25.50 26.00 26.00 26.00 
SE fess sae 26.50 26.50 27.50 27.50 27.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


shorter, S48 ...ccccccccccccvcccccvces $22.50 
12x13 30 ft. and shorter........ ves. 18.50 
pO Ee N eerrrre rr e 20.50 
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SOUTHERN HARDWOODS 


Following are ranges of f. o. b. 


mill prices 


on rough, air dried southern hardwoods, from 


reports of sales 
ended Sept. 16: 





made during the week 
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secure prompt shipment. A number, 

















op Get Ge No, Fania Poplar ended Sept. 7 were 22 percent above however, expecting conditions to be- 
_— oO. Com.— . °s 4° 
eee 80.00@81.50 | 4/4 ...... 23.50 the 1939 volume for corresponding come more favorable to home building 
eee 50 | 6/4 ...::. 5. , . 
8/4 eisai’ 81.50@84.00 le pom aaseats period, compared with an average of as soon as the first rush of Defense 
al a FAS— <2.00 2» percent in the preceding two weeks. construction is over, and that the mills 
Se ee DG. . . . . . . 

dil 30.00 0.00 @ 30.50 Roatan: 58.00 Shipments increased a little, but were will continue to be taxed to their 

pA: oS eee 76. ; ; : 
= 2 Com wna ly ie. * still far behind current orders, so that capacity for some time ahead, are 
6/4 rer wt? iden 30-00 there was a further addition to files eager to provide for future require- 

td. Sa mm fsaeye° °° °°” re . . ° 

— 14 oy «8° of unfilled orders, which Sept. 7 stood ments. More mills are taking steps 
Sole iene ‘ SET 16.00 at 35 percent above the level of last to provide for regular trade. Prices 
SF oar ee BOE wink 7.25 year. Though production was stepped of commons are strong at the advanced 
vs vetoes eats Elm up somewhat, it fell far short of ship- level recently reached, but uppers, 
6/4 eee BB. 00@ 36. 50 7 + 13.00 ments, so that mill stocks were further while strong, are not showing the 
8/4 ccscce 00@ 1:2 ° ° : r 

Plain Sap Gum a 25.00 depleted. Reports indicate that the same buoyancy. In the North Atlan- 
a ee See GE ...... . ;' ; Bea ee 
iA hy: 35.75 @ 41.50 Gutman bulk of current demand is for Defense tic area, activity is concentrated on 
5/4 o-o.  48-86 Ly nn ~— construction. Many retailers, finding Defense projects, with  laid-down 
hr meee x Hy ae Ys les 40.25 that price increases and withdrawal of stocks greatly depleted and supply 
ee 34.00 | 8/4 ...... 29.75 craftsmen to Government projects put from the West Coast still restricted by 
‘ 2Com.— . . . ° 
veers it 5 og, difficulties in the way of home build- lack of bottoms, but a good volume 
No.1 & _— nee eats ing, are cautious about buying beyond now moving east by rail, and New 

iO. & ei.— ’ . 

‘ Giéé” Denes 35.00 Oe asends 27.25 present needs. Items they want are Kngland’s salvage pine found not 
_ — ii ns an ‘ — largely covered by Government orders, usable for Defense purposes under 
cee eee . n % e ‘ . “- . . 

B/4 es, 43.50 | no. 4 ig ng and it has been impossible for them to present size specifications. The middle 

eoeeece o . . . 
ha: : i eee 31.00 West tak lerable vol > 
Plain Tupelo ss st is taking a considerable volume 
FAS— No. 2 Com 7 
—— ae Te! LY, eee 30.00 of lumber for Defense construction 
ar 35.00 @ 38.00 , 
No. 1 & Sel.— selva ARKANSAS SOFT PINE but general demand from retail yards 
Qrtd. White Ouk 7 eee 34.00 Following are average sales prices, these j 7 Foye 2 
No. 1 Sel.— No. 1 & Sel.— f. o. b. mill figures being based on shortleaf has eased up a little. Buying 101 De 
4/4 sated 49.25 | 4/4 ...... 24.00 weights obtained by Arkansas Soft Pine mills tense work in the South and South- 
SS ae 53.75 during the week ended Sept. 14: ‘ 
pee 65.25 | rag “7?re™* ° ena west has been active, but order place- 
FAS thaliana the: Getcticts 64.75 @ 66.0) Bdge srain— ee of. D ments are below their peak. Defense 
OE 60.25 | 674 75.25 1 ieepneaeeeaneaees =~ 52.00 $43.00 »rojects in California and the Pacific 
No. i & Se—  SRaaaee os tum" a 2 Pipe 
EF scims 34.00 12/4 vee: 103.25 pelle $46.00 $42.00 $32.00 Northwest have loaded the mills with 
selects— 5. rs i ° ° ° 
skein 25.00 | 4/4°-... .40.00@ 48.00 AR oon crresrce ss S500 $5.00 32.00 orders; California prices are about $1 
Plain Red Oak ci Edge grain, end matched 
— aa ae s@es se se Rete saree See eee +7900 ny up. Recent reports indicate that the 
4/4 CLR ee 41. 25 @ 44.00 Shop— . eee ee ee a a Loreto u®@ . Oo. a ‘ ‘ 7 
/4 wae es 55.00 | 4/4... 28.00@29.00 Finish, B&better, S4s— aie saat railroads are coming into the market 
a? $9.50 | ose 27777787 50@88.75 ger 0 $57.00 $58.00 $65.00 $82.00 more strongly for both car and track 
NM 1& ot ss@20.06 8/4 seb 42, 25@55. 00 Boards and Shiplap—_ 7“ — material. 
oie e ee q om.-—- I lb a e a . . . 
No. 2 Com.— 95.00 | 4/44-0°°°: 24.00 Te $38.00 $22.00 $16.00 Hardwood buying in the two weeks 
aia Pecky— BOE cc csasces teeny 25.00 
wo, 3tixed Oak _—o.., 15.75 ee 39.00 26.00 22.00 ended Sept. 7 was only 2 percent 
4/4 orient 9.25 ge as in” 1x10 ......-+-.-++ 49.09 = 38.08 = S00~—Ss Dove the 1939 level and below ship- 
Sor% oWormy, Dunnage— - Dimension, $48, 16-foot— ore ments, but both were far ahead of the 
oO. oO. oO. . . . 
WSs sxxds 18.00 | 4/4 ...... 11.50 oe eee $28.00 $26.00 $18.50 low production, curtailed by rains and 
re : ; : flooded lowlands in the South. The 
eee 24.00 17.00 - . 
eae te aged eo age hardwood industry, however, is begin- 
WEST COAST LOGS Ceiling, 5/Sxi-ineh— ss “ ning to feel the effects of Defense 
‘A r. . . . 
of a Sai Sept, 13.—Average prices $37.00 $35.00 $23.00 buying, especially of crating, and fur- 
Bena _, — iii niture woods for military needs. 
$19 ‘13: NS 2, $21- “ No. 2, $17- 18; No oO, Discount S tl | fA ° k 
eelers, No. i, $35; No. 2, $27-29. ii ON .  . . svkncxcmcevavsss 5% outhnern sap gum and ooring oa 
Cedar Shingle nth "$14; lumber logs, $28-30. ik arcs ie Kedinsaeae wae inane 40% have made further advances. Northern 
ES Sh. Se ee sheeple ain ic alae secs et birch and maple have been in more 
active call, and northern mills have 
APPALACHIAN HARDWOODS issued a new price list, incorporating 
“ Cleveland, Ohio, Sept. 16.—Following are current prices on Appalachian hardwoods, f.o.b. manv upward revisions. 
leveland: ; 
AS $75.00 $850 0 $90.00 $96.00 $ 116.00 $124.00 $140.00 
Com. & Sel. . 50.00 60.00 60.00 65.0 85.00 95.00 115.00 
Pints Wate ook eee _RED CEDAR SHINGLES 
EE: wc vationes 105.00 115.00 120.00 140. ; 
f 120.00 Seattle, Wash., Sept. 13.—Average prices on 
No. 1 C.&S8... 60.00 65.00 70.0 75.00 90.00 100. 00 — red cedar shingles, f.o.b. mills, are: 
oe 90.00 105.00 —-115.00 160.00 160.00 185.00 Rovals: 
No. 1 C.&S... 54.00 60.00 65.0 70.00 90.00 100.00 120.00 1-24" > Pa atesemsctseeai essen. $4.10 
Poplar: . af EEE BAER RAK OI 3 
2 See 87.00 92.00 94.50 102.00 127.00 142.00 157.00 Rn ee aii 
No. 1 C.&8... 57.00 59.50 62.00 69.50 82.00 97.00 miso 1-18" 5/24 3.45-3.50 
Sp peeror 69.00 74.50 74.50 84.50 Chestnut: 4/4 5/4 ee | Ree ee 27 en eee ee <-se 
No 2-A Com. 41.00 46.00 46.00 52.00 ) 2a 112.0 Pee 3-18” 5/234 Se a ra net ee 155. 160 
eee No. 1 WHND 41.00 44.00 45.00 52.00 XXXXX: 
WI. or neess 77.00 82.00 82.00 92.00 Sd. Wmy. 39.00 42.00 42.00 47.00 1-16" 5/2 0... eee cece eee eee eens $3. 
No. 1 C.&S... 52.00 57.00 62.00 69.00 No. 2C&sd 2-16” MEER wr Gnisere, Sais. Sara caits teen et elueaglaeie + 05- $2. 10 
No. 2-A Com. 35.00 37.00 39.00 42.00 Wmy. ... 81.00 88.00 88.00 39.00 3-16" 5/2 0... ec eee c cece e eee e eens 1.45- 1.50 
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OBITUARY RECORD 








WILLIAM SEARLE DICKASON, 72, pio- 
neer Southwest lumber dealer, died Sep- 
tember 9 in Tulsa, Okla. after a year of 
ill health. Mr. Dickason was the son of 
a Civil War soldier and became an orphan 
at an early age. He left the orphan home 
in which he was placed during his ‘teens 
and worked as a farm hand in Illinois. In 
a few years he traveled north to the great 
forests of Wisconsin and upper Michigan 
and became affiliated with the lumber 
business. He soon became a salesman and 
traveled throughout the prairie states. He 
came to Oklahoma in 1894 as a representa- 
tive of the Bluff City Lumber Co., Pine 
Bluff, Ark. An opportunity to become a 
partner in a retail yard presented itself 
and Dickason stayed in Oklahoma as a 
member of the Dickason-Smiley Lumber 
Co. The locality, at that time was Indian 
territory and the two suffered losses more 
than once from uprisings of the Redmen. 
Later Mr. Dickason became associated 
with C. A. Goodman and laid groundwork 
for the present Dickason-Goodman Lum- 
ber Companies and the Dickason-Good- 
man Furniture Co. Branches of these com- 
panies operate in Kansas, Missouri and 
Oklahoma. Survivors are his widow, a 
daughter, and a son, L. King Dickason, 
who is affiliated with the Dickason lumber 
interests. 


CAPTAIN HAROLD WALLACE ALEX- 
ANDER BEATTY, 37, died Sept. 8 at his 
home in Pembroke, Ont., after an illness 
of several months. The late Mr. Beatty 
was a member of the retail lumber firm 
operating under the name of Estate of 
Walter Beatty. He spent almost his en- 
tire life in Pembroke and was a member 
of local civic organizations. He had been 
an officer in the Lanark and Renfrew 
Scottish Regiment since 1925. Shortly 
after the outbreak of war, Capt. Beatty 
was placed in command of a detail of his 
regiment to form the magazine guard, at 
Petawawa Military Camp, but had to re- 
tire last fall on account of poor health. 
He is survived by his widow and three 
children, his father, two brothers and 
four sisters. 


WILLIS R. ROBERSON, assistant to the 
director of operations of the Minnesota 
and Ontario Paper Co., died September 6 
from injuries suffered in an auto accident 
near Fort William, Canada. A veteran in 
paper manufacture industry at the age of 
38, Mr. Roberson began his career in the 
paper mills at International Falls, and 
subsequently held positions in many mills. 
Mr. Roberson was assistant to R. W. An- 
drews, director of operations. While 
headquartered in International Falls, Mr. 
Roberson represented the Minneapolis 
office, and when in Minneapolis, he repre- 
sented the Minnesota and Ontario mills, 
the Insulite Co. mills and other sub- 
sidiaries. Surviving are his widow, a son, 
his parents, and a brother and sister. 


HARRY I. HARRISON, treasurer of J. 
Gibson MeclIlvain Company, Philadelphia, 
Pa., one of Philadelphia’s oldest lumber 
concerns, passed away September 4. He 
had attended business the day before ap- 
parently in good health after enjoying his 
annual vacation. Mr. Harrison was asso- 
ciated with the company for about thirty- 
five years, and in that time had held sev- 
eral important positions. He lived in 
Cynwyd, Pa., and was born in Crumpton, 
Md. He was interested in civic and fra- 
ternal activities and was a valuable mem- 
ber of the industry. He is survived by 
his widow and a son. Interment was at 
Crumpton, Md., his birthplace, on Septem- 


= 


ber 7. 

EDWARD BEILER, 76, president of the 
Edward Eiler Lumber Co., wholesalers at 
Pittsburgh, Pa., died August 20 at his resi- 
dence. Mr. Eiler secured his first posi- 
tion with a lumber company when he was 
16 years old. In 1888, in conjunction with 
his brother, the late Henry W. Biler, he 
founded the Eiler Lumber and Mill Co.. 
a retail yard. He was also president of 
this concern at the time of his death. In 
past years he was associated with others 
in lumber manufacturing. Mr. Filer was 
active in business until his death. He is 
survived by his widow, a son, J. Scott 
Ejiler, vice-president of the Edward Biler 
company, and a daughter. 


ROBERT McDOWELL BOYD, 63, presi- 
dent of the Saginaw Lumber Company and 
active in several other business enter- 
prises, died at his home September 12. 
Displaying an early leadership in the lum- 
ber industry Mr. Boyd left college to be- 
come associated with Booth & Boyd, and 
when this company merged with Saginaw 
Lumber Company, he became its president. 
He was also an officer or director in sev- 
eral other lumber companies. Mr. Boyd 
had been an active sportsman, and he was 
also prominent in religious and social 
circles, Survivors include his widow and 
a daughter. 


EDWARD DANIEL KINGSLEY, 72, 
founder of the West Oregon Lumber Co. 
and the Kingsley Lumber Co., both near 
Portland, Ore., died September 4 after 
being ill for three months. Mr. Kingsley 
was president of the West Oregon com- 
pany until 1935 when he organized the 
Kingsely company. He had served as 
president of the West Coast Lumbermen’s 
Association and for many years was a di- 
rector of the Douglas Fir Export Co. He 
was a member of numerous university and 
social clubs. His widow, a married daugh- 
ter and a son survive. 


JOHN H. ESDORN, 67, president of the 
Esdorn Lumber Corp., Bronx, N. Y., died 
September 14 of a heart ailment while 
playing croquet at the home of a neigh- 
bor in New Rochelle, N. Y. Born in Ger- 
many, Mr. Esdorn came to the United 
States when he was 16 years old. He was 
manager and a director as well as presi- 
dent of the Esdorn Lumber Corp. Sur- 
viving are his widow, a daughter, and two 
brothers. One brother is Charles R. 
Esdorn, secretary-treasurer and a direc- 
tor of the Esdorn company. 


CHARLES C. DOBYNS, 88, retired lum- 
ber dealer of Maysville, Ky., died at his 
home Sept. 8. Mr. Dobyns had long been 
identified with the lumber business, start- 
ing with the W. B. Mathews Lumber Co., 
later organizing the Limestone Lumber 
Co. with several other men, and still later 
he was connected with the Maysville 
Lumber Co., Ine., until his retirement. 
Among the survivors are five daughters, 
seven grand children and two great 
grandchildren. 





FERDINAND POTTRATZ, 72, former di- 
vision superintendent in Wisconsin for 
the Midland Lumber and Coal Co., and pre- 
viously manager of a lumber yard at Mor- 
ton, Minn., owned by the H. E. Walker 
Lumber Co., and of yards of the company 
in Milaca and Winthrop, Minn., died at his 
home in Minneapolis recently. Funeral 
services were held in Minneapolis. Mr. 
Pottratz is survived by his widow, a 
daughter, a son and three grandchildren. 


WILLIAM L. LEISHMAN, 71, founder of 
the Crown City Lumber & Mill Co., Pasa- 
dena, Calif., died recently at his home in 
Pasadena. He served as president of the 
world famous Tournament of Roses in 
1920-21-22, a position that his son, Lathrop 
K. Leishman, held in 1939. Mr. Leishman 
had been active in millwork and lumber 
affairs in California for many years and 
has a host of friends in the trade. He 
is survived by his son, a brother, and a 
sister. 


GUY M. HOPKINS. 68, proprietor of the 
Hopkins Lumber & Fuel Co., Rockton, I11., 
died September 2 from iniuries caused by 
an auto accident near Watertown, Wis. 
Mr. Hopkins was widely known in the 
vicinity surrounding Rockton as he had 
been very active in the civic affairs of 
that community. He was a member of 
two fraternal organizations. His widow 
and son, both seriously injured in the 
same accident, survive. 


J. FRANK SMITH, 65, owner of a num- 
ber of lumber yards in Tippecanoe County, 
Ind., died September 4 at Lafayette, Ind. 
Mr. Smith was nominated in the primaries 
this spring to run for re-election as county 
representative to the Indiana State as- 
sembly. He withdrew from the campaign 
some weeks later because of ill health. He 
held membership in a number of fraternal 
organizations. Surviving are his widow, 
two children, a brother and two sisters. 
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HENRY NEWMAN CARMICHAEL, 5358, 
president of Chandler & Co., of Knox- 
ville, Tenn., died September 3 at his home. 
Mr. Carmichael was active in religious, 
civic and charitable work of the com- 
munity. He was also president of the 
Southern Cast Stone Co. and vice presi- 
dent of two real estate firms. His mother, 
widow, two children and two brothers 
survive. 


CHARLES FERDINAND ALBIEN, 5353, 
superintendent of Bloedel Donovan Co. 
holdings and camps in Clallam County, 
Wash., died August 27. Mr. Albien has 
been associated with the logging business 
for many years and was well known 
among West Coast lumbermen. He was 
active in a fraternal organization. His 
widow, two step-daughters, a brother and 
a sister survive. 


JOHN COLEMAN JONES, 85, owner of 
the J. C. Jones Lumber Co., of Lee’s Sum- 
mit, Mo., died recently. Born at Harrison- 
ville, Mo., Mr. Jones established his lum- 
ber yard shortly after moving to Lee’s 
Summit in 1887. The concern now has 
branches in Missouri and Kansas towns. 
Mr. Jones was at one time also active in 
local banking circles. His widow, two 
daughters and a son survive. 


ARTHUR WILLIAM ALLEN, 59, presi- 
dent of the Allen Lumber Co., Peoria, I11., 
died at his home September 7. His ac- 
tivity in the business had been limited 
for several years by ill health. Mr. Allen 
was a member of a local church and held 
membership in several fraternal organiza- 
tions. His widow, three children, three 
grandchildren and his mother are living. 


MRS. STANTON S. FOOTE, wife of Stan- 
ton S. Foote, manager of the Morgan Mill- 
work Company, Inc., Baltimore, Md., died 
September 6 at the Lawrence Memorial 
Hospital, in New London, Conn. Mrs. Foote 
had devoted much of her time to social, 
church and charitable work. Beside the 
widower, she is survived by four daugh- 
ters. 


ROBERT M. BOYD, 63, president of the 
Saginaw Lumber Co., Saginaw, Mich. and 
member of a pioneer lumbering family, 
died in Saginaw September 11. For 35 
years he was treasurer of the Allington 
Curtis Manufacturing Co. At one time 
he had lumber interests in Louisiana, De- 
troit and Wyandotte. Surviving are his 
widow and a daughter. 


H. T. ENST, 64, retired Halifax, Nova 
Scotia, lumberman died in a hospital at 
Halifax on September 8 a few hours after 
he was thrown from an automobile when 
it skidded on slippery pavement and 
crashed into another car. He suffered a 
fractured skull. 


MRS. FANNIE KENT, 85, mother of 
Joseph S. Kent, Kent Lumber Company, 
San Francisco, Calif., died recently at her 
home in San Francisco. Mrs. Kent has 
been a resident of San Francisco for past 
10 years, and during her earlier years 
was a resident of Saginaw, Mich. 


JOSEPH MAJORIQUE LABONTE, 532, 
president of Pariseau Freres, lumber deal- 
ers at Montreal, Que., died suddenly Sep- 
tember 4 at his summer home. He was 
active in a fraternal organization and well 
known in a number of lumbermen’s asso- 
ciations. 





EVERETTE ALLEN HATCH, 71, en- 
gaged in the lumber business in Wake- 
field, Va., for many years, died September 
15 of a heart attack. He had been in fail- 
ing health for several years. Surviving 
are his widow, one daughter and two 
sons. 


Southern Mill to Produce Two 
Cars Hardwood Per Day 


Kettys, Tex., Sept. 16—A. W. Hender- 
son, secretary Angelina Hardwood Co., with 
main offices here, has stated that for the 
next year and a half that company’s mill at 
Ferriday, La., will be producing two cars 
or more of Louisiana heart cypress per day. 
New equipment has recently been installed 
at the Ferriday mill, including two late type 
Moore Cross Circulation dry kilns and a 
new Yates American A-20 planer and 
matcher for running this cypress and other 
southern hardwoods to pattern. 
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THE BUSINESS RECORD 








Business Changes 


ARIZONA. Safford—J, D. Halstead Lumber 
Co. here succeeded by Brooks Lumber Co. 

CALIFORNIA. Bell—J. & W. C. Shull, Inc., 
succeeded by Bell Lumber Co. 

Cutler—Visalia Lumber Co. succeeded here by 
Cutler-Orosi Lumber Yard. 

Tarzana—Tarzana Lumber Co., at 6043 Res- 
eda Boulevard, sold by Mary B. Briggs to J. P. 
Cronin of the Cronin Lumber Co. 

Wasco—Moore Lumber Yard sold to A. G. 
Woodhouse, who will continue to operate under 
the original firm name. 

FLORIDA. Pehokee—Arthur Wells Lumber 
Co. succeeded by Geiger Lumber Co. 

INDIANA. Westport—Dunlap & Co., Ince., 
succeeded here by Wooden & Thompson Lumber 
Co., Inc. 

KANSAS. Topeka—Gabriel Lumber Co. sold 
to McPherson-Carlson Lumber & Coal Co. 

MICHIGAN. Clarksville—Smith Elevator Co. 
succeeded by Clarksville Elevator Co. 

MISSOURI. Camdenton—W. H. Powell Lum- 
ber Co. here succeeded by E. B. O’Brien Lum- 
ber Co. 

NEW YORK. Dundee—Dundee Lumber Corp. 
leased to Macreery Lumber Co., who will con- 
tinue to operate the Dundee office under the 
management of Walter Vorhees. 

New York City—Gardner W. Taylor Lumber 
Co., Inec., succeeded by Crowley-Taylor Lumber 
Co., Grand Central Terminal. 

TEXAS. Clint—Jeff Jones Hardware Co. suc- 
ceeded by Clint Hardware & Lumber Co. 

Denver City—Clarence A. Ejiland succeeded 
here by Eiland & Burnett. 

WASHINGTON. Centralia — Bruer Lumber 
Service succeeded by W. M. Stanton. 





Incorporations 


CALIFORNIA. Long Beach—California Build- 
ers Supply Co.; $25,000. Directors are Frank 
A. Harriman, Tom G. Hess and Kenneth F. 
Carlton. 

CONNECTICUT. New Haven—Colonial Wood 
Products, Ine.; Philip J. Lipkin, president; 
Elmer Blakes, vice president; Michael Dono- 
van, treasurer, and William J. Donovan, sec- 
retary. 

NEW YORK. Cheektowaga — Creektowaga 
Lumber Co., Inec.; $10,000. Lumber. 

OKLAHOMA. Enid—Aldrich Lumber Inc.; 
$10,000; incorporated by Carl D. Aldrich, Kath- 
leen Aldrich and Charles Womsley. 





New Ventures 


INDIANA. Columbus—Orr’s Roofing & Sup- 
ply Co., 614 Washington St., opened. 

KENTUCKY. Clinton—Clinton Lumber Co. 
is being opened here by H. L. Veatch, to do a 
general retail lumber business. 

MICHIGAN. East Detroit—Petersen Lumber 
Co. opened at 11711 Eight Mile Road. 

OREGON. Reedsport—M. J. Robinson has re- 
cently opened a lumber and building supply 


company. 
Casualties 


ALABAMA. Abbeville—Richardson Lumber 
Co. suffered loss by fire of planing mill, shed 
of lumber, parts of two sawmills and a dry 
kiln. Loss was estimated at $20,000, partially 
covered by insurance. 

CALIFORNIA. Sacramento—State Box Co. 
factory, on Davis Highway. was destroyed by 
fire, with loss estimated at $160,000, covered 
by insurance. A large quantity of rough lum- 
ber stacked nearby escaped the flames. 

IDAHO. St. Maries—Rogers Lumber Co. yard 
damaged $100,000 by fire. The planing mill 
was saved. 

IOWA. Crawfordsville—Home Lumber Co. 

suffered loss bv fire to its main lumber shed 
estimated at $25,000. 
MISSISSIPPI. De Kalb—K, & M. Lumber 
o. had planer and shed destroyed by fire, with 
loss estimated at $15,000, partially insured. 
The lumber on the yard was saved. It is un- 
derstood the company plans to rebuild. 

SOUTH CAROLINA. Walterboro—H. E. Sav- 
age Lumber Co. sawmill section destroved by 
fire, with loss estimated at $30,000. Some fin- 
ished lumber and the planing mill were saved. 

VIRGINIA. Roanoke—Harris Hardwood Lum- 
ber Co. in Norwich had planing mill destroyed 
by fire, with loss estimated between $90,000 and 


Cc 


$100,000, most of it covered by insurance. Will 
rebuild. 

Roanoke—H. H. Carter Lumber Co. yard 
suffered an estimated $40,000 loss by fire, 
largely covered by insurance. 


New Mills and Equipment 


ARKANSAS. Clarksville—Clarksville Heading 
Co. is being opened by Lacy Sandusky. 

GEORGIA. Brunswick—Announcement has 
been made that the Townsend Band Mill Co., 
which formerly operated a planing mill at 
Townsend, will establish a new planing mill 
here. 

KENTUCKY. Madisonville—Chickasaw Wood 
Products Co. is setting up a stave and heading 
mill here. 

MICHIGAN. Lake Mine—Siren & Johnson 
have almost completed a new modern sawmill 
here, and plan to install a modern planing mill. 

OREGON. Waldport—F. W. Bittner is erect- 
ing a modern shingle mill east of here. 

WASHINGTON. South Bend—Ralph Tozier 
has built a new planing mill here to replace 
the W. A. Nelson mill destroyed by fire. 





Lumber Company Softball 
Team Is Arkansas 
Champion 


Arkansas State Champion of men’s soft- 
ball teams is the distinction won in tourna- 
ment play by the Bradley Lumber Co. ten 
of Warren, Ark. The achievement quali- 
fied them to represent that State at the 
annual national softball tournament held 
this year at Detroit, Mich., September 5 
to 9 inclusive. The Bradley team defeated 
the Washington State champions but lost 
to Oklahoma in the national tournament 
play. S. B. Fullerton of the Bradley com- 
pany, sponsor of the team, made the trip 
to Detroit with the players. 





HOW TO SEE 
‘DOUBLE. 


NEW YORK 


You can see twice as much 
of New York's countless 
attractions when you stay 
at the Hote! Times Square. 
Museums, theatres, night 
clubs and stores are only 
a step away and you have 
twice as much to spend on 
pleasure with the money 
you save on these low 
rates: 


From $2 Single . . $3.50 Double 
Rest Assured 


HOTEL 


TIMES SQUARE 


43rd St. West of Broadway 
New York 
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CLASSIFIED 
ADVERTISING 


DEPARTMENT 





How to Figure Costs for Advertising 
In Classified Department 


One {issue .........ceceeeeeeeee-30 cents a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues...........90 cents a line 
Thirteen consecutive issues...........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to twelve lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 


Heading 

















APPRAISALS (MILL & YARD) 
MISSISSIPPI VALLEY APPRAISAL CO. 
ST. LOUIS, MO. 
Specialists in appraising saw mills & lumber yards 
for insurance, accounting, taxation, etc. 





GENERAL APPRAISAL COMPANY 
Seattle—Portland—San Francisco—Los Angeles 
More than 35 years Appraisal Service 
to Lumber Industry everywhere 





Salesmen 


WANTED—SALESMEN 


We are shippers of quality anthracite, coke, and 
bituminous coal. It is our desire to appoint a man 
(or men) to sell for us on a commission basis (no 
drawing account) in lower Vermont, lower New 
Hampshire, eastern New York and Western Massa- 
chusetts. Lumber salesmen who definitely are not 
full-time employees could handle this job along 
with their other selling. Man 30 to 45 preferred. 
Give full particulars regarding yourself. 
Address “G. 96,’’ care American Lumberman. 








LUMBER SALESMAN 


Familiar with Chicago industries. An opportunity 
to solicit both wholesale and retail business for 
a well established concern. Gentile. Salary or sal- 
ary plus commission. 

Address ‘‘H. 43,” care American Lumberman. 





Employees 


COMBINATION MACHINE MAN & FOREMAN 


One who can keep up 8” band resaws, operate 
matcher, keep up machinery and operate planing 
mill at capacity. Modern plant with steam power 
located in Florida. Give references, age & state 
salary expected. Good opportunity for a hustler. 
Address “F. 71," care American Lumberman. 











MACHINE SETTER AND MOULDER 


First class man, who can make bits and maintain 
machines. Also, opening for green chain man for 
Appalachian hardwoods and _ pines. Address 
Wright-Bachman Lumber Co., Forest City, N. C. 
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WANTED 





WANTED 











Employees 


SALES REPRESENTATIVE WANTED 


By old established building product manufacturer, 
to travel parts of eastern territory calling on spe- 
cial millwork trade and architects. Should have 
experience obtained in architect’s office or special 
mill and cabinetwork plant, to enable reading and 
listing from plans and be able to quickly grasp 
construction problems of manufacturer’s product. 
Give age, married, single, religion, employment 
record. Excellent opportunity with quality manu- 
facturer on straight salary and expense basis for 
aggressive high-type man. 
Address “H. 38,’" care American Lumberman. 








WANTED—CAPABLE MANAGER 


Growing Retail Lumber Yard desires the services 
of a capable manager to take full charge. Per- 
manent satisfactory connection for the right indi- 
vidual. In applying give full personal information. 
Address “H. 32,’ care American Lumberman. 


WANTED 


Man experienced in buying and selling Appalachian 
Hardwood lumber. Familiar with mills and East- 
ern consuming trade. 

Address “H. 44,’" care American Lumberman. 


LARGE RETAIL BUSINESS 


Always wants men with zip, ideas, energy and 
intense ambition. Young men who have worked 
in their fathers’ yards, men with yard managership 
ability, skill in salesmanship, office work, millwork 
estimating and detailing, and other work. Excel- 
lent opportunity to those who make good. Write 
BOX 774, STATION 5, MIAMI, FLA. 











Employment —__ 


THOROUGHLY EXPERIENCED LUMBERMAN 


In Yellow Pine, Coast stocks, and Western Pine 
stocks, desires expense & profit-sharing arran¢e- 
ment, Michigan and surrounding territory. Wide 
mill and customer acquaintance. 

Address ‘“‘H. 36.” care American Lumberman. 





EXPERIENCED LUMBERMAN 
Recently Sales Manager wholesale firm New York, 
seeks position. Familiar with Western lumber, 
Hardwoods, Pine. Highest references. 

Address “H. 41,” care American Lumberman. 


EFFICIENT MANAGER 


With twenty years experience in retail building 

industry. Successful collector. Married. Now em- 

ployed at county seat point. Desire a change. 
Address “‘H. 37,” care American Lumberman. 








LUMBER—MILLWORK—CONSTRUCTION 
17 yrs. experience in lumber, millwork and con- 
struction. Able to manage, sell and estimate. 
Address ‘‘H. 35,’”’ care American Lumberman. 


POSITION WANTED 
Young Man—Good Edveation, with 3 yrs’ exp. in 
lumber, paint & hardware. Desire position where 
[ can learn the lumber business, yard & office. Can 
keep books & type. Not afraid of hard work. 
(Good references. 
Address “H. 42," care American Lumberman. 








DETAILER AND BILLER 
On special millwork and stairs; 15 years exp.; de- 
sires position. Southern States preferred. 
Address ‘‘G. 99,” care American Lumberman. 


MILLWORK SUPERINTENDENT & DRAFTSMAN 


20 yrs. millwork exp., 15 yrs. in charge of mill 
and detailing & billing work into mill: age 40. 
Address “G. 71,’ care American Lumberman. 








Employment 





ESTIMATOR AND BILLER 
Age 46, good education, 15 years lumber and mill- 
work; well versed in estimating and billing; ship- 
ping exp.; not afraid of hard work or long hours. 
Desires position in or near Chicago. 
Address “G. 94,” care American Lumberman. 


WTD. POSITION—WEST COAST PREFERRED 
Experienced Sash Door & Retail Lumberman with 
26 years exp.; age 42. Knows buying, selling, pro 
duction and management. Ready-cut and portable 
house business. Best of references. 

Address “G. 97,’’ care American Lumberman. 








LUMBER BUYER 


With 15 yrs. experience purchasing Canadian lum- 
ber, Pine, Spruce, Hemlock, Fir, Cedar, Hard- 
woods, Vancouver to Halifax, seeks permanent po- 
sition as Canadian Buyer with AMERICAN firm, 
purchasing this class of lumber in Canada. Write 
P. O. Box 84, Station B, Montreal, Canada. 





Lumber and Dimension 


WANTED: SAP HARD MAPLE 
Want to hear from New England and Canadian 
producers. 
Address “G. 74," care American Lumberman. 











Business Opportunities 


ESTABLISHED, WELL RATED WHOLESALER 


Wants reliable mill connection on western pines, 
fir and hemlock for industrial and retail yard 
trade in western Penna. Must be able to meet fair 
price competitios. Write 

MARQUETTE-BAILEY LBR. CO., Uniontown, Pa. 








EXPERIENCED MANUFACTURERS’ AGENT 


Desires to represent manufacturers of lumber and 
kindred products applicable to construction in- 
dustry. Well known in the industry in Ohio and 
adjacent states. Commission basis. 

Address “H. 28,’ care American Lumberman 


Retail Lumber Yards 


WANT TO BUY 


Lumber or coal yard, or part interest as manager 
of yard in Northern or Central Illinois. 
Address “‘H. 26," care American Lumberman. 


Steel Rails 2 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 Ib., 25 1b., 30 Ib. and 40 lb. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va 


Used Machinery 


WANTED 
Used 8” Moulder of late type; belt drive. Give 
full particulars. 
Address “G. 93,” care American Lumberman. 























CBA MILLWORK ESTIMATOR & DETAILER 
Qualified in salesmanship; middle age, married, 


sober; desires connection with substantial firm. 
Highest recommendations. 


Address “G. 98,’ care American Lumberman. 





DO YOU WANT EMPLOYEES 


Write an advertisement; send it to the 
paper that reaches the people. We can 
help you. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, II. 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Classified Advertising 
department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





WANTED—1 54” BAND RESAW 


Ball bearing; either Yates V-54 or Mershon. State 
whether right or left hand, condition and price. 
Address Galliher & Huguely, Inc., Washington, D. C. 





Al FACTORY SUPT, AVAILABLE 


Wide experience in special and stock mill work. 

Expert on low cost factory production. Capable 

detailer, biller and Al mechanic. References. 
Address ‘‘G. 87," care American Lumberman. 





WANTED 


Yates No. 177 Double Surfacer, Babbitt bearing, 
belt drive, with jointing & grinding attachment. 
Donny Cheese Factory Equipment Co., Monroé, 
Wis. 


FOR SALE 


——— 











Lumber and Dimension 


FOR SALE 
10 cars 7 x 9” 9 to 17’ White Oak switch ties 
2 cars 3 x 8 & 10” 12 to 16’ White Oak bridge & 
crossing plank. Oak bill stock orders solicited. 
SALUDA RIVER LUMBER CO., Cleveland, S. C. 








LUMBER FOR YARD STOCKS 


Also piling. ties, planks and timbers. 
FOREST PRODUCTS CoO., Kalispell, Montana. 








OHIO MAPLE AND OAK 
16/4 Hard Maple and Oak. Shipping point, Glen- 
ford, Ohio. Address 
OSCAR RIDENOUR, GLENFORD, OHIO 


FIR, PINE AND HEMLOCK 
Fir and Pine Mouldings, Fir Finish, Frames, cut 
to length stock 
Oregon Door Company, Portland. Oregon 


FOR SALE 


Band Mill, six foot, shot gun feed with live rolls, 
steam nigger, chain log pull, three saw edger, slab 
and trim saws, motors, filing machines, 65 foot 
derrick; also 25 steel dollies. 

PICKREL WALNUT CO., ST. LOUIS, MO. 


Retail Lumber Yards 


DETROIT YARD 

On main thoroughfare, near rapidly developing 
N. E. section of city. Owner’s time and capital re- 
quired in other business. Merchandise and equip- 
ment can be bought for $15,000 cash. Large yard 
can be leased for $250 a month or purchased to 
land contract balance requiring $22,000 cash. Mod- 
ern store and office, and 3 warehouses & shed. 

Address “H. 34,’" care American Lumberman. 


FOR SALE 
Well established line of 12 yards in Oklahoma, to 
settle estate. If interested, 
Address “‘H. 33,’ care American Lumberman. 


SPLENDID OPPORTUNITY 
To get into the lumber business in California 
Owners will sell out entirely or in part as pref. 
Address “G. 43,’ care American Lumberman. 


SO. CALIFORNIA LBR. YDS. FOR SALE 


Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 


FOR SALE 
Retail Lumber Yard with Millwork Plant 
Missoula, Montana—$5,000 will handle. 
Address ‘G. 55,” care American Lumberman 





























LUMBER YARD IN CENTRAL MASSACHUSETTS 


Town of approximately 7,000, population of 150,- 
000 within ten mile radius. Fully equipped, first- 
class cond., brick building, wood storage sheds. 
well lighted, sprinklered. Doing $75,000 a year. 
Address “G. 61,” care American Lumberman. 


FOR SALE OR LEASE 
Exceptionally well-equipped, modern, all under 
cover Lumber Yard. Finest in S.W. Trackage. 

ETHYL L. CALDWELL 
533 N. Topeka, Apt. 11 Wichita, Kansas 








Timber and Timber Lands 


FRED C. KNAPP, Portland, Ore. 
Buys and Sells 


WESTERN TIMBER LANDS 


Tractors 


CATERPILLAR TRACTORS 


Crawler type, ‘35’ size, only slightly used, thor- 
oughly overhauled, practical for logging, oil busi- 
ness, farming, nurseries, and counties. Price $375.00. 
Also ‘65’? size complete with winch, $750.00. For 
further particulars address, 

EVANS, Mt. Sterling, Ky. 














A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 














